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I KN IMAC ] Hn ALIN 
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-A Wise man will make more opportunities 


than he finds 
-Bacon 


The plumber who handles the VOGEL line 


not only finds opportunities for sales but he 
discovers that by the exercise of a little sales 
effort he is able to create opportunities. 


The filling stations in your locality are in 











d the market for frost-proof closets and hy- 
drants. Do you fill their orders or do you let 

them slip away? 

Write or see your jobber for full particulars 

: about the many opportunities that await you 

in the YVQ@GELE line. 

: i 


Jos. A. Vogel Co. 
Wilmington, Del. St. Louis, Mo. 
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WOLY E.. 


Bath ond Basin 


Faucets 








Wolverine Bath and Basin 
Faucets Have Justly 


Earned Their Reputation 
for Quality and Service 





VERY fixture in the extensive 
Wolverine Line is a master- 
piece—Selected raw materials— 
Careful supervision of mechanical 


operations. 


Designs are beautiful—without 
useless ornamentation. 


Wolverine Fixtures function 
perfectly, adorn the home, and last 
through the years. 


Installation is easy 


A PRESTIGE-BUILDING LINE 


We Sell The Retail Plumbing Trade Exclusively 


WOLVERINE BRASS WORKS 


ure 


GRAND RAPID © . MICHIGAN 
th) 
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To the Man 


TV] aYoMaitsYo(- 


TRADE EXTENSION 
possible 


L. McNamara 
St. Louis, Mo. 





































Mr. 


You are the man who had the courage to act 
on your belief that plumbing materials could be 
sold just like any commodity. 


The success of Trade Extension may largely 
be attributed to your two terms as president of 
the NAMP. 


fhe reason T E B is successful ig that there 
was real meat behind the idea, and that's the 
reason for this Cohoes message. 


Men like you who make successes do so be- 
cause your ideals are suche 


The hand-puddling process is still employed 
in our mills (a little more expensive than by 
mechanical machines) but hand=-puddling is abso- 
lutely sure, and Cohoes Pipe must be dependable. 


We would like to send you our latest bul- 
letins and list of sizes. 


COHOES ROLLING MILL CO. 
_ COHOES, NEW YORK 


Sales Offices: Philadelphia, Fort Wayne, Minneapolis, 
New York, Boston, Norfolk, Los Angeles 


For 72 years we've made Cohoes Genuine 
Wrought Iron Pipe to meet the exacting demands 
of men like you, Mr. McNamara. 


=~, COHOES 
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Here’s why plumbers and steamfitters 
prefer the REED Ratchet Stock 


Take one look at these short-cuts to easier and quicker 
pipe threading—and you’ll see why plumbers and steam- 
fitters are so enthusiastic about the REED Ratchet Stock. 

































































4 
The unique Reed Die, with the double- 
threaded throat. Makes starting easy and 
positive and does away with any need for a 
lead screw. This die takes hold of the pipe and 
Starts cutting at once—, burr or no burr. It ¥e 
o ¥ 
draws the wol straight ahead f 
* 
yt 
One twist of this ‘Instant Clamp Screw” 
and the Reed Die is loose. It takes less 
than ten seconds to change dies of a Reed 
Cuts perfect threads the full length of ’ 
the pipe, if necessary ~ because there is 4 
no resetting of a lead-screw, no loosening 
and reclamping to 4 new position on the 
pipe. And the long chasers of the Reed 4 
Die hold the thread true to line, without Move tl am. and four 
any ‘““waves.”" P iws of the adjustable guide 
move in toward the pipe 
and instantly center the 
Stock on any size pipe “2 
neh, and 2-inch or any 
e between 
" 
i Sete 
Right-hand or left-hand threads, with a 
same stock Just change dies and reverse . 
these pawls and you are ready to cut a 
left-hand thread 
a 
Here's a telescopic handle that gives you 
extra leverage when you want it— although | 
the Reed cuts threads much easier even 
with the regular length handle 
a 
¢ 
¢ 


There are many other Jabor-saving, money-saving improvements on the REED f 
Ratchet Stock—improvements that mean extra profit for you. Fs 


Get our folder: “HE DIDN’T BELIEVE THE DIE WAS CUTTING.” f pcp 


It shows why this simple, rugged tool is the quickest and handiest of pipe i Manufacturing 


Company, 
stocks. Mail the coupon and you will get the folder promptly. Ps Erie, Pa. 
4 Gentlemen: 


Sure, mail me the folder 
@ “HE DIDN’T BELIEVE 
¢@ THE DIE WAS CUT- 


San dae tl tone 
STOCKS and DIES if Pm Hg 
VISES, ETC. Fe eee 


Ps Company Name , codeneenecoee 
¢ 


REED MANUFACTURING COMPANY, ERIE, PA. /’ apices iassoetaeiGiesowiueinne: 





~ 
btihinntionadidstes ae ST 
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C >ABERL. GOOD ID 


SHE CANFIELD 
a Diamond line of 

cut and moulded 
rubber goods comprises 
everything required in 
the plumbing field. 








cn bp 


ast 
















The result of years of 
manufacturing experi- 
ence that means long 
service. 









Better stock up now. 
Our stock is complete. 






We sell to jobbers and 
manufacturers only. 





The_H. O. Canfield Co. 
Bridgeport ‘ Conn. 








Mention Domestic ENGINEERING when writing advertisers. 

















November 20, 1926 DOMESTIC ENGINEERING 9 














f r ] my 
hf W i 
1}; BOILER 


ho and heating system 





Cleans, rejuvenates and prevents form- 
ation of rust and scale in Steam, Vapor 
and Hot Water Heating Systems and 
Power Boilers ~an excellent cleanser 
for Domestic Hot Water Supply Systems. 


CONTENTS 2 GAL 


00 New 








The Bucket Test! 


at the draw-off cock at the bottom 
of the heating system boiler = 


Tells the INSIDE Story! 


A showing of sediment and rust means that the system needs 













ATTENTION 


and needs it badly. 


A dose of W. J. Boiler and Heating 
System Cleanser will thoroughly 
physic the entire system [boiler piping 
and radiators} and KEEP IT CLEAN 


for the rest of the season. 


W. J. has stood the test of five years 
of usage and is unconditionally backed 
by our 

GUARANTEE 


W. J. Boiler and Heating System Cleanser is uncon- 
ditionally guaranteed: first, to be entirely free from 
any ingredients harmful to metal; second, to remove 
scale and other impurities from your heating system; 
and third, to increase its efficiency. 


QUANTITIES TO USE 





Manufactured 
by 
No-Rad Rust 
| Corporation 
413-19 Water St. 


Lancaster, Pa. TM, REo.u.s. PAT: orf 





Ma 





| BOILER and HEATING =e" 
| SYSTEM CLEANSER _<* 


For new Steam and Vapor systems use the following quantities 
For 375 square feet or under of Cast Iron Radiation .1 juart 
From 375 to 750 square feet. .2 quarts 
750 to 1,500 square feet .. 3 quarts 
1,500 to 2,000 square feet l gallon 
2,000 to 3,000 square feet 11% gallons , 
3,000 to 4,000 square feet . 2 gallons 2 
For larger installations, use the above proportions Pf 
For old Steam and Vapor, and new and old Hot Water ? 5 
Heating Systems, double the above quantities. 7 “a 
7 Noe 
fs 9 
oey 
. ¢ 3 : 
Exclusive it o's 
ie Me 
Distributor 3S ed 
John G. Kelly o¢,* 
210 E. 45th St. oe s 
New York City ~ we 
New York 0 > 
a 
r e a 
4 o Pa e 
ve 
LY & : 
a Po F re, 
¢ & .% Y Az 46 
? 2 OS x2 Po ss “P 
rv oP Ks 


" 





Mention Domestic ENGINEERING when writing advertisers. 








10 DOMESTIC ENGINEERING November 20, 1926 


DRAW GROUND JOINTS IRON TO IRON 


—" > 
> 
4, 
%, YY 
¢ 
2775 ZZ 


taatthh 



















One of a number of Im- 
portant Spencer Heater 
Features that save money, 
labor, time and servicing 
for the Heating Contractor. 


Number 2 


All Spencer Sectional 


Heaters Have 
Ground Joints 


HIS important feature makes an air-tight 

connection possible with least assembly labor 
and does away with the necessity for cements 
and putties, a worthwhile saving in itself. 

















Spencer Junior Hot 
Water Heater—ca- 
pacity in direct cast 
iron radiation e- 
quivalent, water, 
300 to 600 square 


feet. 


Ground joints as developed in the Spencer de- 
sign also overcome the action of rust and cor- 
rosion between sections, as well as the short 
circuiting of gases. Combustion and heat ab- 





Spencer No. 1 Single 
Grate Heater, capacity 











sorbing efficiency are higher. 


These points, which mean fuel economy and 
heater satisfaction for the building owner, build 
up good will for you. 


in direct cast iron radi- 
ation equivalent,water, 
800 to 1450 square feet; 
steam or vapor, 500 to 
900 square feet. 


The generally accepted cause of the 
cracking of cast iron boilers during 
a period of idleness, is the wedging 
action of rust between sections. This 
condition is prevented by the unique 
Spencer Section Design. 


Spencer 


steam .vapor or hot water 


Heaters 
burn No.1 Buckwheat coal 





Spencer No. 2 Double 
Grate Heater, capacity 
in direct cast iron radi- 
ation equivalent,water, 
1750 to 3800 square 
feet; steam, 1100t02350 
square feet. 











WILLIAMSPORT, PA. 


Albany Scranton 


SPENCER HEATER COMPANY General Offices: 


New York Philadelphia » Buffalo Rochester Hartford Detroit 
Division of Lycoming Manufacturing Company 


Boston Baltimore Syracuse Harrisburg 
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Capacity * 
Doubled! 


Quicker — more economical — twice the amount of 
hot water! 


This new Hotstream product means double capacity. 
Can be operated with either one or both burners. 


Two Sets of the Famous 














FRONT VIEW 


. 


Quadruple Coils of Copper vB iE 


Two sets of Copper Coils -—four coils in each set — 
utilize every available heat unit. 


Two ‘‘Kerogas’”” Wick Burners—that light at the 
touch of a match and burn with a noiseless and sootless 
blue flame. Union water connections top and bottom. 


Be the first in your territory to reap the profits of 
this new Hotstream product. 


Write or wire for prices today. 


THE HOTSTREAM HEATER 


‘‘Makers of Heaters That Heat’’ 
CLEVELAND, OHIO 





Copyright, 1926, by Hotetream Heater Co. 


Manufacturers of a Complete Line of Gas and Kerosene Heaters — 
Standard, High-Grade Products Built to Give Lasting Satisfaction. 


BRANCH OFFICES 


New York.. 210 E. 45th St. 
Chicago... 627 Washington Blvd. 
Toronto... 269 W. Richmond St. 
San Francisco . Rialto Bldg. 
Philadelphia 892 Drexel Bldg. 
Detroit...... 1045 Wayburn Ave. 
Denver...... 1715 California St. 
Cambridge, Mass 491 Main St. 


Co. 


PATENTED 


KEROGAS 





TRADE BURNER MARK 














Guaranteed ~ for 





Full Protection for You--and Your Customer! 


Because we have confidence in the ‘‘Riverside’’ we 
are able to put this guarantee in every boiler crate— 
and we are ready to back it up. 


The ‘‘Riverside’’ is made according to specifications 
in strict compliance with Massachusetts laws, but its 
sizes and capacities are standard according to standards 
adopted by leading range boiler manufacturers working 
in conjunction with the Department of Commerce, at 
Washington, D. C. 


The five openings, another ‘‘Riverside’’ feature, are 
endorsed by the National 
Association of Master ies ; nite 
Plumbers, American Gas aten, Sant be aioe ene 


Association and all large pressure. With the ‘‘Riverside”’ 
Copper Boiler the risk of rust 


interested J obbers and spots is taken out of washday. 


mbing Suppli rgani- Clean hot water—plenty for all. 
Plumb 8 pplies org These are just some of the things 


zations. your customers want. 


Write us or nearest distributor for the details 


Manufacturers 
of ‘‘Kantleak”’ 


Sold through the Plumbing Supply Wholesaler 
Galvanized 


~ Manufacturers 

rT VEIRSIID nto 
ae | 7 
Boers BOILER WORKS, dnc: Systems 


BAILEY-FARRELL MFG. CO. CAMBRIDGE, MASSACHUSETTS, U. S. A. THE WALWORTH OHIO CO. 
Huntington,W.Va. Charleston,W.Va. New York Office: 210 E. 45th Street ‘nem ain Pa 
Distributors JOHN G. KELLY Distributors “ik 


Rivne gue e 











November 20, 1926 


DOMESTIC ENGINEERING 








Nye Solid Die 


Improved 
Skip-Tooth Pattern 


Chasers Relieved 
(Backed-Off) 


Or 


Nye Thin Knife Blade Cutter Wheels 


Nye thin blade cutter wheels are in a class by them- 
selves, They are a national institution just like Mr. 
Hughes’ whiskers, Ziegfeld’s Follies or Spearmint 
Gum. Made to fit all standard makes of pipe cutters, 
and guaranteed against breakage in use. 


\ 


Nye Vise Stands with Pipe Bender 
Equipped with or without Nye Vises. Can be 
drilled for any size vise specified. Bender can be 
used with open side vise or bench vise. 
With Legs and No. 10 Self-Locking Vise, 

Net each 
With Legs but without Vises, Net each 


$15.35 
12.00 


Nye (Toledo Type) Stock 


NIye Toledo type pipe threaders, made in both 

the plain and ratchet type. Satisfaction abso 
lutely guaranteed. 

No. 1 Nye Toledo Type Pipe Threader complete 

sabia $9.60 net 

West of Rocky Mountains...............-----$10,80 


No. 1-A Nye Toledo Type Pipe Threader com- 
$12.00 net 


plete 
West of Rocky Mountains icnatinsnict eee 


Getting the Plums 
in the Plumbing 
Business 


“‘Little Jack Horner sat in a corner 
Eating a Christmas pie. 
He stuck in his thumb and pulled out 
a plum 
And said, ‘‘What a good boy am I!” 


NYE—the Die Man 


Pipe Tool Maker to the 
American Plumber 
and Steamfitter 


Of course, that’s allegory. Allegory is saying one thing and meaning 
another. If you say it, it’s allegory; if someone else says it, he’s a 
liar. But in this case it's all right. 


In this allegory Jack Horner is the plumber, the pie is the plumbing 
business, and the plum is the profit. You may have a finger in the 
pie, but are you getting the plums? That’s the question. 


I know a lot of plumbers who are. In fact all the plumbers I know are. 
Because all the plumbers I know use Nye Tools. 


To get the plums of profit you've got to put in your thumb. You've 
got to go after profits with the right tools. That means Nye tools, of 
course. 


Big profits are not always due to big prices. 
~ proper tools and progressive methods. 
this: 


They are more often due 
There is no question about 


That the best tool is the cheapest tool in the long run, the one that 
will work fastest, with least trouble, and give the longest service. 


We are trying to give you 


Others may a give you cheaper tools. 
hich tools are most likely to be good? 


better tools. 


HARRY G. NYE 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 
MANUFACTURERS OF HIGH GRADE PIPE TOOLS 


4120-30 Fullerton Ave. Chicago, Illinois 





Nye No. 2 


(Toledo Type) 
Geared Threading Device 


Improved 


Nye Bit Brace Reamer 
Reams from) to 14 inches inclusive 


This reamer is made with a tapered shank 
which will fit any standard bit brace. Drop 
forged: from the highest grade alloy tool 
steel and tempered in oil, A very handy 
little tool having a wider range than any 
other similar reamer. 


Capacity 24 in. to 4 in. inclusive 


Net Price, Complete . $50.00 
West of Rocky Mountains 55.00 


Free Trial — Absolutely Guaranteed 
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MIDLAND METAL MFG; CO. 


Upper illustration shows the 
MIDLAND Galvanized 


Iron Roof Flashing withone- 


piece lead sleeve and collar. 


Lower illustration shows the 
famous MIDLAND One- 
Piece, All-Lead Flashing. 


Beware of Imitations! 


Look for the yellow label 
and Midland name on 
every flashing. 
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what do you want 
in ferrules? 


We manufacture a line of brass ferrules with 
which it will pay you to get acquainted. Straight, 
bend, flared end and reducing patterns. Matert- 
als and workmanship are the finest obtainable. 


or roof flashings? 


MIDLAND Roof Flashings are made in two pat- 
terns—the all-lead cast-in-one-piece flashing and 
the galvanized iron with a one-piece lead sleeve 
and collar. The MIDLAND is the original one- 
piece all-lead cast flashing. Accept no substitute. 


Your jobber can 
supply you 


Midland Metal Mfg. Co. 
Kansas City, Mo., and *Newark, N. J. 


*Newark Plant Manufactures Roof Flashings Only 


The equipment for producing MIDLAND flashings has been fully protected by U. S. Letters Patent. 
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@Beliveen Ourselves. 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


ANY GOOD THINGS ARE IN STORE FOR 
the plumbing and heating industry if the plans 
discussed at last week’s Sixth Annual Con- 

ference of Sales and Advertising Managers, held in 
Chicago, are carried to completion. Much frank talk was 
indulged in. During the entire second day of the con- 
ference there was a fine tendency among the men present 
to break away from the traditional program of speeches 
and introduce from the floor questions which provoked 
far-reaching discussions. The whole desire of those 
in attendance was to make this meeting productive of 
definite results, and the announcement that a committee 
of men, made up of the biggest figures in the industry, 
were working on plans for a national advertising cam- 
paign to sell the industry to the pub- 
lic came as a result of demands from 
the floor for definite information as to 
where the conference and the industry 


THE BOSS SAYS: 


ing contractor a nice text from which to preach a plumb- 
ing sermon if he will read the article, “The Plumbing 
Installation for the Pittsburgh Stadium.” That twenty- 
two young men may knock each other about heartily, 
the industry had to provide sanitary facilities for 70,000 
people—with a possibility of 100,000 to be accommo- 
dated if it is decided to double-deck the spectators’ sec 
tions. That’s something to think about, what? Our 
cover picture this week shows the great bowl, and a lusty 
young footballer just about to “cut back.” 


rig IT ISN’T THE COMPLICATED 
J thing that complicates a heating job. As witness 
the one described this week in “A Peculiar Heating Job.” 
Here a number of engineers were 
cal'ed in, and one and all registered 
a satisfactory failure to locate the rea 


son why a heating plant wouldn't heat, 





and the National Trade Extension 
Bureau were headed. Lively and frank 
discussions took place, and if fire was 





struck it was solely in the interests of 
the progress of the industry which the 








men were representing and which they 
very earnestly desired to see occupy 
its rightful place among the other in- 
dustries of the country in the con- 
sumer’s mind. Read the complete re- 


port of that meeting in this issue. It 





wil, perhaps, give you some idea as to 





the possibilities which seem to be 
beckoning to our industry and which 








will make themselves felt in’ every 








which is what a heating plant is meant 





to do. Learned formulae, and even 
rubber-tired spectacles didn’t — help. 
Then the trouble-shooter who writes 
for Your Weekly was called in and 
after checking the work of the previous 
men on the job he discovered the rea 
son for the shortage of heat, which 
was—but you'll have to read the story 
for that part of it. 

66 A DISPLAY THAT SELLS 


‘em’ is one of the most beau- 





tiful plufbing and heating store dis 


plays that these eves have ever beheld. 





branch. 


about overhead 


HE PUBLIC GIVES VERY 

little thought, as it takes its 
leisure in the palatial moving picture 
theater, or howls itself hoarse in the great football 
stadium, to the craftsmen who have put into the struc- 
ture they use so thoughtlessly days and months of 
thought and labor in order that the public’s enjoyment 
may be comp’ete. It is natural that during the Fall 
months we think largely of football. This week’s issue 
of Your Weekly carries a fine story on the great Pitts- 
burgh Stadium. While every care was given in laying 
out the stadium to furnish a good field on which the 
football players might make themselves thoroughly un- 
comfortab’e, equal care was given in laying out the 
spectator’s section of the stadium that they might be 
made thoroughly comfortable. It might give the plumb- 


There’s nothing 


clude it in the price you quote? 


Imagine a display, 1f vou will, into 
underhand hrs pia 

which the most exclusive social leader 
why not in- . ; 
; of your citv might ‘step with a gentle 


well-bred, “Ah!” 
Imagine the pride of the lady of the 


and appreciative, 


mansion who can say to a guest, “I have assigned you 
\nd to 


another, “You have the room with the blue bath.” Ac 


the east room, the one that has the tan bath.” 
tually making the bathroom something to talk about! 
Read it and weep for the day when throughout this long, 
broad, smiling (and all the other July 4th phrases) land 
of ours are hundreds and hundreds of such displays im 
plumbing stores, comparing favorably with places where 


keen-eved salesmen sell antique furniture at high prices. 


a: 
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The Genuine “Toledo” No. 1A Ratchet Is 
The Perfect Threader For 1 to 2 Inch Pipe 


This “TOLEDO” No. 1A ratchet tool is the most 
satisfactory tool on the market for threading 1-inch to 
2-inch pipe. 


For more than a score of years it has held the reputa- 
tion of being the finest threading tool made, and to-day 


“TOLEDO” it is more than ever recognized by experienced operators 
as being the perfect 1-inch to 2-inch pipe threader. Made 
No. 1A— of the finest materials, all parts perfectly machined and 
fitted, the easiest operating, and strong beyond all possi- 
% a Cc ble need, it has well earned this recognition. 
{ 2 insist on the genuine, look for the name and trade-mark 
Complete and accept no substitute, if you wish real “TOLEDO” 
(WEST OF THE ROCKIES $12.75) service. 


os ante aan Your jobber will supply you at this low net price, but 
NET 





BUY BY COMPARISON AND YOU'LL BUY A 


ed 


THE TOLEDO PIPE THREADING 
MACHINE CO. Toledo, Ohio 


@ New York Office, 72 Lafayette St. 





Mention Domestic ENGINEERING when writing advertisers. 
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The Kernel The plumbing and heating indus- 


try’s problems are closely inter- 
of the Nut nl One in which a have 
been particularly interested in an editorial way recently 
—that of “loose credits”—is, for example, part of and 
responsible for many others. And we can conduct no 
investigation along any one line without finding that 
line paralleling here and crossing there other lines. We 
find that efficient management, common sense and ability 
in one phase of the business are responsible for the 
same virtues in other phases of the business. We find 
that the elimination of abuses and malpractices in one 
phase of the business carries away with it abuses and 
malpractices in other phases. 

This generalizing can be made more specific with a 
number of examples. Our thoughts along the lines of 
“loose credits” suggest one which will illustrate our 
point. We know, for instance; that the unwarranted ex- 
tension of credit by the jobber has made it possible for 
a vast number of incompetent men to get into and stay 
in the plumbing and heating business. We do not know 
exactly what percentage of the master plumbers and 
heating contractors out of the thirty or thirty-five thou- 
sand said to be in the business are being started and 
carried by jobbers through this unwarranted extension 
of credits. But it is too high. Incompetency is being 
fostered in the retail branch of our business—and not 
by that retail branch. 

Now that has a far-reaching effect. For instance, prob- 
lems of distribution have loomed up in recent months as 
some of the gravest the industry faces. These distribu- 
tion problems have been the cause of criticism by one 
branch of the ability and actions of another branch. No 
doubt there is room for improvement and cause for 
criticism—whether it be directed toward the plumber, 
the jobber or the manufacturer. But when, as it has, 
it particularly condemns the plumber as being responsi- 
ble for an unsatisfactory distribution condition because 
he is lacking in merchandising ability and, in general, is 
a poor business man, then we get into the far-reaching 
effects of “loose credits.” 

We find, in most cases, that that master plumber or 
heating contractor who is not playing his proportionate 
part in the distribution system is the product of the 
“loose credit” system. On the other hand, we find that 


that master plumber or heating contractor who is dis- 
counting his bills with the supply house is, to do so, 
operating a successful business. And whether that busi- 
ness be small or large, the fact that it is successful 
is proof that its proprietor is playing his proportionate 
part in the distribution system. 

So who is to blame? If we are going to think only of 
certain ones, we can not deny that the plumber, by his 
poor business methods, is responsible for the fact that 
more goods are not sold. But who is responsible for 
these certain plumbers? “And, therefore, does not much 
of the responsibility for the undersale of goods go back 
to those who are responsible for these plumbers ? 

Yes, we know that we have not painted the complete 
picture. Many other things, perhaps, should go into it. 
But we have tied up “loose credits” with distribution 
we have shown that the jobber himself often sets up con- 
ditions about which he and the manufacturer after- 
ward complain when they begin to spread through all 
phases of the business. 

And this one example, with a little moral of its own, 
is just one which we can use to demonstrate how inter- 
twined are all the problems of the industry. Their so- 
lution often means getting away from what the problem 
in hand seems to be and straightening out what seems 
to be another matter. It is all worth thinking about. 


Old - Time ay aden — longingly of 
a the years gone by—-when a good job 
Profits 


competition was not of the 10 per cent type. Many, in 
fact, seem to be waiting for those days to return so that 
their methods of doing business will once more bring 
to their bank accounts the profits they used to bring. 
But is that wait to be rewarded? Do not present condi- 
tions, instead, indicate that those methods have gone 
the way of the years? No longer do jobs come into the 
front door of the shop. They must be led in. No longer 
are methods of installation, output of labor and man- 


of plumbing got a good price and 


agement of business figured as they used to be. The same 
good job of plumbing must be done at a lower price and 
out of that lower price must come the old-time profits. 
Times have changed, but not for the worse. Oppor- 
tunities are still there, but they must be grasped in a 
new way. * 
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The Plumbing Installation 





Fig. 1.—A general view of Pitt Stadium 


By R. M. STARBUCK, JR. 


HOSE who have once attended one of the major 


football holding 


thousands on thousands of spectators cannot possi- 


contests in a modern stadium 


bly ever lose that first impression of the magnitude of it 
all—-the immense throng, the tremendous enthusiasm, the 
wonderful structure that encloses the contest. 

For many years, as the popularity of such contests has 
accordingly, the 
naturally and 


increasing problems in en- 


increased, and the attendance grown 


structures required have become larger 


larger, involving constantly 
gineering. 

Originally simple wooden structures called stands, they 
have gradually grown in grandeur and extent, until we 


now have magnificent concrete structures capable of hold- 











And what about the plumbing for such a stadium? In 
the old days when the wooden stands were good enough, 
there was no such thing as plumbing connected with them, 
with the possible exception that some form of shower bath 
might have been found in the quarters provided for the 
two contesting teams. Such a thing, however, as plumb- 
ing,comfort for the people that came to see the contest 
was not a consideration. 

The time came when small wooden structures for the 
comfort of the people attending were erected at different 
points in the grounds outside the structure itself, but 
these were of the crudest construction, and very far in- 
deed from being ideal. Such makeshift arrangements are 
in use even at the present time in the case of some of the 














ing a hundred thousand people. large modern concrete structures. 
A real demonstration of the possibilities of modern 
a plumbing equipment for a great university athletic stadium 
Level has been made in the new Pitt Stadium recently con- 
Barak structed for the University of Pittsburgh, at Pittsburgh, 
y Pa. Here every requirement seems to be met. 

The field itself is supplied with a marvelously effective 
drainage system, and every requirement for the comfort 
of the athletic teams and for the crowds of people that 
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for the Pittsburgh Stadium 








come to see them compete has been perfectly 


handled. 

Fig. 1 will serve to show something of 
this wonderful structure. Before taking up the subject 
of the plumbing equipment let 
eral data. It will help to 


what it accomplishes: 


A glimpse at 


us give some of the gen- 
visualize the structure and 


Capacity, approximately 70,000, the design permitting 
double-decking, with a total capacity of 
$2,100,000. Length, 791 feet. 
teen miles of seats, in 55 rows. 
of sections, 36. 


100,000, 
Width, 574 feet. 
Area, 10 acres. 


Cost, 
Seven- 
Number 


Entrances, 7 general 
around entire perimeter. 


systems, providing 90 runways 


Materials used in construction: Structural steel, 2,200 
tons; reinforcing steel, 1,000 tons; concrete, 20,000 cubic 
yards. 

The Pitt Stadium seems to be in a class of its own. The 
Yale Bowl was constructed for football only; Franklin 
Field, the University of Pennsylvania athletic center, is 
designed for football, baseball and track events. 
great athletic structures 
branches of sport. Pitt 


Other 
provide for only one or 


Stadium, 


two 
however, provides ac- 
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commodations for 
tennis, 


football, baseball, 
rifle and gymnasium work 
Those responsible for the 


basketball, track, 
design 
Pitt Stadium are the following: 

Consulting and Supervising 
ster, Inc. 


and construction of 


Engineers——-Stone & Web- 
General Contractor 
Steel 


Turner Construction Co. 
McClintic-Marshall Co 

Grading and Part of Foundations 
Foundations 


John F. Casey Co 
New England Foundation Co 
Chief Designing Engineer——W. S. Hindman, Columbus 


Ohio, assisted by his daughter, Miss Marion K. Hindman. 


Consulting Engineer—J. Hammond Smith 
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Fig. 3.—Layout of 
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Fig. 5.—Isometric 
drawing showing 
the shower and 
toilet connections 
for the home team 
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GREAT QUANTITY PLUMBING SUPPLIES USED 


OSS & BLAKELEY PLUMBING CO., of Pittsburgh, 
M Pa., had the plumbing contract, and they have given 
some interesting statistics concerning the plumbing ma- 
terials entering into the plumbing installation at this 
stadium. 

Thirteen carloads of terra cotta pipe were used, a total 
of 18,000 feet, which if placed end to end would reach a 
distance of 3% miles. The cast iron pipe and drainage 
fittings*used for drainage purposes amounted to four car- 
loads, and if placed end to end would extend 1% miles. 
The screw pipe used on this operation amounted to 12,000 
feet, or 2% miles of pipe. There was also used about 
1,300 feet of cast iron pressure pipe for water purposes, 
making a total of 20 carloads of roughing-in material 
used on the entire operation. 

As to plumbing fixtures, the following were used: 


Eee 97 
Solid porcelain built-in urinals...... 219 
Pree re re ore eh eae 52 
oe ee 5 
BOUUMIS SOMMCRIOS 2. cv iccicccccce z 
UIEVORUGL BROWOTS: 2. 06k ccc acces 41 
ES PE PERE See LC eee 2 
Regulating control valves........... 4 
Instantaneous hot water heaters..... 


Fifty plumbers were employed on the work at one time. 
The plumbing work was started April 1, 1925, and com- 
pleted Sept. 10, 1925, a total of 138 working days. 

Naturally, the plumbing plans for such a large plant as 
this are very extensive indeed, and there is much neces- 
sary detail connected with them. 
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Fig. 6.—Typical toilet room for women 
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A NOTABLE FEATURE 


E have selected some of the outstanding features of 
W the work, and show them in the accompanying 
illustrations. . 

The plumbing contract included not only the sanitary 
system, but the rain water drainage system as well. The 
latter perhaps is the most notable feature of the plumb- 
ing equipment, for, from the 
nature of the proposition, the 
rain water system had to be 
designed to perform a great 
amount of work. It had to 
take care of the drainage of 
the playing field, the seat 
areas, press boxes, subsoil un- 
expansion joint 
gutters, footings, portals, etc. 

It should be stated that the 
rain water drainage system is 
separate from the 
sanitary system. A very fair 
idea of the layout of the rain 
water drainage system may be 
obtained from Fig. 3. The 
playing field of Pitt Stadium 
may be said to be perfectly 
drained. Careful tests during 
heavy mid-summer downpours, after the turf had been 
laid, have proved that the playing field will dry within 
a half hour after the rain stops. This, of course, means 
that University of Pittsburgh football. teams and their 
opponents will not be obliged to compete on a muddy 
field, and anyone who has attended football games will 
know what that may sometimes mean. 


der seats, 


entirely 
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Fig. 7—Showing general method of connection for the public 
toilet rooms 


There is an explanation accompanying each of our 
illustrations, showing the nature of the piping shown. 
Such a drawing as Fig. 3 is made clearer by some of the 
other illustrations, such as Fig. 2, for instance. 

The size of this rain water drainage project may be seen 
from the fact that the main line carrying this drainage 
to the public sewer is 20 inches in diameter. 

Fig. 2 is a cross section taken through the minor axis 
of the stadium. A number of other sections would be 
needed to show the system clearly, but we are unable to 


(Continued on Page 37) 











A beautiful sales room. 


ha 









Fixtures so displayed have all their good features emphasized 


A Display that Sells ’>km 


F, RECENTLY, 
class furniture store with the purpose of letting you 


your wife has taken you into a first 


see how perfectly ‘‘darling” is a certain piece of equip- 
ment she has seen, no doubt you took occasion to absorb 
a little of 


the better type of furniture house 


the technique of display as it is practiced by 

If it was long enough ago that the thing to be seen was 
an item in porch or garden reed furniture you probably 
found the salesman leading you to a section of the display 
with lattice-work 


and a 


fitted up as a garden, fence, pergola, 


twining vines (of paper) regular ‘‘greensward,”’ 


also, probably, of paper and not to be walked upon. But 
that garden furni- 
Maybe you were satisfied with 


the effect had been gained. You saw 
ture in an outdoor setting. 
the old rocking chair that’s been on the porch these many 
But, 


forever be 


years; maybe you said so. whether or not you 


bought, reed furniture will asso- 


pleasantly 
ciated in your mind with restful lawn or garden scenes. 
looked like a 
setting out on 


Then, if you honeymoon couple-—or a 


couple their ‘‘second honeymoon’’—the 
clerk probably invited you to look into their model bunga- 
low, completely furnished from the smallest saucepan to 
furnishings 
You'd 
be- something less than human if you didn’t feel that it 
would be 


the grand piano. Once again every item of 


was in just the right setting——in the ideal home 


mighty pleasant to discard all the old house 


furnishings you've been living with and start over new 


in just such a home 


AN IDEAL PLUMBING AND HEATING DISPLAY 

IGHT in line with the very best display practices, and 
R in some respects ahead of them, are the splendid 
Corbit Brothers, of Reading, Pa. 
Here the products handled by the plumbing and heating 


new display rooms of 


store—-and it’s a real ‘‘store’’—are so presented that the 


prospect cannot but feel an itching in his fingers for a 
fountain pen. 

I have an idea that the good citizens of Reading are 
mighty when they walk into 
this sales room, so modern in every respect. I imagine 
that have visited Corbit Brothers, people go 
away with a idea of the possibilities of beauty in 
the furnishing of the bathroom, and with a feeling that 
sanitation and heating, while their main purpose is utili 
need not fail to match in appearance the most 
expensive furniture in the ideal home. 

If you will look at the photograph reproduced at the 
have idea of the 
general impression given by the whole display as the cus 
enters. from the photograph, which can 
idew of the richness of the colored tiling, the 
patchwork roofing over the bathrooms at the rear, and the 


given a pleasant surprise 
when they 
new 


tarian, 


head of this article, you’ will some 


tomer Even 


give no 


soft tones of the flagstone flooring and walls of morene 
tapestry design, you can gain some idea of the effect it 
makes. 
There is, 
play. By 


in the first place, no “hurry”? about the dis- 
that I mean that the customer is not rushed 
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by a display of fixtures the moment he opens the door. 
There is a cleared space which permits the customer or 
prospect to take in the beauty of the display while walk- 
ing across the floor. There is ample time for the full 
effect of the display to sink in before the eye is engaged 
by the individual features of the display. 

The display in the open space consists of five kitchen 
sinks, six lavatories, drinking fountains, two 
boilers, to one ef which is connected an oil burner for 
display purposes. Each kitchen sink is completely 
equipped as if for immediate use. In addition, 
types of radiators are displayed, three styles of gas water 
heaters, a coal-burning water heater, a water softener, 
an electric dish washer, refrigerators and four styles of 


pedestal 


several 


radiator enclosures. 

This sounds like a great deal of material, but a glance 
at that first photograph will indicate that the display 
has been studied arranged as to eliminate any 
appearance of crowding. 

The model bathrooms form, of the main in- 
terest of the display. Facing the reader out of the second 
photograph are the three rooms. At the left is a room 
equipped with a lavatory under one-piece 
closet combination with white seat and cover. This little 
room is tiled with, black tile trim, and forms a splendid 
display for the sale of the extra toilet-room. The selling 
price of the equipment, not including labor or rough ma- 
terial, is $105. 


and so 


course, 


pressure, a 


THE “GREEN,” “BLUE,” AND “TAN” BATHS 
model bathrooms form 


HE THREE what the news- 
paper writers 


like to call ‘ta symphony in color,” 
meaning that each of the three, with its definite color 
scheme, contrasts pleasantly with the other two. I can 


+ 
he 


«enna y 
Pe? a ate 
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well imagine that even the incorrigible boy of twelve or 
fourteen, fearing the bath with a great fear, would change 
his mind if he had the opportunity to make use of any 
one of these rooms. 

First “Green Bath,’ under pressure, of 
course. is tiled up to within one foot of the 
ceiling in light green tile. The floor is green tiled, and 
the bathtub is tiled in. There is also a shower stall, tiled 
in, with glass with shower 
outfit having mixing valve and thermometer. The closet 
china. Accessories consist 
medicine cabinet and 


comes the 
This room 


door, completely equipped 


and pedestal are of vitreous 
of steel white enamel 
linen closet, three-piece mirror over the lavatory, a bath 
room scale and a while enamel bathroom chair. The total 
selling price of the fixtures is $838, not including labor 
or rough material. 


combination 


Next comes the “Blue Bath.’’ This room has light 
blue tiling to within one foot of the ceiling, with floor 
tiled to match. A corner tub is equipped with shower 


The closet and vitreous china pedestal 
medicine cabinet, 
equipment for 
fixtures is 


and silk curtain. 
with a 
with bevel 
this room. The total 
$368.50, not including material. 

The third bathroom is the ‘Tan Bath.” Tiling of walls 
The tiled-in bath, with china spray 
glass enclosure extending 


white enamel 


complete the 


lavatory, steel 


equipped glass, 


selling price of these 


labor or rough 


and floor is in tan. 
and mixing valve, has a 
half the length of the tub in 
There is a closet outfit, a medi- 
The selling price of 


head 
about place of a shower 
curtain. vitreous china 
cine cabinet with plain glass door. 
these fixtures is $407.50. 

In each case, by arrangement with a tiling company, 
it is possible for Corbit Brothers to quote the complete 


(Continued on Page 41) 











From right to left—Extra toilet room, the “Green,” “Blue” and “Tan” Baths 
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Fig. 1 












































Fig. 2 


The Round [able 


The Chairman Discusses the Difficult Heating 
Problem Proposed in Our Issue of Sept. 25, 
Combining in one Unit the Radiators 


of Three Different Systems 


to the members of the Round Table for solution, 

the most difficult is the one that appeared in the 
September 25, 1926, issue of ‘‘Domestic Engineering” on 
pages 22 and 23. This is a real problem and one of the 
greatest interest to heating men. The three radiators 
shown represent three different buildings and three dif- 
ferent heating jobs. Radiator 1 represents a vacuum heat- 
ing system, radiator 2, a single-pipe gravity steam heating 
system, and radiator 3, an air-line heating system. These 
three different heating systems are to be combined into 
one unit and all are to be connected to a vacuum return 
line, without pulling steam from any of the heating sys- 
tems, at the same time removing all air and condensation. 

. chairman did not expect very many drawings but 
is edingly glad to receive among others, one from 
M. "B., Minneapolis, Minn. This is shown in Fig. 2. 

M. H. B. made the mistake of connecting the steam 
main from radiators 2 and 3 to the trap direct. He also 
connected the discharge from the trap to the receiving 
tank which is wrong. The vacuum return line is con- 
nected to the receiving tank also, and a vacuum is pulled 
on the air line coming from radiator 3. The connection 
to the air-line valve may pass, but the connection to the 
receiving tank is wrong. The trap connection to radiator 
1 is correct. 

Your chairman did not expect to get a correct solution 
because this problem is unique. Connecting three differ- 
ent heating systems into one has been considered impos- 
sible until three years ago, when a Chicago engineer in- 
stalled and connected three jobs into one and they have 
been operating so successfully that since then several 
others have been installed in like manner. 

In the key drawing, Fig. 1, we have shown the correct 
connections. Radiator 1 is connected to steam main 16, 
and the trap on this radiator is connected to the vacuum 
return line 11. This you will remember represents a 
vacuum heating system, 


O'’ all the heating problems that have been presented 


Radiator 2, which represents a single-pipe, gravity sys- 
tem, is connected to the steam main 12, and the return 
from the system is connected to the receiving tank 9, at 14. 

Radiator 3, which represents an air-line job, is also con- 
nected to the steam main 12, and the return likewise is 
connected to the receiving tank. On the actual installa- 
tion each system had a separate main and separate return. 
A header was provided on top of the receiving tank to 
receive the return, from both systems. The connection 
from the thermostatic air vent 8, you will note, is con- 
nected to the vacuum return line 13 and not to the receiv- 
ing tank. In this manner a vacuum is pulled on the entire 
system until it is filled with steam and all the air is drawn 
from the system. When the radiators are filled with 
‘steam, the thermostatic air line valve 8, will close thus 
preventing the vacuum pulling on the radiator. Should 
air gather in any radiator on the system, the thermostatic 
air line valve will open and the vacuum will remove the 
air. The operation of the system is as follows: 

All the condensation from radiators 2 and 3, as well 
as the condensation of the main, flows to the receiving 
tank 9, and is discharged through connection 15, to the 
3-inch low-pressure trap 5, shown in Fig. 1. An air-line 
valve marked 10 is placed on top of this trap to remove 
any air that may gather in the receiving tank or trap. 
As soon as condengation flows into the trap, the trap valve 
opens and allows this condensation to be pulled from the 
trap by the vacuum in the return line 18. In this manner, 
the three different heating systems will operate satisfac- 
torily and efficiently, and it has been found that they also 
operate with less steam pressure than before the connec- 
tions as indicated on Fig. 1 were made. 

This is indeed a very valuable drawing which should 
be preserved as well as the instructions because, on many 
central heating jobs this information will be valuable 

Should the members of the Round Table or any other 
reader desire to ask any questions on this subject, the) 
will be answered promptly. 
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THE CHRISTMAS SALES DRIVE 


| ‘ HEN it is desired to give an example of a co-ordi- 
nated sales drive, it is natural at this time of year 
that football should spring into the mind. Every 
successful play in a football game is the result of co- 
ordination. Each player has had his particular job to do, 
at the same moment that every other player on the 
team was taking care of his particular job. When all has 
been done in accordance with the play as it was worked 
out on the blackboard by the coach, a gain is made. 

So with this Christmas Sales idea—it will be far more 
successful for the plumbing and heating contractor if he 
plans a well-co-ordinated sales drive. If, for instance, at 
the same time that newspaper advertising is being run, 
calling attention to the many practical gifts offered in the 
plumbing and heating store, a sales letter is sent out to a 
selected list, and if at the same time interesting window 
displays presenting the Christmas gift idea attractively 
are to be seen by the passers-by, there is greater likeli- 
hood that an attractive business will be built up. 

Then there is what might be called the secondary selling 
—the use of envelop stuffers when statements are sent 
out at the end of November. Such stuffers may be printed 
very cheaply. It may even be possible to buy suitable 
Stuffers which cover the Christmas gift idea generally, 
already printed. And, of course, every person with whom 
the master plumber and heating contractor comes in con- 
tact ought to hear a little bit about the possibility of find- 
ing suitable gifts among the products handled by our field. 

Thus it is possible that the prospect will be approached 
from five different directions on the one idea. It cannot 
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but be impressed upon his mind by this consistent repeti- 
tion of the Christmas gift thought. 

The week of November 29-December 4 has been chosen 
for this Christmas Sales Drive because during that week 
millions of dollars will be placed in circulation by the 
banks which have been conducting Christmas gift savings 


funds. 
Last year—1925—in one city alone, $25,000,000 was 
paid out. It is to be remembered that this extraordinary 


sum was probably spent entirely, or very nearly entirely, 
for Christmas gifts. It went to the merchants of that city 
who were aggressively pushing the gift ideas. How much 
of it went for plumbing and heating goods as gifts cannot, 
of course, be estimated. But it is safe to say that a larger 
percentage of it might have been so spent had there been 
a concerted drive by plumbing and heating contractors in 
that city. 

Sponsored by the National Trade Extension Bureau, and 
with the co-operation of manufacturing and wholesaling 
interests, this year’s Christmas Sales Drive promises to be 
most successful. If every local association will hold a 
session and lay plans for a city-wide campaign, the plumb- 
ing and heating contractor should reap a rich reward. 

The main point to be borne in mind is that by a proper 
co-ordination of the various sales media—-of newspaper 
advertising, sales letters, window displays, envelop stuffers 
and personal selling—the volume of Christmas business 
produced will be greatly increased. Make every effort 
doubly effective by being a part of a whole campaign. Re- 
peat your message in as many ways as possible. 
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Big Things Promised for Industry 


Discussions at Sixth Annual Conference of Sales and. Adver- 
tising Managers reveal plans for co-operative effort 
to popularize plumbing and heating industry 


ITH the ultimate object of co-ordinating the sales 

\ \ efforts of the three branches of the plumbing and 

heating industry, the Sixth Annual Conference of 
Sales and Advertising Managers, held in the new Palmer 
House, Chicago, November 11 and 12, by rigidly limiting 
discussions undoubtedly took a long step, to use the 
words of the program, toward ‘charting our course for 
1927.” 

The program called for a logical development of the 
purpose of the meeting. Commencing with the finding 
of the market for plumbing and heating goods and se- 
curing publicity to cover it, the discussions were so 
planned and so placed in the program as to focus atten- 
tion upon the co-operative nature of the effort needed. 

There was discussion of the matter of tieing-in the 
plumbing and heating merchant to sales and advertising 
efforts of the other branches; of what other industries 
have done to attract attention to their products; of what 
our own industry could do to attract attention to itself; 
of the problems being studied by the National Trade Ex- 
tension Bureau; of increasing sales through proper man- 
agement and policies on the manufacturers’ and whole- 
salers’ parts; of what enthusiasm adds to the selling ef- 
fort; of definite steps which manufacturers and whole- 
salers can take to help the master plumber and heating 
contractor; and a presentation of the viewpoint of an 
experienced member of the retail branch of the industry 
concerning the salesmen who represent the manufacturer 
and the wholesaler, and the possible service they can 
render. 


TRADE LITERATURE STUDIED 

™~ L. FLENTJE, a recent addition to the staff of the 
E. T. E. B., started the ball rolling with a study of 
“Tieing-in the Dealer and Contractor to Sales and Ad- 
vertising Effort,’’ with particular reference to the sales 
literature furnished by manufacturers to wholesalers and 
retailers. Citing the fact that in other industries it had 
been found that such literature was not being used as it 
was intended to be used, the Bureau undertook an in- 
vestigation in the plumbing and heating industry. Five 
hundred questionnaires were sent out, two hundred and 
fifty to wholesalers and the remaining two hundred and 
fifty to plumbing and heating contractors. 

The returns were 41 per cent from the wholesalers and 
48 per cent from the retailers. Of the wholesalers re- 
turning the questionnaire, 35 per cent said that they re- 
ceived too much literature, and that much of it was not 
properly prepared for the use to which it was to be put; 
33 per cent, that they did not know what to do with the 
literature because it was received without instructions; 
50 per cent, that they had no mailing list; 85 per cent, 
that they used only such literature as would fit into an 
envelope for enclosure with a statement. If mailing pieces 
were too large for this use, they were not used at all. 

It was found among the retailers that 50 per cent of 
those replying make several separate mailings in a year; 
65 per cent had mailing lists. The weight of opinion was 
that window trims were the best helps received from the 
manufacturer. Many said they did not use reprints of 


advertisements of the manufacturers because they were re- 
ceived too late. All were agreed that the mailing pieces 
they used were those giving greatest space for display of 
their own names. Many said that they received too much 
literature intended to sell them rather than their cus- 
tomers. To remedy these things, Mr. Flentje recommended 
giving the dealer a definite plan for using literature, 
seeing that it is written from the point of view of the 
customer, and suggested that the manufacturer put into 
the hands of the contractor sales points such as he can 
use on the consumer. He pointed out that the Bureau 
can help only in building up enthusiasm for selling. Defi- 
nite sales ideas, concerning individual products, must 
come from the manufacturer. 


A STUDY OF THE CONTRACTOR 

N EXPRESSING his views on ‘Finding the Logical 
I Market and Getting Publicity Coverage in It,’’ Geo. 
V. Christie, of Johns-Manville, Inc., New York, said that 
his company had made a study to discover if possible (a) 
what factors were operating to prevent the small plum- 
ber and steamfitter from making a profit, (b) those ele- 
ments of business procedure which will help the small 
mechanic, but about which he knows little or nothing, 
(c) how much the ogre of price buying is stunting his 
growth, (d) how progressive as a merchandiser he really 
is and (e) the most valuable thing a manufacturer can 
do in aiding his progress. 

Mr. Christie answered each of these questions by citing 
eases of plumbing and heating contractors in whose shops 
the answers had been found. As to what was preventing 
a profit (a) in one case a young contractor said his losses 
were divided as follows: 30 per cent for estimating work 
lost to a competitor or never done, 30 per cent for adjust- 
ments on defective materials, 10 per cent for time of men 
going back to repair a mechanical defect, 15 per cent for 
mysterious disappearance of tools and materials and 15 per 
cent unpaid bills. The missing link in the case of (b) 
business procedure—was shown by the case of a young man 
doing a good volume of business but swamped by detail 
work, and unable to keep any kind of an accounting sys- 
tem. Price buying (c) was illustrated by a man who was 
overlooking a fine jobbing opportunity while bidding on new 
work where there was nothing to be made because of 
heavy competition. Mr. Christie cited some splendid ex- 
amples of merchandising (d) particularly the fine view- 
point of a man who stuck to his advertising for eighteen 
months before it finally began to bring in orders. The 
most valuable thing the manufacturer can do (e) was 
illustrated by the case of a man who was aided by a spe- 
cial representative of the company in building up a volume 
of new business by concentrating on selling. In closing, 
Mr. Christie said that the T. E. B. is not sold to the in- 
dustry as it should and could be. 

At the close of the Thursday morning session, W. E. 
McCullom, secretary of the Central Supply Association, 
briefly sketched the work of the Federation of Women’s 
Clubs and told of the address of Mrs. John J. Sherman, 
the Federation’s president, at the recent Chicago meeting 
of his association in which she asked for $20,000 to aid in 


26 








ces 

of 
ich 
us- 


led 


the 
ato 
‘an 
au 
p fi- 
ust 





en 
he 
as 


|p. 











November 20, 1926 


carrying on a survey of American home equipment. He 
stated that in the T. E. B. budget for 1927 this amount 
has been set aside. He called attention to the timely na- 
ture of the survey being undertaken and the manner in 
which it would make vivid possible markets for plumbing 
and heating goods, particularly if a measure probably to 
be introduced before the next Congress is passed. This 
measure will provide that the Department of Commerce 
gather periodically statistics on home equipment. 

To open the Thursday afternoon session, those in at- 
tendance heard Albert J. Wilson, president of the National 
Association of Master Plumbers, and Henry E. Longley, 
president of the National Trade Extension Bureau. Mr. 
Wilson stressed briefly but firmly the community of inter- 
est existing in the three branches of the industry which, 
though properly working as separate units, should work 
in harmony. Mr. Longley said that the industry has been 
looking for just such an opportunity as the Women’s Fed- 
eration is opening up, and urged support of their work, 
painted a vivid picture of the service which the salesmen 
in the industry can render the master plumber and heat- 
ing contractor, and said that the men present could help 
not only by putting money, but ideas, into the T. E. B. 


WHAT OTHER INDUSTRIES HAVE DONE 
URSUING the plan of developing a definite course for 
the industry for 1927, H. R. Northrop, of Eldridge- 

ran over briefly “What Has 
’ in focusing public atten- 


Northrop, Inc., Trenton, N. J., 
Been Done by Other Industries’ 
tion on their service or products, with a view to the ap- 
plication of co-operative advertising plans to the plumbing 
and heating industry. Clearly and concisely he stated the 
problems which have at one time and another faced such 
industries as the oak flooring manufacturers, the salmon 
packers, the florists, the jewelers, and which have been 
solved by co-operative advertising so successfuly that an- 
nual appropriations have grown tremendously. The oak 
flooring campaign, for example, was commenced with 
$50,000 and has grown to half a million. $175,000 was 
subscribed by the salmon packers. 

Mr. Northrop then called attention to vital considera- 
tions to be gone into before undertaking a co-operative 
campaign. Is it logical that the product or services have 
an even chance of being accepted? Can a campaign for at 
least three years be financed? Will there be a marked 
degree of co-operation throughout the duration of the 
campaign with moral as well as financial support given? 
“Co-operative advertising is with us to stay,’ said Mr. 


Northrop. “Its effectiveness has been so strikingly dem- 
onstrated that we cannot neglect it in our plans for the 
future.” 


Going more definitely into the application of co-opera- 
tive advertising practice to the sales problem of the plumb- 
ing industry, C. W. Farrar of the Excelso Specialty Works, 
Buffalo, N. Y., said that he wanted to strike as the key- 
note of “What Can Our Industries Do to Get Increased 
Public Attention,” the thought that ‘‘we are selling ‘living 
comfort.’ Take that thought home with you,” 
“We are selling living comfort.’’ Citing figures for 1925, 
he said that fifty-one industries had spent $3,720,000 in 
co-operative advertising during that year and that thirty- 
five of those industries had made a big success of it. “It 
is shameful,” he said, “that we have hesitated so long to 
g0 into the co-operative advertising field.”’ As evidence of 
the success of co-operative advertising, Mr. Farrar said 
that in 1910 only $37,000 was spent for this purpose, 
While in 1925 the sum had grown to the figure given 
above. 

Mr. Farrar pointed out, also, the fact that once co-opera- 
tive advertising is commenced within an industry its 


he said. 
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effects are far-reaching. “If we were to start group adver- 
tising in this industry,’’ he said, “you would have fifteen 
new: advertisers taking up national advertising on an in- 
Among the many groups now carrying on 


dividual basis. 
group advertising, he pointed out that within our own in- 
dustry the Copper and Brass Research Bureau is conduct- 
ing a successful campaign. So, too, with the Pittsburgh 
makers of cast iron pipe. As conditions precedent to a 
successful group campaign in our industry, Mr. Farrar 
laid down these five: The campaign must be possible, the 
public must understand that the desire for progress has 
brought advance to the industry, funds must be secured 
for a three-year period, copy must be truthful and com- 
plete, and the committee must be high-class and small. 
During the Thursday afternoon session, George E. 
After 
showing and explaining a number of charts indicative of 
the fact that a number of factors operate to make the 
smaller cities of the United States rich markets for exploi- 


Piper, of ‘Household’? magazine, was introduced. 


tation, Mr. Piper introduced two exhibits of pages taken 
from current periodicals to illustrate his point that never 
before has America been so conscious of health and of 
cleanliness, and of the bearing of both in social contact 
with others, and pointed out that all of the advertising of 
this nature was very directly favorable to the plumbing 
and heating industry. 
cards illustrating the bathroom as the very center of 


By means of two sample window 


health and cleanliness, Mr. Piper indicated how the plumb- 
ing industry might call attention to this extremely impor- 
tant phase of its service. 

Because of the fact that the Weil-McLain wholesale or- 
ganization of Chicago has been conducting a local adver- 
tising campaign, Mr. Bergner asked Martin Weil for a few 
thoughts concerning co-operative advertising. Mr. Weil 
indicated that he is not entirely satisfied that a campaign 
national in scope would produce results such as might be 
had from campaigns conducted locally in such territories 
as possessed retail merchants of the more progressive 


type. 


HELPING THE CONTRACTOR 

LTHOUGH noted in the program for appearance be- 
A fore the conference on Friday morning, C. W. Wan- 
ger of the Woodward-Wanger Co., Philadelphia, delivered 
his address on ‘‘Making Balanced Management Increase 
Sales for 1927” at the conclusion of the Thursday after- 
noon session. At all times holding attention by the clarity 
of his thought, Mr. 


vigorous talk which was packed with provocative ideas. 


Wanger drove home his points in a 


“The first thing we must do,” he said, “is to get distri- 
bution straightened out—-to get some- representative 
plumber in each community to build up the right kind of 
an establishment.’”’ Dealing with the problem from the 
viewpoint of the plumbing and heating contractor, Mr. 
Wanger indicated that before he can get out and sell suc- 
eessfully, he must be in the right frame of mind, he must 
know his customer’s needs, he must put his house in order 
by having all of the operating functions of his business 
in smooth working condition. If he cannot estimate prop 
erly, his selling efforts will be disastrous. If he has not 
accurate records, he cannot figure future work with any 
assurance of profit. If he has not competent mechanical 
and intelligent clerical help, consumer satisfaction is 
problematical. If he has not sufficient financial ability he 
will be unable to finance such jobs as his selling efforts 
bring him. 

Above all, Mr. 
done in encouraging the contractor to sell is to convince 


him that the field is limitless. He must believe in the 


Wanger felt that the first thing to be 
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Peculiar Heating Jo 


By E. W. 


business, he has encountered almost every trouble 

imaginable in heating, hot water, and power plant 
work, but he believes this trouble job exceeds all of the 
others in simplicity as well as originality. 

A heating plant located in the basement of a six-story 
building in which all the floors were used for various 
light manufacturing purposes, did not furnish sufficient 
steam for heating. When the plant was installed, the 
heating contractor furnished a sectional cast iron boiler 
sufficiently large to handle the job, allowing 50 per cent 
above rating. During the first heating season, this boiler 
proved insufficient to heat the building. The owner com; 
plained to the heating contractor and he in turn, put the 
blame on the boiler manufacturer and the rating pub- 
lished in the manufacturer’s catalog. The boiler manu- 
facturer sent an engineer to check up on the heating and 
the boiler, and his visit occurred when the weather was 
very mild. This engineer pronounced the boiler suffi- 
ciently large to take care of the radiation installed. The 
heating contractor looked for trouble but found none. 
During the second heating season the same trouble oc- 
curred and several engineers were called in to check up 
the boiler and radiation and all agreed that the boiler was 
large enough. They made various suggestions, all of 
which were carried out, but no better results were ob- 
tained. The owner demanding results because some of 
the tenants moved out and others threatened to do the 
same, called in his own engineer, who suggested that a 


[) ves the many years that the writer has been in 


, main. 


RIESBECK 


steel tubular boiler be installed in place of the cast iron 
boiler. In order to do this, a pit had to be dug 6 ft. deep. 
In the meanwhile the cast iron boiler remained in service 
while the new boiler was installed and connected to the 
This connection was made on a Sunday and every- 
thing was in fine shape Monday morning. The cast iron 
boiler was cut off of the main and the new boiler cut in. 
This new boiler was large enough to take care of three 
times the amount of radiation installed in the building. 
Everyone felt sure that the building could now be heated 
properly, but behold, this expectation was not fulfilled. 
While somewhat better results were obtained with the 
new boiler, such results were by no means satisfactory. 
Another check-up of the heating plant revealed nothing. 
After this boiler had been in operation for two weeks, 
soot had accumulated and the results obtained were not 
satisfactory. Different kinds of coal were purchased and 
tried but the results of all the tests made were far from 
being satisfactory. The complaint of the fireman was that 
he could not get enough steam no matter how much coal 
he fired. The boiler was cleaned and results were somewhat 
better but still away below that which could be expected. 
The heating contractor called in several other heating con- 
tractors. The writer was then requested to investigate. 
At the start the fireman was instructed to keep up a good 
fire and all the steam possible. He remarked, ‘‘That’s 
easy enough said, but steam on this job is an unknown 
quantity.” I asked him if it was not possible to keep 
up 5 or 6 lb. pressure and he said, “No.’””’ He remarked 
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Service 


HE unfailing dependability of Honeywell is your 
assurance against annoying and costly servicing. 


For Honeywell has very definitely and conclusively 
removed every element of uncertainty from automatic 
control. 


It will accomplish the things claimed for it consistently, 
with the same undeviating precision, for an indefinite 
period. 

It will bring to your product a new measure of efficiency, 
economy, convenience, comfort and safety. 


There is nothing experimental or problematical about 
Honeywell. It is perfected, time-tried and proven. 


With the coordination of its positive automatic control 
you will find your product yielding new qualities which 
will unquestionably assure you the invaluable advertising 
of satisfied customers. 


The leading manufacturers of heating boilers recom- 
mend HONEYWELL exclusively. Of the important 
automatically controlled domestic oil burners listed 
as standard by Underwriters’ Laboratories, Inc., a 
majority is equipped with HONEYWELL controls. 


HONEYWELL HEATING SPECIALTIES CO. 
WABASH, INDIANA 


Temperature Regulators 
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Annoying 


Demands 
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that the best he could do would be 1 Ib. pressure. He 
was told to do his best and the writer departed to check 
up on the heating system A thorough check-up on the 
main line which ran along the basement ceiling, was made. 
The entire basement was divided and partitioned off into 
10 compartments, as shown in Fig. 1. Each compartment 
belonged to a tenant and in these compartments, stock of 
various kinds was kept. All of the compartments from 
No. 1 to 10 were built of tongue and groove lumber to 
prevent coal dust and soot from getting from one com- 
partment to another, a great many of which contained 
The main line 
seemed to be O.K. and ample to feed the radiation in- 
stalled in the building. The first floor check-up revealed 


delicate parts and various office supplies. 


nothing unusual Ceiling radiators and pipe coils were 
installed in some places in order to gain room, but the 
workmanship and venting of all units were perfect. The 
second, third, fourth and fifth floors were about the same 
as the first floor. The risers were checked against the 
total amount of radiation on each, and in all cases except 
one, were larger than necessary The sixth floor was used 
for office space and a printing establishment and radiators 
were installed here, each equipped with an air vent. It 
was a one-pipe steam job and the installation was made 
in a careful manner. 

After everything was checked over, all radiators were 
carefully measured and the total amount of radiation 
installed was computed. All returns were checked and 
we came to the conclusion that the job was carefully 
All parts of the building, except 
the first floor, complained of insufficient heat. On real 


planned and installed 


cold days the thermometer in some parts registered 56 
degrees F I blamed the fireman for not firing properly 
and instructed him not to mind the amount of coal con- 
He followed these instruc- 
After 


cleaning the grates and boiler tubes, the writer did the 


sumed but to get up steam 
tions carefully but no better results were obtained. 


firing himself, but no matter how hard he tried he could 
not improve the conditions. There seemed to be no heat 
in the coal. I suggested the change of coal but was told 
that all kinds of coal obtainable had been tried but the 
results were no better than with the coal used. I sent 
out and bought some plumbers’ candles and checked the 
boiler setting carefully for leaks through the brickwork 
and around the breeching. Several leaks and cracks were 
found and plugged but the results remained the same. 
The stack was inspected, and a thorough check-up on the 
size and height revealed the fact that it was sufficiently 
large enough to take care of the boiler We had spent 
almost four days on the job and were no nearer a solution 
than on the day we started. It was surely a puzzling 
heating job. During the next day we installed gauges on 
the main line and also obtained the pressure on the vari- 
ous radiators This test proved that circulation existed, 
but very little pressure. The main supply valve was taken 
apart during the night, thinking that it might be partly 
closed, but it was found in perfect working order. On 
the fifth day the writer sat down to reflect on the entire 
situation in order to determine if he had overlooked any- 
thing or left something undone that might be of value 
towards a solution of this perplexing problem. He could 
find nothing that was left undone. The writer overheard 
the fireman remarking to the owner, “‘That guy does not 
know any more than any of the others that have been here. 
They claim to be smart guys but don’t know any more 
than we do.” This remark made me more than ever 
determined to solve the problem. The owner was disap- 
pointed because he had spent considerable money and re- 
ceived nothing in return I informed him that I would 
spend three or four more days without compensation to 
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determine the cause of the trouble. Dressed in a pair of 
overalls and a cap I crawled, with a candle in my hand, 
over the top of the boiler. It was dark in the basement, 
being eight feet underground and electric lights were 
used all day long. I looked into the back of the boiler 
to see that no soot was present. We blew the tubes to 
remove the soot, opened the breeching and cleaned out the 
ashes but no better results. With my dim burning candle 
in hand, I stood on the floor of the basement, perplexed 
My thoughts wandered and I compared the brightness of 
the electric lights with the candle in my hand, wondering 
how our forefathers got along with such illumination. 


A CLUE AT LAST 

CLIMBED up to the top of the boiler again and 
I punched a rivet out of the breeching to put in my draft 
gauge, and my candle hardly gave enough light to see the 
rivet. I remarked that even candles were made cheaper 
every day and didn’t give as much light as they did in 
former years. In starting down the ladder to get my 
draft gauge I noticed that the candle in my hand burned 
more brightly when I reached the boiler-room floor but 
dismissed all thought of this from my mind. The draft 
was fair, nothing startling, however. After this I walked 
along the basement corridors to the east end, with my 
candle in hand, to look once more at the main line, which 
turned upwards on the east end of the building. When 
I reached the east wall, the candle flared up still more. 
I looked at the blamed thing and then something dawned 
on me. Here I, a blamed fool, had spent almost a week, 
and all of the other men had spent their time and a new 
boiler had been installed and all this unnecessary time, ma- 
terial and money was wasted, because—but I’m getting 
ahead of my story. I held my candle close to the window 
on the east wall and measured the length of the flame, 
which was 1% in. long. I also noticed the brightness of 
the flame. My thoughts were, candles are not as bad as 
I thought them to be. I then walked back through the 
corridor to the west end of the building. The further I 
went, the lower and less brilliant the flame became. When 
! reached the boiler house the flame showed a marked 
tendency to draw towards the boiler, showing a strong draft 
in that direction. Everything was perfectly plain to me 
now. We did not get sufficient heat from the coal be- 
cause we lacked the oxygen, in other words, not sufficient 
air to sustain perfect combustion. I looked around for a 
hole or window close by, but the only thing we could open 
was the coal chute No. 12 in Fig. 1. This we did and a 
little improvement in the fire was noticeable, also a little 
more steam was obtained. We obtained the key to com- 
partment No. 6 in which window No. 13 (see Fig. 1) was 
located. This window, and the door leading to compartment 
No. 6, as well as the door leading from the corridor to the 
boiler house, were opened. Considerably better results 
were obtained, but we still lacked air. The next move was 
to open the steel door of the elevator shaft No. 11, Fig. 1, 
and at once there was a rush of air towards the boiler 
With this amount of air we were able to get 12 
The ten- 
ants rushed down to the boiler room to find out what had 
happened. The explanation was so simple that I felt like a 
fool for not discovering the trouble sooner. 


room. 
lb. pressure and everything worked smoothly. 


The boiler room, located on the far west end, was en- 
closed tightly and only four small windows on both ends 
of the building furnished very little light and three of 
these were closed off tightly from the corridor by the com- 
partment partitions. The coal chute was covered with a 
tightly fitting cover and the elevator shaft was fitted with 
a tight sheet iron door for fire protection purposes. It is 

(Continued on Page 41) 
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These Speakman Showers and Bath Combinations meet any 
conditions where you do not want to install a panel in the wall 





H 2350— Speakman 
Built-in Comfression 
Shower and Tub 
Filler, 44” size, with 
Hi-Seat valves hav- 
ing renewable seats, 
china escutcheons 
and handles, nozzle 
with adjustable 
flange over rim of 
tub, bent arm dis- 
charge pipe with 4” 
Kas-Bras Seal. 
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unions, 














There are times when you will want to use either 
of these Speakman transfer combinations, espe- 
cially where it is necessary to eliminate the panel 
in the wall—this of course is not necessary when 
the combination is used. 


Both combinations have improved Speakman 
Hi-Seat valves; finished wall line is marked on 
the body of the valve; enlarged waterway; 
valve seats are renewable—washers are swivel 
disc type and are encased. 


Escutcheons on Speakman combination fixtures 
are similar to escutcheons on all other built-in 
fixtures, that is they have a complete adjustment 
of 2;% inches. The regular escutcheon adjusts 
from 25¢ to 31% inches. Then there are special 
long ard special short escutcheons which give 
the complete 2%; inches of adjustment. 

Folder describing Speakman combinations, also 

Speakman Pop-up Bath Waste and Connected 

Waste and Overflow will be sent promptly. Both 

of these wastes can be used with either Speakman 

combination. 


SPEAKMAN COMPANY 
WILMINGTON, DELAWARE 


SPEAKMAN SHOWER 


and FIXTURES 


i H2352—Speakman Built-in Shower and Tub 
filler, 11” center to center, with transfer valve, 
china escutcheons and handles 
with renewable seats, nozzle with adjustabl 
flange over rim of tub, bent 
pipe with ball joint and 4” | 
head. (Nozzle tube furnished, but no riser o 


supply to nozzle.) Furnished with or without 
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H 2490—Speakman 
Pop-up Bath Waste 
for Built-in tub, with 
lift rod operated 
through overflow by 
china lift knob. 

asy toinstall, 


nothing to stick or 
get out of order. 
Outlet provided with 
removable beehive 
strainer Fail piece 
1%’ 0 D 





— ni iaeeianaree 
Hi 2480 peakman 


Concealed Connected 
Waste and Overflow 
with 1!9” O. D. tail 


piece The waste 
outletisalso 
threaded 11” F 
male, so, if desired, 


the tail piece may be 
discarded and I. P 
connection can be 


usec 
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Press the handle of a Sloan 
Valve in any direction. Hold 
it or let it go. In either case, 
the Sloan Valve delivers a fixed 
amount of water—ample for a 
thorough flush—but no more. 
Only Sloan has this automatic 
feature which saves building- 
owners hundreds of dollars in 
reduced water-bills. 














Leader for twenty years 


ERE’S A POINT to consider when you’re 


asked to put your name and reputation 
behind a flush valve— Sloan twenty years ago 
perfected the flush valve and the market for flush 


valves as it exists today has been developed by 


Sloan almost exclusively. This has not happened 
by chance but is due solely to the fact that the 


Sloan valve has proved by all odds the most 


satisfactory flush valve ever offered the public. 
In view of this, can you afford to recommend and 
sell any other flush valve than Sloan — proved 


by twenty years to be the best flush valve made? 


SLOAN VALVE CO, 


CHICAGO 


BRANCHES IN ALL PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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Advertising Editorial 


A NEW ONE EVERY WEEK—No. 244 











Efficient Plumbing and Accessories 


PRN 


| 
| 


ewe 


Ask for a 
copy of “The 
Story of the 
Bath.” It 
isn’t adver- 
tising. It’s 
a really fas- 
cinating lit- 
tle book, in- 
teresting to 
every mem- 
ber of the 
family. 





FFICIENCY in the work of the home is 
largely affected by the equipment supplied 
for accomplishing it. Plumbing plays so 

large a part that it is worthy of special study in 
order that every fixture and accessory may be 
best fitted for its task. 

We have always a representative display of 
fixtures and accessories of modern type here for 
your inspection. You will find many things to 
improve bathroom facilities or speed up the work 
of the kitchen. 

We suggest that with the approach of the gift- 
giving season, you will find the problem of what 
to give your family solved here in an eminently 
practical way. 


(In this space your Name, 
Telephone, and 
Address ) 








Will People Think of You? 


EOPLE don’t buy plumbing and heating goods every day, nor call 
P on the plumbing and heating man for service every day. But when 
they do want that service, or do need his products, to whom will they 
go for them? They will go to that man whose name is most familiar to 
them. Advertising keeps your name before your community, keeps the 
people around you informed as to your business. If you advertise con- 
sistently, when plumbing and heating needs arise your name will be 


thought of. 


Commence now using the Advertising Editorial service to 


familiarize people with your business. Only $4.20 for twelve illustra- 
tions. Be sure that when plumbing and heating needs arise people will 


think of you. 
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ALES LETTER 
One a Week—No. 81 








The Sales Letter is a splendid medium 
for creating sales, because it can be directed 
specifically to people who ought to have 
your products. Send the following to a 
selected list of prospects. 


JOH N BROWN 
Plumbing : Heating 
Two Rivers, N. Y., 
November 20, 1926. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

Every step that can be saved in the home, 
every ounce that can be added to the efficiency 
of the equipment in the home, means a little 
more time to be devoted to those recreations 
which are so necessary to a well-rounded life 
and which, in the long run, keep one fit for 
efficient work. 

Plumbing plays so important a part in the 
home that it is worthy of special study. We 
have always a representative display of fix- 
tures and accessories of modern type here for 
your inspection. 

You will find many things here to improve 
bathroom facilities or speed up the work of 
the kitchen. 

And as the season of gift-giving approaches, 
may we suggest that you will find here a 
solution for the problem of what to give the 
family. Such gifts as you might choose 
would, of course, be eminently practical; for 
that reason they would perhaps be more ap- 
preciated than another kind of gift which 
would soon outlive its usefulness. 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 102 


Hike ADLET, while it may be considered more 
T or less of a published business card, will 
accomplish in its own way the task of keeping 
your name before your community. Yours 
would not be the first business which, using 
only small space at first, has grown to such a 
size that even full pages of advertising are 
used. Commence this week to use the Adlet. 
Copy out the one below, add your name, ad- 
dress and telephone number, and hand it to 


your paper. 





| . . 
| Plumbing Accessories 
We have many things here—acces- 
sories to increase kitchen and bathroom 
efficiency—at very moderate cost. We 
invite you to inspect our display. 


| 
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a Big Difference’’ 


A Practical Heater 


Pleasant expressions and colorful 
promises mean little to the level- 
headed Heating Contractor, or 
Builder or Architect. A Gurney 
Boiler doesn't need words. Actual 
figures on performance are every- 
where to be found. One way to 
get them quickly is to write us 
Another is to ask those who have 
depended on Gurney Boilers for 
years 


GURNEY HEATER MFG (OMPANY 


General Offices: Boston, Mass. 
93-97 Oliver Street, Fort Hill Square 





Gurney Heater Co., Inc. Gurney Heater Mfg. Co. Gurney Heater Co., Inc. oe ae 
New York Richmond, Va. Philadelphia This ts a photograph 
Manly St., Cor. Anable Ave. 418 East Main St. 108 North 17th St. of No. IQ Essex Boiler 


Long Island City 
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This is one of a series of picture stories 
on the Manufacture, Use and Handling of 








AUC 











CORE TRUCKS ome 


BOVE is shown one of several lines of core trucks. These 


with shelves to receive trays on 


These core trucks may be on their 


trucks constructed 

which cores are placed. 
way to the baking oven, or they may be on their way from the 
room will be 


are 


oven to the core inspection room. The inspection 
described in picture-story No. 11. 
In order to maintain the continuity of this story, and for the 


benefit of those who did not have a chance to study this series 


from the beginning, a picture of a core maker is shown at the 
lower right of the page. The two halves of the core box are 
shown, also cores on core driers on the shelf in front of the 
I core makers These two halves are then placed together. Be- 
H cause of the glucose and linseed oil mixture with which the sand 


is mixed, the two halves stick together. The upper half is then 
lifted off, revealing the results of the first operation in the actual 


making of the core. The core drier is placed over the core, then 


the three parts, the core drier, the core and the lower half of 
the core box, are turned upside down, leaving the core in the 
drier. 


Wires are used so that they will stiffen the core and prevent 
Of course a core 
the 


it from breaking untii its purpose is fulfilled. 
served its purpose in 
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can be used but once, for when it has 





making of a casting, it is broken up by means of 


electric hammers or some other vibratory process 
and so is removed from the canal in the faucet 
through which the water passes. The outside sur 
face of the core is responsible for the inside surface 





4 core maker with one half of the core box filled with 


core sand 





| 
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In the world’s finest buildingss | 
The Whale-bone-ite Sea 







Tribune Tower 


Standard Oil Bldg Chicago 


4 
uy As 
San Francisco p ‘ 
| ty ) 
he ‘ 4 
hy ” 
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i 
Hotel Statler 4 Union Central Life Mead 
Detroit Hotel Stevens Ins. Bldg. : Dat 


Chicago 52 —— 9 Cincinnati s 














} 
Walter Reid H 
Washingto 


Grand Central Terminal 
New Yor 















Federal Reserve Bank 


San Francisco 
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Well help you 


get seat business 





ALES on Whale-bone-ite Seats are the largest Pt eee a ll | 
in the history of this business. Powerful national ‘ co Bs: | 

advertising in leading magazines is interesting the 

public in this remarkable seat as never before. 


In our big drive for residence installations and re- 
placement business, you may have a part —a profit 
able share. We are supplying plumbing contractors 
who send their names to us with inquiries 


received from interested consumers in their 
communities. Send us your name today! 


! 
ms nas povoer Whale-bone-ite is bril- 
liantly smooth — cleans 
like glass—lasts a lifetime. 


Also get in touch with your jobber and learn from — 
him full details about the Whale-bone-ite proposi- 











tion. Have him send you a Whale-bone-ite Seat FILL IN, CLIP AND MAIL 
so that you can display it, talk it, sell it to the folks oe 
e . . { 
in your locality. But first send coupon filled in. Dept. 52, Whale-bone-ite Division | 
No obligation. The Brunswick-Balke-Collender Co 


623 S. Wabash Ave., Chicago 


Please put us on your mailing list as advert 
We understand there is no obligation 


WHALE-BONE-ITE seat] 


THE BRUNSWICK-BALKE-COLLENDER COMPANY-CHICAGO |____ ia 
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The Plumbing Installation for 
the Pittsburgh Stadium 


(Continued from Page 21) 


afford space for them. We believe this one, however, will 
serve to show the general method of handling the rain 
water drainage. 

The field drainage is conveyed by open joint tile drains 
to manholes buried below the turf of the field, and from 
these manholes the water discharges to the storm sewer. 

All rain water drainage piping laid under ground is 
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Fig. 8.—Heating is done by gas-fired steam radiators. The 
nature of this part of the work is shown above 


either tile pipe or cast iron soil pipe, and all such piping 
run above ground is galvanized wrought iron pipe. 

An idea of the sanitary drainage system may be gained 
from Fig. 4, which shows a plan view of the stadium. A 
study of this plan will show that the sanitary drainage 
from the various toilet rooms, shower baths, etc., is han- 
dled by one 8-in. and seven 6-in. soil lines connecting to 
the public sewer. Each of these eight lines is served by 
a main or intercepting trap and fresh air inlet. 

Fig. 4 also shows the hose connections for the field and 
for the seating sections, the former being 1% in. and the 
latter % in. 


CIRCUIT VENTING USED 


OILET accommodations are taken care of by eight 
large toilet rooms for men and the same number for 
women, spaced around the 36 seating sections. 
A typical toilet room for men is seen in Fig. 9 and for 
women in Fig. 6. 


4 Vert through Root 4" Vent through Roof 
f 














Fig. 9—Typical toilet room for men 
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BRACEL 








Time is Money! Let EXCEL Unions 
save both for you. 


Time— because you don’t have to cut 
gaskets for them—just apply a wrench 
and the job is done, right and tight! 
Money—because once assembled they 
stay tight and there won’t be any 
service calls to make! 


Your jobber can supply you. 


PROVIDENCE FITTINGS COMPANY 


7 Water Street 33 Boston, Mass. 
New York Office: 210 E. 45th St. 


UNIONS 


Most efficient, ¢ 
most profitable 


Red Top Relief Valve, Model No. 2, and an air- 
tight tank are the principal parts of the most 
efficient type of Pressure System of Hot Water 
Heating. 

The Red Top assures protection, and the air- 
tight tank, eminent heating engineers agree, 
gives the highest efficiency in circulation — far 
better heating than is otherwise obtainable. 


Write for the “Red Top” book, Buy ‘“‘Red Tops” 
from your jobber. 


NEPTUNE METER COMPANY 
50 E. 42nd STREET, NEW YORK CITY, N. Y. 
Branch Offices in Principal Cities 








) of Hot Water Heating 
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TRANE PUMPS 


DOMESTIC 


There’s Money for 


You in Trane Pumps 


There are dozens of heating installa- 
tions in your town that need Trane 
pumps large or small. Condensation 
pumps, to put condensation back into 
the boiler. Circulating pumps, to 
speed up heating on hot water systems. 
Booster pumps, to step up city water 
pressure. 


Trane pumps find ready acceptance 
with buyers who know heating equip- 
ment. For forty years Trane has been 
building a world-wide reputation for 
standing behind Trane products. You 
know-—and your customer knows 
that Trane will make good. 


When it comes to the actual installation, 
Trane pumps save money on every job. 
Easily set up, easily aligned with min- 
imum labor cost. Complete instructions 
in the crate. Then years of satisfactory 
operation, without service calls. 


Write for Bulletin 20 and information regarding 
Trane cooperation with the trade. 


THE TRANE COMPANY, 204 cameron ave. LA CROSSE, WIS 
THREE DOZEN BRANCHES IN U.S... CANADA, JAPAN AND CHINA 


MANUFACTURERS OF HEATING SPECIALTIES 
USING THE GENUINE TRANE BELLOWS, AND 


CONDENSATION—CIRCULATING—BOOSTER—VACUUM 


ENGINEERING 








. 
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The general method of connection for the public toilet 
rooms is clearly shown by Fig. 7. This is an isometric 
drawing of the same toilet room shown in plan in Fig. 9. 
One of the interesting features of this drawing is the fact 


| that circuit venting is used, which on such operations as 


this is not only more effective but more economical. 

The shower rooms present another interesting feature 
of the Pitt Stadium installation. In Fig. 8 we show the 
locker room, shower room and toilet room used by visit- 
ing teams. This view, which is a plan, also shows the 
heating, the radiators being heated by gas. 

Fig. 5 shows in isometric the shower and toilet con- 
nections for the home team, which naturally shows a con- 
siderably larger equipment than for the visiting team. 
This view shows the drainage piping and also the hot and 


| cold water supply piping for the showers. 


Abundant hot water is furnished by three batteries of 


gas-fired instantaneous hot water heaters. 


Hot water naturally is provided for all lavatories in all 
locker, shower and rubbing rooms, but lavatories in the 
public toilet rooms are supplied with cold water only. 

In Fig. 10 we give a schedule showing the number and 
location of the various plumbing fixtures used in the Pitt 
Stadium plant, and this should make still clearer the men- 
tal picture of the plumbing layout. 


FIXTURES 
| ~ ts 
& . “_ > L o es = 
ROOM = . : 3 5 é “ 2 
RB/FlSoi al alal/asc 
Women's Toilet at Circulating 
Gal 1-36 6 1 
Home Team Shower 3 26 
Home Team Toilet 3 1 6 4 2 2 
Men’s Toilet at Circulating Gal 3-2 2; 18 l 
Women's Toilet 3-2 Ss 1 
Men's Toilet 7-6 2 22 1 
Women's Toilet 9-8 8 1 
Men's Toilet 11-10 2 22 1 
Women's Toilet 13-12 8 1 | 
| Men's Toilet 15-14 2}; 22] 1] | 
Women’s Toilet 19-18} 8]....} 1 
Men’s Toilet 23-22} 2/22] 11] 
Women’s Toilet 25-24 Ss 1 
Men's Toilet 29-28 2 | 22 1 
Women's Rest Room 28 ba 1 
Boiler Room ; 30 1 a | }-- 
Men's Toilet at Basket Ball Court 30 | 2 20 1 ; ‘ a4 oe 
Bgsket Ball Shower 30 ad a eRe 
| Basket Ball Toilet Ot UPS! Fi. Oe 
| Women's Toilet at Circulating | | 
Gal 31-30] 6 1 ee 
Basket Ball Toilet 32 ii 24.84% 1 | 
Basket Ball Shower 32 3 ge 
Men's Toilet at Basket Ball Court 32 2 20 1 | | 
|} Men's Toilet at Circulating Gal 33-32 | 2 | 18 1 
Women's Toilet 33-32 8 l 
Men's Toilet 35-34 2} 22 1 
| Visiting Team’s Shower 36 10 
| Visiting Team’s Toilet 36 3 3 3 1 1 
Rub Room 2 2 
Doctor's Room 2 1 , 1 
Track Wall 10 | 7 7 
28 ] 
Basket Ball Court 31 2 
Totals 97 (221 | 33 6 | 42 8 2 


Fig. 10.—Schedule showing number and location of the vwari- 
ous plumbing fixtures used 


Heating is done by means of gas-fired steam radiators, 
the nature of this part of the work being shown in Fig. 8. 
On such a large undertaking as this, it is out of the 


question to give in one article, anything but a general idea 


of the chief features involved. 
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ALPHA ORDINARY 


BRASS PIPE BRASS PIPE 
Commercial Low High | Monel Mot 





Copper Bronze 









































100% 9% 80% 60 % Copper 


Copper Red Red Gold Yellow Gold Buff Red 
(88) (82) (75) 

















INSPECTION 
of brass pipe by color 


HE surface color of brass pipe is not a reliable indication of the 
amount of copper in the pipe because color varies with the 
atmospheric conditions to which the pipe has been subjected. 

A true and reliable color test can be made by sawing about 7% 
through a pipe, then breaking it apart. Both the saw cut and the 
break will give an accurate color comparison. 

Alpha brass pipe, for instance, having 66 per cent copper is 
yellow, while ordinary brass pipe (Muntz) having a little more 
than 60 per cent copper is reddish in color — just the opposite 
of what would naturally be expected. The reddish color in the 
low copper pipe is due to a peculiar physical structure of the metal 
and misleads many people into thinking that it represents high 





FACTS 


LPHA brass pipe is better because it 
contains more copper and more lead copper content. 
than ordinary brass pipe, and yet it costs We have prepared some samples of pipe to illustrate the differ- 


no more. Copper gives a toughness and ence tetween Alpha and ordinary brass. Use the attached coupon. 
ductility and increases its resistance to 
corrosion. More lead makes it cut and 
thread easier. Alpha has a superior finish 


and can be bent cold, thus avoiding elbows. 
Every foot of every length trade-marked 
and we guarantee it against season cracking. 


* © + e 
INCORPORATED S S : 
WATERBURY,CONNECTICUT . 
Chase Metal Works —~ Chase Rolling Mills Chase Companies, Inc., Waterbury, Conn. 8-6131-30 
STOCKS , } >rass pipe fo 
Chase Brass Companies, Inc., New York. Pc yb md amma of Aiyhe and Muntz brass pipe for the purposes of 
Chase Companies of New Jersey, Newark. ini 
The Ohio Chase Company, Cleveland. j 
Chase Companies of California, San Francisco, Name ~ 
Los Angeles 
OFFICES 
Boston New York Philadelphia Rochester Firm ——— 
Pittsburgh Chicago St. Louis Adanta ) 
MembersCopper and Brass Research Association ) Pésides 
) 
Address__ = 
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. eee! is just as essential to pt cor 

a good malleable iron pipe fitting vod 

as it is to an accurate shooting firearm. | nie 

' ell 

Even with the most precise thread- a. 

ing machine, the jaws of which make | in t 

a full contact with clean-surfaced fit- ines 
tings, constant checking for alignment 

is an <i> practice. 

Malleable Iron Fittings Co. 





Branford, Conn. 
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Display that Sells ’Em 


(Continued from Page 23) 


r the installation, including the tiling. A number 
plete outfits have been sold in just this way. The 
tage, of course, lies in the fact that if the prospect 
terested and can be closed on the spot, there is no 
er that his interest will be lost while waiting for a 
on the tiling. 

e bathrooms are complete. Towels, bath rugs, soap, 
brushes, toilet paper, etc., are in place... The medi- 
jeabinets contain bath salts, tooth paste, toilet water 
lother accessories. Thus the prospect is at all times 
g the complete bathroom, just as it will be in use 
ehome. The room is complete in every sense. 

eshow room desk and guest chairs are of solid wal- 
in colonial style. The entire sales room and fixtures 
jeaned every day and kept absolutely spotless. There 
complete line of literature on hand at all times on 
tems displayed so that the prospect may keep fresh 
mpression received from the display. Even more im- 
knt is the fact that every item is plainly tagged with 
selling price. 

isplays of this kind place plumbing and heating ma- 
hl in a class with the very best types of home furnish- 
A prospect, interested in furnishing a new home, 
ht come to this display right from the very best type 
tore handling house furnishings, and feel that the 
lucts viewed here were worthy a place in however 
the home to be furnished. 








Hell Construction Company of Los Angeles was 
ried the contract for alterations on the swimming 
in the Part-Time High School at Venice Boulevard. 
— 
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A Peculiar Heating Job 


(Continued from Page 30) 


evident that it was impossible to get sufficient air into the 
basement for the proper combustion of the fuel. 

‘After leaving instructions to cut a hole into the west 
wall sufficiently large to admit the necessary air, I left the 
job, feeling rather cheap about my ignorance. Here was 
a job that had caused the installation of a new boiler and 
the expenditure of a lot of money, not to mention the 
worry and trouble of the heating contractor, and nothing 
was wrong except an insufficient air supply. 

This teaches us what we must remember when heating 
boilers are placed in basements or out of the way places. 

It is well to bear in mind that it takes from 16 to 21 
pounds of air to burn one pound of coal, which means, 
roughly speaking, 175 to 200 cu. ft. of air per pound of 
coal, depending upon the kind of coal used. If this 
amount of air is not supplied, incomplete combustion will 
be the result and the entire heating plant is operated at a 
loss. Heating boilers that are not furnished with suffi- 
cient air for proper combustion are no credit to the heating 
contractor and it is a wise thing for all of our heating con- 
tractors to check up occasionally on their installations 
and instruct the owner on this important phase of opera- 
tion, remembering that 175 to 200 cu. ft. of air for every 
pound of coal burned must be obtained somewhere and ad- 
mitted into the place where the boiler is located. This 
installation taught me a lesson that I will never forget, 
and it may help some of our heating contractors who are 
facing troubles of the kind described and in cases where 
boilers seem to be inefficient. It proves again that the 
small, insignificant things are important, and most of the 
time these are overlooked. 

















WOLFF A soap dish, either square or 
elliptical, can be furnished to replace 
the “HOT” water faucet, unless it 
desired to retain it when three kinds of water are used. 


Your jobber will be glad to show 
you this improved faucet. You'll 
Say it is the best of its kind. 


Yolff Manufacturing Corporation 


~ 2057 W. Fulton St. Chicago, Ill. 


} Branches and Distributors in Principal Cities 


Makers of QUALITY PLUMBING since 1855 


Double Lavatory Faucet 


This new Wolff double lavatory faucet can be used on 
new or old installations, as the shank will fit any lavatory 
with regular drilling. Installation is greatly simplified, as 
the hot water inlet is a swivel elbow which swings in a 
complete circle, and the cold water inlet is placed central 


with the shank. 


On old installations, this faucet will replace a pair of 
single lavatory faucets without any change in the rough- 
ing-in. 
friction washers for slip joint connections. 


The DURO 


Inlets furnished with ball joint tail pieces or 
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Evernu is the perfect seat. The 
interior wall of special hard rubber 
of great strength and the outside 
surface of solid color hard rubber 
are vulcanized under hydraulic 
pressure into one lasting piece. 


No finish to wear off. No joints to 
open up. The hollow center pro- 
vides lightness with strength. The 
hinge is as durable as the seat. 








Never before could you install 
toilet seats so enduring and fine! 


O be sure, it’s only a detail, but 

how often have you seen an 
otherwise perfectly appointed bath- 
room marred by an unsightly toilet 
seat. True, a toilet seat must with- 
stand constant cleansing, and at 
times the chemical action of acids, 
but there isa seat that is practically 
indestructible, and yet will retain 
its fine appearance through all its 
long years of service. 

This is the Evernu, a seat molded 
in one lasting piece of hard rubber; 
a seat thatcan’t crack,crazeor warp; 
aseat with a hingethat holds tighter 
as its service lengthens; a séat that 


can be antisepticized daily without 
deterioration of its finish, because 
its finish is only the hard rubber it- 
self; there is nothing to wear off. 
For fineappearancethat endures, for 
economy, this is the seat to specify. 

We'll be glad tosend you across- 
section so that you can make your 
own tests. And then you will want 
a'catalog. Write today for both. 

There is an Evernu model for 
every type of bowl—closed front, 
open front, and open back and front 
—for both regular and extended lip 
bowls. Architects may specify the 
hinge metal. 


NEVER-SPLIT SEAT COMPANY 


Among the many 
: Evernu 
installations are: 


Bismarck Hotel, Chicago, 
Il 


York Hotel, New York 
City, N. Y. 

Federal Land Bank Bidg., 
New Orleans, La 

East Side Y. M. C. A., 
Portland, Ore. 

Mission High School, San 
Francisco, Calif. 

New Union Station, Chi 
cago, Ill. 








Dept. 211 Evansville, Indiana, U.S. A. 


Founded 1905 





The Largest Manufacturers of Toilet Seats in the World 


\e 
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When a wood seat is 
needed, install ‘ 


NEVER-SPLIT 


Each seat is carefully 
fashioned in four sec- 
tions, so that the grain 
runs around the hole. 
These sections are united 
in an inseparable unit by 
four bolts concealed in 
the wood. So tight is the 
grip of the bolt, so accu- 
rately machined are the 
tongue and grooves, that 
it is impossible for the 
joint to split or come 
apart. The hinge is de- 
signed for strength and 
durability. Never-Split 
Seats are beautifully fin- 
ished and there is a type 
for every bowl. 
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Big Things Promised for 
Industry 


(Continued from Page 27) 


possibilities for sales all about him, in the opportunity to 
create a demand where no previous demand did exist. 

The next step in the program of management is to get 
the contractor to give proportionate attention to every 
department of his business. He must then be convinced 
that he should concentrate his personal activities on worth- 
while matters and learn to delegate other things to his 
subordinates. Mr. Wanger drew a vivid picture of a con- 
tractor, busy all the time, yet without creating a nickel’s 
worth of business during the year because engrossed in 
the details of his business. 

The process of thus educating the plumbing and heating 
contractor is an obligation resting upon both manufacturer 

Mr. Wanger. He scored 
in the industry who leaves 


and wholesaler, according to 
heavily the type of salesman 
nothing with the plumbing and heating contractor in the 
way of sales ideas. The importance of the work which 
should be done with the plumbing and heating contractor 
lies in the fact that “he is the strategic point in the whole 
system,’ to quote Mr. Wanger. 
the tools with which you can work. 
between the master plumber and you,” he 
Mr. Wanger then proceeded to sketch a plan for getting 
definite sales ideas to the contractor. Briefly this plan 
consists in first preparing a sales talk around one product, 
and getting that sales talk into perfect shape. Then, sell- 
ing that sales talk to the salesmen who call on the trade; 
having the talk in such shape that it may be read and un- 
derstood by every member of the master plumber’s organi- 
zation, and having ready a sales letter which the master 
plumber can send out covering that particular product. 


. “Your sales forces are 
They are the contact 


said. 


The value of this work will jie, in Mr. Wanger’s view- 
point, in the fact that once the plumbing and heating con- 
tractor begins to create demand where none existed before, 
he will begin to see that this is business coming to him 
without competition, and both he and his competitor will 
profit. ‘“‘If the time used in bidding,’’ he said, ‘‘were used 
to create new better off.’’ 
In closing he suggested that at the conventions of the Na- 
tional Association there be set up a model plumbing shop, 
and that lectures be delivered as a part of the educational 


business, everybody would be 


program. 

It was during the course of the Thursday afternoon ses- 
sion that Wm. J. Lang, of Chicago, a director of the Na- 
tional Association, announced that the profits derived from 
the exhibits at Louisville were to be turned over to Car- 
negie Institute to be used as part of the scholarship fund. 
At the same time Mr. Lang said that he wanted those 
present to feel that any profits derived from the exhibits at 
the Minneapolis convention next year will likewise go to 
some worthy cause. 

One of the interesting incidental talks during the sgcond 
day of the conference was that of A. D. Guion, advertising 
manager of the Bridgeport Brass Co., Bridgeport, Conn., 
in which he traced the development of the historical type 
of advertising. In to change from 
advertising which all brass pipe advertisers used, it 
felt that since there was a feeling that the plumber was 
leaving the strictly mechanical class and looking for bigger 
and better things, he might be helped by being given the 
historical background of his industry. The response seems 
to indicate that this type of advertising is making an im- 
pression in the field. 


seeking 
was 


(Continued on Page 45) 
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Unlimited Sales 
Opportunities 


—with the — 


Penberthy Model “R” 


This Model ‘‘R”’ automatic cellar 
drainer will please your customer 
because of its high quality and low 
price. The cost of operation is low. 
The Penberthy needs no attention 
once it is installed and it is practi- 
cally 100°; trouble - proof. This 
saves you loss of profit from service 
calls. 


The market for cellar drainers is 
extensive and gives you an unlimited 
field of sales possibilities. Factories, 
mills, power plants, and 
homes all need the Pen- 
berthy. You can sell it 
if you will tell your cus- 
tomers. 





Your jobber will supply 
you. See him now for 
particulars and prices. 














PENBERTHY INJECTOR COMPANY 
1260 Holden Ave. Detroit, Michigan 


Canadian Plant: Windsor, Ontario 








the type of | 





AUTOMATIC 
CELLAR DRAINERS 
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Good piping in the cellar is essential; together 
with the boiler it is the foundation of the heat- 
ing plant—but like all foundations, it is hidden. 


CONTINENTAL 
CLASSIC 





Continental Classic Radiators. 
Made in 38”, 32”, 26” and 
20”, in 4 and 6 tube. 








SP 


Don’t hide your 


reputation in 


people’s cellars 


oo much good workmanship has been 

hidden in cellars. Regardless of how 
carefully a heating system is installed, it’s 
often judged by the radiators people see 
upstairs. 

If you want to be the “most talked of” 
heating contractor in town, the new Conti- 
nental Classic Radiators will start the broad- 
casting. They make your work (ook as 
good as it is. 

The appearance of Continental Classic 
Radiators lives up to their name. 

The open design of their tubes assures 
unusually free air circulation. Ample water 
ways provide good interior circulation. A 
strong metal line is accident insurance 
against breakage. 

Four and six tube Continental Classic 
Radiators are ready to help keep your repu- 
tation from hiding in people’s cellars. Write 


for complete specifications and prices. 


(ontinental Heater (rporation 
Home Office and Factory 


Dunkirk, N. Y. U.S.A. 
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BUREAU MANAGER REPORTS 

ILLIAM G. BERGNER, secretary-manager of the 
W rrade Extension Bureau, selected Friday morning 
for presenting to those in attendance ‘‘The Business Prob- 
lems That T. E. B. Is Solving.’’ Pointing out that the 
bureau’s task was no easy one, Mr. Bergner undertook to 
place clearly before his listeners the problems which the 
jureau is endeavoring to solve for the master plumber 
and for the industry. He stressed the fact that the master 
plumber and heating contractor has many problems with 
which he must be helped. He has jobs scattered all over 
his territory. Labor is high in price and needs supervision, 
which takes time. There are permits to be secured, plans 
to be read, estimates to be made, weather conditions to be 
considered; there is the time which it takes to complete 
a job, often a long time, during which the job must be 
financed; there is competition to contend with. 

In aiding the contractor to bring good management to 
the solution of these problems, Mr. Bergner said that the 
bureau would need the co-operation of wholesalers and 
manufacturers. After outlining the many kinds of service 
the bureau has to offer the plumbing and heating con- 
tractor, Mr. Bergner called attention to the fact that there 
are seven or eight thousand salesmen in the country and 
asked that the manufacturer and wholesaler help in secur- 
ing the co-operation of these men to put over the T. E. B. 


message of better business. 


OPEN DISCUSSION IS RESULTFUL 

FTER Mr. Bergner’s address there began an open 
A discussion which continued until luncheon was an- 
nounced and, after the remaining two papers scheduled 
on the program had been read, was again taken up. Out 
of this discussion came definite action in the form of a 
resolution endorsing a tentative plan of the board of di- 
rectors of the bureau, and of a special committee, of 
which Theodore Ahrens, president of the Standard Sani- 
tary Manufacturing Co. is a member, to raise a sum of 
money for national advertising. 

The discussion was launched by Oliver M. Byerley, rep- 
resenting Hays Manufacturing ©Co., when he said that, 
while he felt that the industry had reason to congratulate 
itself, yet theré were other things which might contribute 
to a greater work to be done. “The first fundamental in 
selling,’’ he said, ‘‘is confidence. I have had talks with 
manufacturers, wholesalers and plumbers and one of the 
outstanding things which occurs in every such conversa- 
tion is a lack of confidence in the other fellow.” The 
plumber, said Mr. Byerley, complains about the whole- 
saler, who extends credit to those unworthy of it. The 
manufacturer complains about both plumber and whole- 
saler. There seems, he said, to be an entire lack of con- 
fidence between the three branches of the industry; and 
even the customer does not have the proper confidence in 
the plumber. 

“As I conceive it,’’ he continued, “the job confronting 
the bureau is to weld all elements in one confident whole. 
It seems to me that if we are to establish and maintain 
that confidence it is going to be desirable that contact be 
established by men highly trained in sales work and who 
can bring workable plans by which these wholesalers 
may conduct their businesses in a manner commendable 
to the plumber and the manufacturer. I submit as a seri- 
ous consideration the idea of workable plans being per- 
fected to establish full confidence between the manufac- 
turer, the wholesaler, the plumber and the consumer. 
Then I think we will have a foundation to work upon.” 

F. A. Lemke, of the Humphrey Company, took the floor 
to say that he seemed to sense some pessimism. Admit- 
ting that association work is difficult, Mr. Lemke felt that 


(Continued on Page 48) 


























O-B Brass Valves 


are made in the following styles: 


Flexitite Disc Gate Valves Radiator Valves 
126 tb. Standard, Non Rising Flexitite Disc, Gate, No. 50 


Steam, No. 


'o. 20 
126 Ib. Standard Rising Stem, Hot Water, No. 40 


Packless Graduated, No. 35 


No. 
100 Ib. Light Standard, No.25 Union Elbows, No. 45 


Globe, Angle and Check Valves Renewabie 
Brass O-B 


Disc Disc 
150 Ib. re 
126 Ib. No. 1 No. 15 
100 Ib. PEM sesces 
mpe No. 2 No. 3 
Lock and Shield No. & No. 5 
Flexitite Disc OHIO BRASS COMPANY 
Gate Valve Mansfield, Ohio 
Patented 








craftsmanship. 








Ohig Brass Co. 


M.VB a a 
@ | 


Stop the leaks! The plumber who plugs 
DOUBLE ice from his profit account by 
ACTING _ keeping his customers satisfied, smiles 
LEVER whenever he glances at his bank balance. 
One way to keep customers happy is by using 


materials like M-VB Closet Tank Fittings whic 
match the high quality of the plumber’s own 


Made by Morency-Van Buren Mfg. Division, Sturgis, Michigan 
Distributed by The American Pin Co. Division 
Scovill Mfg. Co., Waterbury, Conn. 








TRADE MARK OF UNITED-OBERNDORF CORP 


Concealed Bath Fixtures 

Concealed Shower Fixtures 
and Accessories 

Concealed Lavatory Fixtures 

Compression and Quick 
Opening Sink, Basin and 
Bath Faucets 

Lavatory Stops and Supplies 


Ground Key and Compres- 
sion Stops, and Stop and 
Waste 

Water Works Goods 

Fuller Faucets 

Boiler Drain Faucets 

Lawn Faucets and other 
fOrtims rt mera! 


United-Oberndorf Corporation 


Cleveland,QGhio 
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FULUSH VALVE 








smooth 





me 
BEATON & 





The Simplex Flush Valve is con- 
structed like an injector. Even in 
low-pressure communities it delivers 
a strong, uniform flush and shuts off 
iy and gradually. 


Ask your jobber. 





LL AFG.CO, 


&stablished 1894 
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To get new business 
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No basement required. The Ideal Vecto 
Heater is placed in any living room and sends its 
healthful warmth circulating throughout every 
other room. 


Comfort in every room. One owner writes, 
“It burns very little coal, not more than the old 
heater, yet the Vecto Heater heats the whole 
house, upstairs as well as downstairs.” 


A turn of the handle gives more or less 
heat. With Vecto it is not necessary to watch 
over the fire or stoop to adjust the damper, or to 





IGHT NOW there is new 
business waiting for you— 
new business that will bring a 

real profit. 
‘ The Ideal Vecto Heater brings 
‘), solid comfort at lowest cost for the 
: ‘small home and other small build- 
> ing (up to 8000 cubic feet capacity). 
> Its price is within the reach of 
#¥eryone and it warms the whole 
house for the usual cost of heating 
me room. Installation is easy, for 
it Only requires connection to the 
2 j mney— that is why your profits 

> velvet. 


ya 


a 
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The Ideal Vecto Heater 


THE VECTO HEATER is an ornament in any room. 
It requires no basement for installation. For more or 
less heat you only need to turn a handle. Compact and 
self-contained, it may be moved like furniture. It burns 
either coal or wood and will warm faithfully and effi- 
ciently for a lifetime. 





i SEL RLS PRIN Ge SE SERA EPI BE GE 8 ROY 


spend time and trouble in regulating the fire. For 
more or less heat only a turn of the control handle 
iS necessary. 


Easily installed. The Vecto Heater is easily 
installed. Only a chimney connection is required. 
Within an hour the Heater is ready for operation. 


Low Price. The advertised price on the Vecto 
Heater is $97.00, available to your customers in 
the way they like to buy——easy payments. But 
you do not have to wait for your money. We 
finance each sale for you. 
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RIGHT NOW— 


OR the Heating Contractor, 

the Ideal Vecto Heater opens 
up tremendous possibilities for a 
new and wider field of service. It 
can be easily stocked, sold and 
delivered like any other piece of 
merchandise. 





















You, too, can make over 
$300. in one day 

Several dealers have reported that 
they .have sold their entire stock 
of Ideal Vecto Heaters in one day. 
Each sale brought a real profit— 
altogether over and above their 
usual earnings. 

You can make the same kind 


of profits. 





ee en 


Here is how we'll help 


AT THE RIGHT are shown some of the sales helps 
which are at your disposal. These include a window dis- 
play, advertisements to runin your local newspaper, four- 
color Vecto leaflets which will be imprinted with your 
name and address, illustrated letters which we shall be 
glad to send to prospects, and attractive catalogues printed 
in many colors. The Vecto salesman will explain the Vecto 
Profit Plan to you. 
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Get your share of the Vecto business this Fall. Mail the coupon now. 


AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, 
Richmond, Buffalo, Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, 
St. Louis, St. Paul, Minneapolis, Omaha, Kansas City, Denver, San Francisco, Los Angeles, 
Seattle, Toronto, London, Paris, Milan, Brussels, Berlin 





Makers of IDEAL BOILERS and AMERICAN RADIATORS and other products for heating, ventilating and refrigerating 


-———_— oe ee ee ee ee ee ee ee ee ee ee ee ee ee 


AMERICAN RADIATOR COMPANY 


Direct Mail Advertising Dept. 101 
1807 Elmwood Ave., Buffalo, N.Y- 





GENTLEMEN: Please send me broadside of local dealer 
Vecto ads, and a supply of Vecto consumer leaflets with 
my name and address imprinted. 


Yours very truly, 


zt, Ml | Name __ ie 


H e at rT al > Ne = aA 3 Address ee 








DOMESTIC ENGINEERING November 20, 1926 


HERE a comparatively small a- 
mount of water is required (not ex- 
ceeding 150gallons per hour) the Deming 
Deep Well Pump, illustrated at the left, 
is an unusually efficient pumping unit. 
To insure quiet operation, the motor is 
direct connected to the working 

head by means of a worm gear 

drive. For complete information 

about this and many other types 

of Deming Pumps and Complete 
WaterSystemssend forCatalogG. 

THE DEMING COMPANY 

Established 1880 Salem, Ohio 


HAND AND POWER PUMPS 


American Over-Rim Fillers 
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TheAf INNEAPOLIS 


HEAT REGULATOR 


r COAL GAS-—OI!IL 





Backed by Nation-Wide 

field organizations with- 

out equal in the industry. 
Write for the Minneapolis proposition. 


Minneapolis Heat Regulator Co. 
Established 1835 
2801 Fourth Ave., Se Minneapolis, Minn 








WAREHOUSES 


SQUARE To] BEE 


lroné Malleablelron 








| FITTINGS 


We are so proud of Square 
‘““G’’ fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 


THE GRABLER MANUFACTURING CO. 
CLEVELAND, OHIO 


NEW YORK, CHICAGO AND SAN FRANCISCO 












the bureau has done wonderful work in a short space of 
time, especially when compared with other industries. 
Going on to the subject of the advertising placed in the 
hands of the contractor, he said that it was not possible 
for the contractor to give the proper follow-up attention 
to the circularization of 1,000 or more names. He felt 
it would be more effective to concentrate the effort on 
thirty or forty names carefully selected. 

Mr. Lemke felt that the bureau had not been adequately 
sold to the industry. ‘There is a tendency,” he said, ‘‘to 
think that when work is indulged in for some time, that 
work is known. But you have to tell people about it over 
and over again. The bureau must hammer away, giving 
detailed information of the work it is doing.” A little 
later he said, “I have observed that a good many manu- 
facturers and wholesalers have fallen far short of what 
they could do in co-operation with the bureau.” 

At this point George V. Christie of the Johns-Manville 
organization arose to ask if any one present could give 
him a good reason for membership in the bureau, making 
it plain that he had his reason held in reserve until he 
might hear other expressions. ‘There are a lot of plati- 
tudes at all conventions,” he said, “but I want to get down 
to cases. I want to start something. Will some one give 
me the answer to, What is the bureau doing for any manu- 
facturer or jobber?”’ 

Answering Mr. Christie’s question in part, Mr. Lemke 
said, “One influence of the bureau has been to create a 
lot of questions on the part of some plumbers as to trad- 
ing labor for dollars, and to bring them to the realization 
that there is more in exchanging merchandise for those 
dollars.”’ 


BUREAU MUST BE SOLD TO THE INDUSTRY 


W. WANGER said: ‘The value of the bureau to the 
«industry has been primarily to get the plumber to 
realize that he cannot carry his business under his hat. 
The thinking master plumber is coming to realize that he 
has to have correct methods of keeping costs. That is 
one great big job the bureau has done. It has instituted 
from coast to coast worthwhile systems of keeping records, 
—quite an accomplishment in seven years’ time. It makes 
the contractor a better man to deal with. In a general 
way the bureau has raised the tone of the whole industry. 
“Tf there is a lack, it is indicated by the failure of at- 
tendance at this conference. There has been a failure in 
seMing the industry. Why is not the executive board 
present at this meeting to help guide the industry? The 
responsibility of spending $300,000 is a big one and it 
requires co-operation in finding ways and means to best 
spend this money. I think the first job the bureau has is 
to sell its work more fully than it has been sold to the 
industry as a whole. An indication of it is that a mere 
handful of manufacturing and wholesaler organizations 
are represented here. 

“T am satisfied,’’ he said further, ‘“‘to continue to work 
with the bureau, but when it comes to raising the ante, 
for every nickel you get out of my company you have to 
give me a substantial reason why I should spend the 
money. There is no manufacturer or wholesaler who 
won’t lay down his dollars if you give him reasons why.’’ 

Announcing that he was a director of the bureau, Louis 
Bruch, advertising manager of the American Radiator Co., 
said that what the bureau wanted from the conference 
was resolutions—instructions from those present as to 
what ideas and helps they wanted from the bureau. 

On the matter of selling the bureau to the industry, he 
said, “There should be a column in the monthly bulletin 
each month in which some company gives its reason for 


(Continued on Page 57) 











BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 








CHICAGO 


Volume of plumbing and heating sales, while follow- 
ing the usual seasonal trend, is still holding at good 
figures in the Chicago territory. Open weather has per- 
mitted steady work by contractors’ organizations and cur- 
rent operations are taking a substantial quantity of most 
plumbing and heating commodities. At the same time, 
November’s usual characteristics are evident. Inventories 
are in the minds of most jobbers and, wherever possible, 
buying is being done only for actual, day-to-day require- 
ments. Wholesalers’ stocks, while at no time during the 
year large, are being reduced and, as yet, little contracting 
for first quarter requirements has been reported. 

It is interesting to note, however, that because of the 
hand-to-mouth buying policy which has been in vogue 
throughout the year, manufacturers’ last quarter ship- 
ments are, in many cases, going to be slightly ahead of 
those during the same period of last year. In other words, 
jobbers are finding it necessary to order fair-sized, fill-in 
lots of goods so that they may keep abreast of current 
demand. In other years, earlier purchasing had put suffi- 
cient stocks in their warehouses to allow them to coast, 
for the most part, through the last two months without 
much new buying, 

A number of manufacturers report that their cus- 
tomers are evidencing interest in first quarter and first 
half needs. Particularly is this mentioned in the brass 
goods and soil pipe industries. This interest, however, 
has not yet advanced to the buying stage, according to 
most reports. In range boilers and pottery a number of 
jobbers have committed themselves for a sufficient quantity 


to carry them well into the new year. This, however, is 
largely the result of recent advancing markets in both 
lines, these wholesalers having taken advantage of the 
lower prices which prevailed for some time to order sub- 
stantial quantities. 

The outstanding market change of the week was the ad- 
vance in pottery prices. Prices of wash-down bowls and 
staple tanks advanced to the point where they have now 
regained the level of some months ago. The advance was 
of the same proportions as that which took place in the 
middle of August and offsets two previous declines. At 
the same time prices of reverse trap bowls went up slightly. 
The latter type of bowl was not affected in the previous 
market changes this year. 

A number of men in the trade speak of the price trends 
in recent weeks. The range boiler market, as far as cur- 
rent quotations are concerned, has been advancing grad- 
ually in the last two months. Boiler and radiator prices 
increased the first of this month. And now pottery prices 
have advanced. Soil pipe has held at steady price levels 
since last February, brass prices have changed little 
throughout the year and, of course, steel pipe, wrought 
iron pipe and enameled ware prices have been firm and 
unchanged since early in 1923. It is feasible to interpret 
this steadiness as partly due to the hand-to-mouth buying 
which is evidently changing the usual year-end picture in 
which jobbers have formerly contracted rather heavily at 
lower than market prices. Prices of basic materials, such 
as pig iron, have been advancing, also. However, Chicago 
jobbers’ prices have not been firm in recent weeks and 
margins of profit are reported to be narrow. 

A newspaper clipping points out that Chicago building 
permits have been running about $1,000,000 a day during 





NNOUNCEMENT of an advance in prices of 
staple wash-down bowls and tanks and, also, of 
reverse trap bowls was made last week. The advance 
in washdowns and tanks was of the same propor- 
tions as that which was made in August. That in 
reverse traps was not so large but of interest because 
this type of bowl had not heretofore figured in any 
of the market changes this year. Prices of other major 
commodities were unchanged. ; 
Although seasonal characteristics are evident in cur- 
rent business trends, the rate of turnover in all lines 
of plumbing and heating continues brisk. Building 
operations are still in good volume and labor is fully 
engaged in most of the important jobbing centers. 
The trend of activity is on its end-of-the-year down- 


4 





POTTERY PRICES ADVANCE 


ward curve but is still of such proportions that cur- 
rent requirements take precedence over future possi- 
At the same time, interest is growing in first 
be- 


bilities. 
quarter needs, though as yet it has not gone 
yond the figuring stage. While a number of 
salers are covered for some time ahead on pottery 
and range boilers, as a result of ordering prior to 
recent advances, they are exhibiting caution in their 
commitments in Stocks, small as they 
have been, are being reduced to inventory levels and 
new orders speak only for fill-in lots in the majority 
of cases. Prompt deliveries from practically all sources 
of supply keep distributors abreast of the trade’s 
needs. Wholesale prices of plumbing fixtures for 
October continued to decline slightly. 


whole- 


other lines. 
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the first twelve days of November. For the first ten 
months of 1926 the permits issued in Chicago amounted 
to $314,219,500 while for a corresponding period in 1925 
the valuation was placed at $308,355,051. Employment in 
the Chicago building industry is continuing at a brisk 
rate and it is expected that this pace will continue through- 
out the winter months. Each year, it is said, sees the 
building industry becoming more stabilized in employ- 
ment. 
Soil Pipe 

Jobbers’ stocks are reported to be low but, nevertheless, 
buying is apparently still reined in by caution. While 
some wholesalers are ordering assorted car loads to build 
their stocks to working levels, the average tendency is to 
pick up from local warehouses those small lots which are 
necessary to keep the trade supplied with current needs. 
However, the tonnage moving on such a basis is of good 
size, considering the season. While some interest is 
being shown in first quarter needs, little contracting is 
being done. This is in contrast to last year’s business. 
Then jobbers went into the first of the year with good sized 
orders on foundries’ books, most of which were placed 
at the lowest prices of the year. Last February, however, 
present soil pipe prices were established and have held 
steady ever since. Foundry stocks are reported low, also, 
and production continues on a curtailed schedule, but 
needs are being handled satisfactorily. 

Steel Pipe 

Mills, as a whole, are working steadily, although at a 
rate slightly under that of two months ago, and tonnage 
being shipped into the Chicago territory compares favor- 
ably with that of the past several weeks. Jobbers’ orders 
are mainly of the small-lot, rush delivery type, designed to 
keep stocks at minimum working levels. Mill stocks are in 
good shape and shipments can be made without delay. 
Prices are firm and unchanged at the level set early in 
1923. : 

Wrought Iron Pipe 

Wrought iron pipe shipped into the Chicago territory 
during the last week aggregated a fair tonnage, although, 
according to some reports, the total was slightly below 
that of the corresponding period of last year. Jobbers 
are keeping their stocks filled at a level sufficient to meet 
current requirements, buying only as holes appear. Mills 
can ship promptly, as a rule. Prices are firm and un- 
changed. 

Enameled Ware 

While enameled ware sales are falling off in some sec- 
tions of the Chicago territory, the volume of shipments 
averages a good, seasonal business. Jobbers are taking in 
a steady quantity of ware to take care of their trade’s 
needs but are confining, as a rule, their purchases to such 
actual requirements. It is interesting to trace the way 
shipments and orders received have gone throughout the 
year, there being practically no difference between the two 
from month to month. Manufacturers’ stocks are ample 
and shipments can be made immediately on receipt of 
orders in the case of most patterns. Prices continue firm 
and unchanged. 

Pottery 

Prices of wash-down and reverse trap bowls and of staple 
tanks advanced during the week. The advance in wash- 
downs and tanks was of the same proportions as that 
which occurred in the middle of August. The advance in 
reverse trap bowl prices was not large but of interest 
because this type of bowl has not heretofore been -in- 
cluded in any of the year’s market changes. Generally 
speaking, the average jobber is now well covered on his 
requirements for some time ahead. The August advance 
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and this one precipitated considerable buying at the lower 
prices and, with the present good-sized stocks in many 
warehouses and the material on order for later release, 
most jobbers are well taken care of for the rest of the year 
at least. Stocks at potteries are of good size and most 
orders can be handled promptly. 
Range Boilers 

No changes have followed the recent announcement 
of a 5 per cent price advance by those makers who were 
quoting the lowest prevailing prices. Some manufacturers’ 
sheets are still those of last May, which are above these 
latest figures. As a general rule, most jobbers have a 
sufficient quantity of range boilers on order to take care of 
their requirements for some time ahead. Shipments are 
being released as needed. Supply is ample. 

Plumbers’ Brass Goods 

Jobbers are buying a fair-sized volume of both tubular 
and cast brass goods to fill out their present low stocks 
and to keep them in position to fill last quarter needs of 
the trade. Considerable interest is already being shown 
in first quarter and even first half needs, but few reports 
of actual orders placed have yet been received. Manu- 
facturers are able to ship promptly against current com- 
mitments. Prices have not and, as a general 
rule, are steady. 


changed 


Boilers and Radiators 
Total volume of shipments is not so great as a month 
ago, but boiler and radiator business is still brisk. Quick 
deliveries against contracts and on current orders 
are being asked for and manufacturers are kept busy to 
clean up such requests. As a general demand is 
being taken care of satisfactorily, only a items re- 
quiring extended time on deliveries. ,Prices are steady 

and unchanged since the recent advance. 


NEW YORK 


New York State and Northern New Jersey construction 
continues to set records. Ten months construction 
started in this territory calls for $1,430,529,400, a gain of 
16 per cent over a year ago, according to F. W. Dodge Cor- 
poration. The same authority states that contemplated 
projects reported for October reached over 182 millions of 


new, 


rule, 
few 


new 


dollars, five per cent above September's figures. Contracts 
let, however, showed a loss, being 16 per cent below those 
of September in money value and 12 per cent lower than 
October, 1925. 

These amounts embrace 79 millions of dollars in resi- 
dential buildings, 64 per cent of the total, and, as this 
class of building is productive of the Jargest amount of 
plumbing and heating, master plumbers and heating con- 
tractors should benefit in large measure. Incidentally, if 
these figures are a correct barometer, building in this ter- 
ritory is proceeding at a faster rate than the country at 
large. 

Business is proceeding at a rapid rate in the Metropoli- 
tan district. Finishing work has been very active through- 
out October, and many manufacturers of material of this 
type report demand so far this month that may make total 
shipments greater in November than last month. Activity 
among heating contractors is practically holding its own, 
and this, together with the stimulus of the recent price 
increase on boilers and radiation, is producing a good 
volume of sales for manufacturers of heating goods. 

The price tone continues strong, the feature of the week 
being an increase of approximately 10 per cent on staple 
bowls and tanks made by the majority of pottery manu- 
facturers. No other sheet changes were reported by man- 
ufacturers of items covered by this report. 
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Soil Pipe 
Demand upon the jobber for soil pipe at this season of 
the year is not large, and, as the average wholesaler is 
buying only enough pipe and fittings to care for current 
needs, the volume moving from foundries is not large. 
Foundry stocks are being built up, especially those of fit- 
tings, and deliveries can be made promptly. 
Steel Pipe 
Firm prices from both mills and wholesalers are being 
quoted, the actual demand for steel pipe being large 
enough to make sales by representatives of both depart- 
ments of the industry continue to maintain a good level. 
Mill stocks are large enough to warrant promises of early 
shipments, wholesale inventories being kept low. 
Wrought Iron Pipe 
With the season advanced well into November, the need 
for wrought iron pipe by master plumbers and heating 
contractors has lessened, and this contributes to a slacken- 
ing of demand upon the mills, the total shipments into this 
territory this month being considerably less than for the 
same period in October. Despite railroad delays, ship- 
ments are being made satisfactorily in most instances. 
Enameled Ware 
Delay by many building contractors in completing struc- 
tures usually ready for finishing material installations by 
master plumbers in October is resulting in an excellent 
demand for enameled ware continuing into November. 
In fact, one big interest states that its deliveries so far 
this month exceed those during the same period in Octo- 
ber. This demand applies to both carload shipments and 
warehouse pickups, the latter accounting for a very good 
volume. Wholesale stocks have not been built up. Prices 
generally have not changed. 
Pottery 
The feature of the week’s market was the increase by 
one large manufacturer of approximately 10 per cent on 
staple washdown bowls and tanks, which was followed by 
many large interests. Demand for this type of ware was 
not increased noticeably as many of the wholesalers had 
covered at the former figures. However, demand gener- 
ally is at close to high tide, with master plumbers con- 
tinually in the market for finishing materials. There is 
little delay in shipment of staple articles. Wholesale 
stocks are not large. 
Plumbers’ Brass Goods 
One large cast brass manufacturer finds the insistent 
demand that prevailed during October has slackened a 
trifle, another reporting, on the other hand, that his vol- 
ume of shipments has been holding up well. There is 
little change in the activity of tubular products. Whole- 
salers have not yet begun to cover for first quarter deliv- 
ery to any considerable extent. Prices generally have not 
changed. No reports of delayed shipments are received. 
Range Boilers 
Prices appear to be stabilizing on the higher level estab- 
lished recently, and a feeling of more confidence is evi- 
dent, both among manufacturers and in jobbing circles. 
Demand, while not brisk, is influenced to a slight extent 
by the strong price tone, although many wholesalers had 
covered at former figures. Prompt shipments are the rule. 
Boilers and Radiators 
Demand for both boilers and radiation is better than 
is usual for this time of year, several manufacturers re- 
port. Heating contractors continue to keep busy, and with 
small stocks on hand in most wholesalers’ warehouses, the 
call for material is early reflected on manufacturers’ order 
books, with “immediate” the entry in the “when to ship” 
column. Prices are firming on the base established the 
first part of November. While almost every maker is short 
on some types of boilers, satisfactory shipments are usu- 


ally being made. 
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PHILADELPHIA 


Although building in the Philadelphia territory has not 
been as active this year as it has in some other sections, 
still there has been considerable construction and there 
continues to be a fair amount. Daily there are contracts 
awarded for new projects which aggregate a fairly good 
amount of building. In the course of one day eight awards 
were let which embraced investments approximating about 
$200,000. These were for dwellings, stores, garages, etc. 
While comparatively small, these operations are seemingly 
constant and monthly account for considerable plumbing 
and heating materials. Wholesalers for the most part 
continue the policy of buying practically for actual needs 
only, which, however, makes for a fairly good tonnage 
movement. 

Prices as a whole continue steady and this is also appli- 
cable to deliveries. The notable price feature of the 
week was the sharp advance of approximately 10 per cent 
on bowls and tanks made by a number of potters. Ap- 
parently in most every instance manufacturers of the 
major commodities are well supplied with their products 
and are filling promptly nearly all placements by whole- 
salers. 

Soil Pipe 

The price situation in the Philadelphia territory has, to 
some extent, shown indications of resuming the aspect of 
firmness which has characterized soil pipe quotations from 
makers throughout the greater part of the year. Trading 
is by no means heavy. Wholesalers, for the most part, are 
ordering only to keep their light stocks in such shape as 
to avoid serious embarrassment. Foundry stocks are not 
particularly heavy, but deliveries are satisfactory. 

Steel Pipe 

Wholesalers generally are carrying stocks that are 
below normal and, as a consequence, are ordering for their 
immediate requirements. This buying, however, aggre- 
gates a fairly good tonnage movement. Mill stocks are 
ample to guarantee good deliveries. Resale prices of 
wholesalers are said to be firm as are those of manufac- 
turers. 

Wrought Iron Pipe 

Demand for wrought iron pipe at present compares fa- 
vorably with that which existed during the first part of 
this month last year, but even so it is not more than sea- 
sonally fair. Mill stocks are in good shape but those in 
the hands of wholesalers are, while in most cases fairly 
complete, by no means heavy. Prices are reported as 
being quite firm all along the line of distribution. Deliv- 
eries are causing no complaint. 

Enameled Ware 

Representatives of enameled ware manufacturers concur 
in the statement that demand for this product continues 
at a fairly good rate. Wholesalers’ stocks, while not large, 
are well assorted and obligations to the plumbing con- 
tractors are being met with precision. This is partially 
due to the fact that no trouble is experienced in securing 
ware from the well maintained stocks of manufacturers. 
Prices are firm and unchanged. 

Pottery 

A number of potters announced an advance which ap- 
proximates 10 per cent on bowls and tanks. This action 
restores prices on these items to the level existing before 
the drop which took place early in the summer. Demand 
in this territory during the week is termed good, due to 
the placing of orders to equip operations started some time 
ago on which action was deferred, and to the fact that 
many wholesalers forwarded substantial stock orders. De- 
liveries are quite satisfactory on most everything with the 


exception of vitreous specials. 
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One of the greatest conveniences ever afforded 
the buyer of plumbing and heating supplies 
is to have his up-to-date catalog material 
and other buying information bound under 
one cover for his desk, with every item in- 
dexed and cross-indexed. 


Domestic Engineering Catalog Directory 
is supplying this service. A large percentage 
of the buyers throughout the country have 
adopted its use instead of the old method of 


looking up catalogs in various files and taking 
chances on the matter being the latest avail- 
able when it is found. 


The Fourth Edition (1926) contains the latest 
condensed catalog material of 450 manu- 
facturers of plumbing and heating products, 
occupying 1291 pages. All items of a kind are 


Standard Catalog Size 
7"x10%" 


Published by 
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grouped together into separate divisions for 


quick reference and comparison. Every page 
is verified or revised each year to keep the 
catalog data up to the minute. The complete 


index preceding the catalogs is crossed so that 
any article can be located instantly. 


Following the Catalog Section, over 2,000 
plumbing and heating items are classified with 
trade names and names of the manufacturers. 
This section is also thoroughly indexed, mak- 
ing it easy for buyers to locate sources of 


supply. 


Manufacturers who catalog their lines in 
Domestic Engineering Catalog Directory 
have the assurance that their latest data is 
always before the buyers in the most con- 
venient form. 


Bound in Fabrikoid 
(imitation leather) 


Price $5.00 


Domestic Engineering Co. 


1900 Prairie Avenue 


Chicago, Illinois 
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Plumbers’ Brass Goods 

Price discrepancies exist in this area, especially when 
sizable orders are to be placed. This is more true of 
tubular goods than it is of cast items. Wholesalers are, 
in most cases, curtailing their inventories to the extent 
that manufacturers find the demand but seasonally fair. 
Contractors are responsible for most transactions even 
though they are confining their buying to actual needs. 
Specifications are coming through promptly, which is in- 
dicative of ample stocks at sources. 

Range Boilers 

Shipments are obtainable without delay. Wholesalers 
of the larger type have in many instances filed specifica- 
tions which will take care of their needs for the balance of 
the year; however, there are many jobbers who are buying 
from carload to carload at the market prices. There is 
still one manufacturer on the September sheet while most 
makers have issued sheets this month setting quotations 
five per cent higher. On the whole, little change is noted 
in the range boiler situation during the week. 

Boilers and Radiators 

There exists a question as to whether the recent advance 
has been a stimulant or whether it has had but little in- 
fluence on demand. There are in this territory representa- 
tives of manufacturers who feel that the former is true, 
while others are of the opposite opinion. However, the 
fact remains that business in heating equipment is still 


good in this territory. Deliveries are fairly satisfactory. 
There has been no further change in prices. 


NEW ENGLAND 


There has been no change in the situation in this mar- 
ket during the past week. Business continues to hold at 
a fair to good volume that compares favorably with that of 
previous years. Buying is still mainly for needs. Jobbers 
as well as contractors are looking forward to the near 
approach of inventory season and are holding off buying 
as much as possible. Some preliminary sounding for 
prices for 1927 shipment, however, is heard of but no 
actual heavy buying has been reported. 

New construction is still coming on to the market and 
the smaller residential work goes on, interrupted only for 
brief periods, while new financial arrangements are made 
to carry forward the work. Banks are reported to be in 
a very strong financial position and money for needs ap- 
pears to be plentiful. Prices were unchanged during the 
week with the exception of staple closet bowls and china 
tanks, on which several 
an advance. 


manufacturers have announced 


Soil Pipe 
Jobbers are holding stocks at a low point, carrying only 
enough stock to take care of immediate demand, which is 
steady and in small lots. The total tonnage moved is fa- 
vorable in comparison with that of last year, however. 
Foundries working at curtailed production appear to have 
no difficulty in keeping abreast of the demand and there is 
no delay in receipt of shipments, indicating good stocks 

on hand at source. Prices are unchanged. 

Steel Pipe 
Prices are still firm and unchanged from old levels. 
Due to the activity in the heating industry, there is a con- 
tinued steady demand for this commodity and, while job- 
bers are operating on small stocks, they are releasing fre- 
quently well assorted shipments from mills. And, as these 
are coming through promptly, there has been no delay in 
receipt of material. Production at mills is on practically 


full capacity basis in order to keep stock moving in quan- 
tity to meet jobbers’ demands. 
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Wrought Iron Pipe 

Jobbers are buying only enough pipe to keep ahead of 
the needs of the trade and because of the smaller demand 
for this commodity are able to work with much smaller 
stocks. Sales compare favorably with previous years and 
with prompt shipments from mills there has been no diffi- 
culty at any time in obtaining needed material quickly. 
Prices are unchanged. 

Enameled Ware 

Prices are still steady and unchanged. Although there 
is a seasonal falling off in demand, the reduction is grad- 
ual and the drop is hardly apparent. Finishing work is 
the cause of practically all of the goods moving, although 
small construction work now going on is absorbing a fair 
tonnage. Both manufacturer and jobber agree that busi- 
ness has been and is still good and, although jobbers’ 
orders are many and small, the tonnage runs into good 
figures. Prompt shipment on the part of manufacturers 
enables jobbers to give good service with stocks at a 
minimum. 

Pottery 

An advance on staple closet bowls and china tanks was 
announced by several potteries. Jobbers appear to have 
ample stocks for their needs. Manufacturers are shipping 
steadily and jobbers’ sales, as well as releases, indicate 
a steady movement out of stock. No delay in receipt of 
goods is reported, indicating ample stocks. 

Plumbers’ Brass Goods 

Jobbers are operating on minimum stocks with the ap- 
proach of inventory and, although moving a fair volume, 
have no difficulty in replacing goods sold through prompt 
shipment from the manufacturer. Shopping for the future 
is now said to be going on, with many jobbers sounding 
out manufacturers in an effort to arrange for 1927 ship- 
ments. Some talk is heard of price cutting, but it is not 
apparent to any extent in this market. A fair demand on 
the jobber whose stocks are adequate for all needs, sums 
up the situation in this section. 

Range Boilers 

Prices appear to have steadied. Jobbers report a fair 
to good business split up through the territory and in all 
cases for small lots. Manufacturers have good stocks on 
hand and jobbers’ releases are taken care of promptly. 

Boilers and Radiators 

Business continues to show great activity and both job- 
ber and manufacturer are rushed to keep up with the 
demands of the trade. Both new and old orders are being 
reldased quickly and without delay in most cases, indi- 
cating good stocks at sources. Prices are firm and steady 
at recent advances. 


PACIFIC COAST 


General conditions along the Coast show little change 
and are about in the same state as they have been for the 
past several weeks. General business conditions in the 
different jobbing centers vary, being better in some locali- 
ties than in others, but for this period of year are satis- 
factory. Price conditions also differ in some of the job- 
bing centers but, on the whole, are more firm than others. 

Soil Pipe 

This commodity continues to move in small lots for ac- 
tual requirements only, and little if any forward buying is 
being done at present. Coast distributors, on account of 
distance from foundries and also due to the fact that 
practically all tonnage is moved via the Panama Canal, 
usually carry stocks on hand sufficient to take care of at 
least sixty to ninety days’ requirements, consequently, 
there is no difficulty in obtaining deliveries from jobbers’ 
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stocks in sufficient quantity to take care of all present re- 
quirements. 
Steel Pipe 

The present demand for this commodity is not as good 
as it was earlier in the year. There are a large number of 
distributors of this commodity on the Coast and, as a re- 
sult, buying is well distributed. Stocks are ample and no 
difficulty is experienced in obtaining prompt deliveries 
from jobbers’ stocks or early shipment on mill orders. 
Prices to the trade, while varying in the different jobbing 
centers, remain unchanged. 

Enameled Ware 

There is no apparent change in so far as enameled ware 
is concerned on the Coast and considering this commodity 
is being offered in rather large quantities to the trade out- 
side of the regular channels, the individual jobbers’ sales 
are naturally not as large as they would be if this condi- 
tion did not exist. Jobbers are continuing their policy of 
only carrying enough ware to meet immediate require- 
ments and depending on manufacturers to carry the bulk 
of stock and make deliveries when required. Prices vary 
in the different jobbing centers but do not show any 
change for the week. 

Pottery 

There continues a fairly active demand for this com- 
modity which most jobbers have no difficulty in meeting 
from stocks on hand and also through their ability to ob- 
tain prompt deliveries from nearby potteries. Following 
the advance of staple bowls and tanks announced by some 
potteries this week, most jobbers advanced their out of 
stock prices on this commodity about 5 per cent during the 
week, 

Range Boilers 
There is very little activity in this commodity at pres- 
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ent, purchasing by ali concerned being for fill-in purposes, 
most distributors having sufficient stocks on hand to take 
care of present requirements. Prices to the trade remain 
unchanged. 


The Metal Market 


Average Average Average 
Nov. 15 Sept., 1926 July,1926 1925 
PIG IRON— 

No. 2 foundry, Chicago, 

eee $21.00 $21.00 -$21.00 $22.00 
PLATES AND SHEETS— 
Steel boiler plates, 

Pittsburgh, per lb.... 1.90c 1.90¢ 1.90¢ 1.95¢ 
Blue annealed sheets, 
No. 10, Pittsburgh, per 


oy evwenaWetwonteee ; 2.40¢ 2.30¢ 2.30¢ 2.45¢ 
Black sheets, No. 24, 
Pittsburgh, per Ib.... 3.10c 3.05¢ 3.10¢ 3.30c 
Galvanized sheets, No 
24, Pittsburgh, per lb. 3.95c¢ 3.95¢ 4.30¢ 4,45¢ 
TIN— 
Straits tin ... ‘<a. ee 
COPPER— 
Prime Lake, f. o. b. re- 
re ; -+. 14.80c 
Electro, delivered . , 14.15¢ 
LEAD— 
Chicago .. seca. ee 


The Old Metal Market 
Dealers’ Buying Prices 


Per lb Per lb 
Aluminum clippings ..21 e¢ Copper, light 10 e¢ 
BROOM CEM cc ccccesces .64 Cc Copper, uncrucibled 
Brass, light ......... . 6%e WG eciedes vce oneeees 1l ec 
Brass, heavy mixed.... 84c Faucets and valves.... 9 ¢ 
Brass, red .....:: . 9%e Lead, heavy a a. 
Copper, crucible 11\4¢c Solder joints . a .10%e 


NOTE: Prices are those quoted on Monday of this week 


Officers, Directors and Committeemen of N. A. M. P. 
7 meet at St. Louis 


When President Albert J. Wilson, of the National As- 
sociation of Master Plumbers, called to order at St. Louis, 
Mo., on Monday, November 8, the first meeting of the 
Board of Directors, he found that every director and every 
committee chairman was present. During the three-day 
session of the Board of Directors the same interest was 
displayed by the officials, and as a result a thorough ap- 
praisal was given of the work of the different national 
committees, decisions were reached with regard to differ- 
ent resolutions turned over to the Board of Directors at 
the Louisville National Convention last June, a prelimi- 
nary study was made of plans for the convention next sum- 
mer in Minneapolis, Minn., and other questions of impor- 
tance to the national organization were considered. 

Those in attendance at the meeting, in addition to Presi- 
dent Wilson, were: Thomas F. Nolan of Albany, N. Y., 
vice president; Alexander Coleman of San Francisco, Calif., 
secretary; Alfred C. Eynon, of Canton, Ohio, treasurer; 
national directors, William A. Bywater of Salt Lake City, 
Utah; James S. Cassedy of Cambridge, Mass.; Charles J. 
Kelly of Portland, Ore.; William J. Lang of Chicago, IIL; 
Henry E. Longley of Wilmington, N. C.; Jere L. Murphy 
of New York City; Jere Sheehan, Jr.,,of St. Louis, Mo.; 
Crist F. Troutwine of York, Pa.; Frank P. Tweedie, of 
New Orleans, La.; John J. Vogelpohl of Cincinnati, Ohio, 
and Samuel F. Wilson of Newark, N. J.; John A. Quinn of 
Philadelphia, Pa., chairman of the apprenticeship com- 
mittee; William T. J. Orriss, of Union City, N. J., chair- 
man of the conference committee; Don Holt of Sioux City, 
Iowa, chairman of the educational committee; Frank J. 


Fee of New York City, chairman of the scholarship com- 
mittee; George H. Drake of Buffalo, N. Y., chairman of 
the standardization committee. Dean Connelley of Car- 
negie Institute of Technology of Pittsburgh; William G. 
Bergner, secretary-manager of the National Trade Exten- 
sion Bureau; past presidents E. D. Hornbrook of Kansas 
City, Mo., and L. McNamara of St. Louis, and a number of 
prominent St. Louis and Missouri contractors also were 
there. 

The national convention at Minneapolis, Minn., will be 
held on June 21, 22 and 23. William J. Lang was named 
as chairman of the exhibition committee for this conven- 
tion. 

In the discussion of resolutions adopted at the Louis- 
ville meeting, special attention was given to one brought 
in by the Tennessee state association. This referred to 
the importance of having delegates to the National Con- 
vention attend the sessions regularly, in order that full 
advantage both to the delegates and to the national or- 
ganization would result. Various plans were discussed as 
to how effect could be given to this resolution. National 
Treasurer Eynon brought out one suggestion, and in the 
final decision he was appointed as a committee to study 
the different recommendations and to prepare a definite 
suggestion which the national board could put into effect. 

Another important decision was made when the presi- 
dent was given authority to appoint a special committee 
of three for handling any tasks which he feels require 
special attention. This committee consists of three past 
presidents, E. D. Hornbrook, A. C. Eynon and Frank B. 
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Lasette of New York City. This committee, in general, 

will work for the good of the organization on any questions 

which the president or the board of directors as a whole 
bring to its attention. Because of the high standing and 
experience of its members, the president and his board felt 

that their services will be of value in working toward a 

harmonious solution of any special questions which arise, 

while their advice and counsel will be of considerable as- 
sistance to any of the regular standing committees when 
meeting problems of particular importance. 

The conference committee was asked to take up the 
work of securing data on liens and in general to carry on 
research along legislative lines which would be helpful to 
the industry. 

Chairman Fee of the scholarship committee gave a 
verbal report of its activities since the Louisville meeting. 
Progress is being made in this work, a number of boys are 
now taking the course at the Carnegie Institute of Tech- 
nology, and the committee is hopeful that within the next 
few years every state will provide scholarships to supple- 
ment the work being done by the national organization. 
On his recommendation, it was voted to use $6,000 of the 
money available from the Louisville exposition for the 
scholarship fund. With the $3,000 previously appropri- 
ated, this will make $9,000 which the national association 
is devoting this year to its.scholarship work. 

The Board of Directors also reviewed general condi- 
tions along the lines of its continued advocacy of the well 
established policy that business should be carried on along 
established channels which experience has shown to be 
most helpful to the public and to the industry itself. The 
discussions showed that as previously, the association was 
not in favor of indiscriminate selling but was glad to co- 
operate with the manufacturers and wholesalers, so that 
each of the three branches of the industry could continue 
to function successfully and serve the public to best ad- 
vantage. 

In his report on the Louisville convention, Past Presi- 
dent Longley told that nearly $12,000 was being turned 
over to the national treasury, as a surplus from the Louis- 
ville exposition. As previously indicated, a portion of this 
was immediately transferred to the scholarship work and 
the general opinion of the Board of Directors was that 
the scholarship activities of the national association should 
continue to be liberally supported. 

While en route to the inspection of the David Ranken 
school, John A. Quinn, president of the Philadelphia asso- 
ciation and chairman of the apprenticeship committee of 
the national association, was in an automobile which was 
struck by another car. Mr. Quinn was taken to a hos- 
pital and later to his room in a hotel. While his injuries 
were reported as of a minor nature, it was thought ad- 
visable to permit Mr. Quinn to rest quietly until he had 
fully recovered. 

The St. Louis organization, which had worked energet- 
ically to provide for the visit of the national directors, was 
thanked by the board in a resolution adopted just before 
adjournment. 

A committee consisting of President Wilson, Secretary 
Coleman and national directors Longley, Lang, Bywater 
and Kelly was appointed to go from St. Louis to Minne- 
apolis to make definite arrangements in that city covering 
the details of the coming convention there next June. 


TRENTON M. P. A. HOLDS SPECIAL DINNER MEETING 

The members of the Master Plumbers’ Association of 
Trenton, N. J., met in special session on Wednesday eve- 
ning, November 17, and heard an interesting address by 
C. W. Wanger, president of Woodward-Wanger Co., Phila- 
delphia. The affair was in the form of a dinner meeting. 
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The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 








Par 1926 
Value High Low Quotations of November 15, 1926 * Bid Asked Last 
25 12234 101% American Radiator Co.,com..................A 110 110% 110 
100 131 127. American Radiator Co., pfd............... ..A 130 133 131 
50 51% 411% Anaconda Copper Mining Co........... A 494 49% 49% 
NP 39% 24% Brunswick-Balke-Collender Co................/ A 374% 37% 37% 
NP 41% 28 A.M. Byers Co.,com.................. A&F 38% 4 39 
100 103 SB. AWE pen Ce ihe nn ccccvccccsces A&F 102% 108% 102% 
100 115 104 Century Electric Co., com................... G 115 118 115 
100 110 104% Century Electric Co., pfd......... ee G 105 106% «105 
50 443% 36 Chicago Nipple Mfg. Co.,“A”............... B 4% 4% 44 
50 313% 26 Chicago Nipple Mfg. Co.,“B”............... B 31% 31% 31% 
2 60 474% Crane Company, com................00.e000: C 50% 652 51 
100 117% 11344 Crane Company, pfd..................2..5-+ C 116% 117% 117 
100 91% 73 Detroit Brass & Malleable Works.............D 85 86% 85% 
20 33 96 Hagleo-Picher Lead Co............sccccscccess I 20% 20% 29% 


NP 659% 40% Fairbanks, Morse & Co.,com.................A 43 4344 43% 
100 115 108% Fairbanks, Morse & Co., pfd.................. A 109% 111 110 
NP 162% 130 Johns-Manville, Inc..................ss0000- B 161 162 162 
100 105 72% Jones & Laughlin, com...,................+..F 108% ..... 104 
100 120 114 Jones & Laughlin, pfd........... Lcxdegus eee 120 = 116 
10 19% 14 Michigan Copper & Brass Co.................D 16% 17% 17 
100 174% 138 National Lead Co.,com......................A 152% 153% 153 
100 130 115 National Lead Co., pfd....... pcb tewacecearen A 116 116% 116 
ie i ei rrr err ere H 101% ..... 101% 
NP 80 TOP Pg OE bixacocdassssicccsvensed H 79% 80% 80 
NP 16% 11% Pacific Steel Boiler Corp..................+: B 12% 12% 12% 
100 110 100 Penberthy Injector Co., pfd.................. See 107 
25 284% 22 =~ Pierce, B. & P. Mfg. Corp.,com.............. U 2 uses! ae 
100 102 98 Pierce, B. & P. Mfg. Corp., pfd....... ‘ ...U 102 100% 
NP 23 15 Richmond Radiator Co.,com.................B 19% 21 20 
NP 51% 36 Richmond Radiator Co., pfd.................. B 42% 4 43 
100 245 Oe ir cade adios cssteoveewire <iee U 58 60 58 
25 118 95 Standard San. Mfg. Co.,com..,.............. F 93 98 95 
100 116% 115 Standard San. Mfg. Co., pfd..................F 5 ..... 115 
100 52 45 Trenton Potteries Co., com.... eee, je. 50 48 
100 111% 97% Trenton Potteries Co., pfd....................0 95 105 97% 
100 248% 158% U.S. Cast Iron P. & F. Co., com..............A 214 215 215 
100 109 100% U.S. Cast Iron P. & F. Co., pfd.............. A 105 106% 105% 
NP 4214 36% U.S. Radiator Corp.,com.,..................D 874% 38 375% 
100 102 9934 U.S. Radiator Corp., pfd..............000008 D 100 100% 100 
100 88% 60% U.8. Rubber Co., com................0.0008- A 62 62% 62% 
100 109 7 ee SS oe errr ree 107% 107% 
OD. Te. nak io vcicncccccinccssass A 152% 152% 152% 
100 130% 124% U.S. Steel Corp., pfd...............0eeeeeeee A 128% 129 12834 
NP 23% 13) Walworth Company...............ccseeceees A 15% 16 15% 
NP 23% 18 Williams Oil-O-Matic Htg. Corp.............. C i 15 14% 
ee. OD: I I Rss davccsocctcavestesbassaue C 6 7 6 
NP 95) 60 Youngstown Sheet & Tube Co................ A 854% 86 851% 
*Where listed— 


A—New York Stock Exchange 
B—New York Curb Exchange 
C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange 


F—Pittsburgh Stock Exchange 
G—St. Louis Steck Exchange 
H—Cleveland Stock Exchange 
I—Cincinnati Stock Exchange 
U—Unlisted Stocks 





' WISCONSIN CONVENTION DATES SET 

The annual convention of the Wisconsin Master 
Plumbers Association will be held in Milwaukee, January 
18, 19, and 20, according to a recent announcement by the 
officers of the association. 
Hallowe’en Dinner-Dance Given by Rochester Auxiliary 

A most enjoyable Hallowe’en party and dinner dance 
was given by the Ladies’ Auxiliary of Rochester, N. Y., 
at Ray Fagan’s “Plantation.” The ladies spent the after- 
noon at cards, after which the treasurer, Mrs. Florence 
Poppert, gave several piano selections. The master plumb- 
ers arrived in time for dinner at seven o’clock. Chicken, 
ham, corn cakes and everything that goes with a real 
Southern dinner were served. Attractive Hallowe’en deco- 
rations, place cards,.caps and favors added greatly Lo the 
enjoyment. A jazz orchestra played for dancing, and 
George Poppert led the group singing. Some of the as- 
sistants at the inn entertained the guests with exhibition 
dances in costume. Fifty-two were present at the dinner 
and the committee was congratulated by everyone upon 
the success of the affair. On November 17 a card party 
was given, and refreshments were served. 
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Big Things Promised for 
Industry 


(Continued from Page 48) 


favoring the bureau. No swell language, but specific 
reasons,” and proceeded to illustrate the process by which 
ideas for the purpose of selling any commodity or service 
may be developed. ‘‘We must contribute our ideas,’’ he 
said. “I think the bureau’s sole trouble is that it has not 
enough money. In the work of the bureau there are a 
number of things fundamental to its work—telephones, 
typewriters, etc. It depends on how much money you 
have, and the brains behind that money, as to how the 
telephone and typewriters will be used.”’ 

Mr. Christie then moved that the conference suggest to 
the bureau that the monthly bulletin have a column on 
“Why the Bureau Is the Bureau.” Claude W. Owen, of 
Ek. G. Schafer Co., Washington, D. C., asked that the mo- 
tion be amended to refer to the page as a testimonial 
page. The amendment was accepted and the motion 
carried. 

Following this discussion W. L. Schaeffer, of the Na- 
tional Tube Co., claimed the floor. ‘With all due re- 
spect to the gentlemen who have preceded me,” he said, 
“it seems to me that we are getting away from the purpose 
for which we came when we discuss these details. If the 
page we are talking about is going to be no more definite 
than some of our meetings, it is not going to be worth 
the paper it is printed on. There is an uncertainty in 
the air as to why we have come here. I have not been 
able to observe in the last two days just what we are 
here for. There are men I have been talking to since 
I arrived yesterday morning who are still asking that 
question and will go away asking that question unless we 
are more definite. The question is, Where are we going? 
There is no one common objective toward which we are 
directing our efforts. Can any one stand up and crystal- 
lize in five minutes what is the purpose of the bureau and 
what common end we may work toward? I am not criti- 
cizing, but I want to know what we are here for.”’ 


Cc. B. NASH PREDICTS GROWTH FOR BUREAU 
EPLYING to Mr. Schaeffer, C. B. Nash, advertising 
manager of the Standard Sanitary Manufacturing 
Co., said, in part, ‘‘The principal thing your question in- 
dicates to my mind is some uneasiness. I want to take the 
floor chiefly to speak in behalf of the management of the 
bureau and to ask for the manager of the bureau and the 
other members of the bureau continued, consistent and 
increased good will, encouragement, because I believe that 
there are better things ahead for the bureau than have 
been accomplished in the past, because there are more 
people of real value taking an interest in it. I wish I 
were at liberty to tell all that I know of the efforts being 
made to put the bureau on its next step higher. I bespeak 
your confidence for Mr. Bergner and his associates.” 

Late on Friday afternoon the discussion was resumed. 
Mr. Bergner called on Wm. J. Woolley, formerly secretary- 
manager of the Bureau. Mr. Woolley outlined a plan for 
raising the minimum subscription to the Bureau from 
$100 to $200, by which means, he said, it would be pos- 
sible to increase the Bureau’s revenue by about $35,000. 
He then suggested for the endorsement of the meeting 
an estimate to cover the work of the Bureau for 1927. 

“The normal bureau expense,” he said, “plus the addi- 
tional expense that will be needed to sell this campaign, 
will amount to $185,000, of which $100,000 would be 
devoted to national magazine advertising carrying out 
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YOUNG 


CENTRIFUGAL VACUUM 
AND BOILER FEED 








Supplied ti N 
Capacities S ) 











They Give Years of 
Trouble-free Service 


A Young Pump can be depended upon to deliver constant, unin- 
terruped service year after year with minimum attention. 
The only attention it requires is an occasional oiling of the motor 
and pump bearings. The stuffing box needs packing only once in 
two or three years. In fact the ordinary fireman can easily take 
care of a Young Pump. 
It is simple—and rugged. Just one moving element performs 
these two important functions: It creates a powerful suction 
on the return lines of the system. At the same time it maintains a 
standard discharge pressure of 20 pounds at the pump for discharge 
to boiler. 
The motor is generously over-size to insure easy operation under the 
heaviest possible condensation load. Each Young Pump is capable 
of discharging water four times faster than its normal rated ca- 
pacity. 
Each Young Pump is completely assembled at the factory and given 
an actual working test insuring correctness of every part and align- 
ment of every bearing. 

For Bulletins Address 


YounNG PUMp COMPANY 
DUNHAM BUILDING 
450 East Ohio Street, Chicago 


Factory: Michigan City, Indi 


In Canada: C. A. Dunham Co., Ltd. 
1523-41 Davenport Road, Toronto 
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Fittings 
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the program discussed two or three years ago at a meeting 
of this would be donated to the work of 
the Federation of Women's Clubs, $35,000 for a city test 


kind $20,000 


campaign to pay the salary of an experienced sales exe- 


cutive who could go into a community and put over the 


test city campaign, selling the plumbing and heating con- 


tractors on better window displays, accounting systems, 


The time 
When 
it does we are all going to be scratching our heads to get 


house to house solicitation and all those things. 
is coming when the building program will drop off. 


business 
“During the past five years master plumbers have spent 
around $300,000 in co-operative advertising that we know 


of Manufacturers and wholesalers have not spent a 


nickel There should also be a campaign to the credit 


managers as to what the bureau has to offer. It has been 


observed that wherever the bureau system of accounting 


has been put in, the credit of that master plumber has 
been strengthened Yet the credit managers have never 
thought of getting out and urging master plumbers to 


put in such systems 
be taken 
Association 


Group meetings of salesmen should 
Mr. McCullom of the Central Supply 
that Chi- 
cago did more to put over the bureau than anything else 


up again 


told me one such meeting here in 


ever done.” 


The discussion which followed on a proposed endorse- 
ment of the increase the 


that 


plan to budget, developed the 
present authorized to 


brought Mr. 


thought there were no men 


agree to such an increase. This discussion 
Nash to his Owing to the feeling of uneasiness to 
had referred, he felt it the right time 


to make a statement concerning the steps which were be- 


feet 


which he before 


ing taken and to which he had made reference previously. 
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NATIONAL ADVERTISING 
66 R. AHRENS, president of our company,” he 

M said, ‘“‘and a small group of men of the large 
companies, feel that the time is ripe for an immediate in- 
crease in the amount of money to be spent by the bureau. 
They have set out to secure for 1927 a fund of $300,000 
or more, a job they have voluntarily undertaken. That 
means that those who have contributed large sums would 
have to contribute larger. Those who are now contribut- 
ing smaller sums will have to contribute more. It means 
further that a lot of companies not contributing at all 
will be asked to contribute a fair sum. 

“Now, with that kind of backing, and with that group 
of men working on the raising of money, I am confident 
satisfactory results will be achieved. This group is giv- 
ing a lot of thought to the subject of group advertising 
in the national magazines. Every one of these men has 
had practical experience and knows just how much $100,- 
000 will do in national advertising. They know how 
much it will not do. So when they limit themselves to 
$100,000, they set that limit as a minimum. 

“If these men give their individual time as a financial 
committee to get the money, they want advice from you 
as to the best new and old ways to apply that money for 
the betterment of the industry. I do not think there need 
be any feeling of hesitancy or uncertainty here. The only 
question is, do you believe in this project? If you do, so 
express yourselves to the Board of Directors of the bureau 
and the committee trying to raise the money. If you 
believe in it and are called upon to give your opinion as 
to whether your company should give a larger sum of 
money, say that it is a good program and endorse it.” 

Mr. Nash’s statement clarified the atmosphere and there 
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The Guarantee We Can 
All Understand 


Buy the pipe 
wrench with 
this orange 
label on it 


You’ll get a tool that will out- 
last any you’ve ever owned 
and practically without repair. 






Better 
in 8 Ways 


—Unbreakable housing 

—Hook jaw. you can’t 
bend or break 

—Powerful I-beam handle 
with comfortable grip 

—Nut rides free in open housing, 
easily adjusted, a real advantage 
in large sizes. 

—You can’t lock it on a pipe; it won’t 
slip or crush 

—It has a hang-up hole in handle 

—Handy accurate pipe scale on jaw 

—Made in End Pattern for pipes in tight places. 


We mean exactly what we 
say. If the housing of 
this wrench ever 
breaks or distorts, 
we'll replace it 
free-——no fuss, 


Try Just One. Order From Your Jobber Today 
no arguments. 
And your jobber 
will sell it to 
you for the 
same price 

as an or- 
dinary 
wrench! 


eitei> PIPE CUTTER 
| Has Removable Blade—like Safety Razor 


| And this thin blade of tough steel cuts pipe much 
easier than ordinary wheel cutters, cuts practically 
without burr, lasts longer and costs a third as much. 





CUTTER CUTTER j 
ASSEMBLED BLADE | 


} Cutter has \% to 2- 
inch capacity 
though no larger 
than standard No. 
1 Cutters. 


Get one from 
your jobber 








~ Wircmseninis:-0 Bites = — 
THE RIDGE TOOL COMPANY to 45° 
9000 RIDGE ROAD ELYRIA, OHIO 


PIPE WRENCHES 
vaatseee: WRENCHES 
CUTTERS 


Mention Domestic ENGINEERING when writing advertisers. 
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Mueller Plumbing Fittings are ad- 
ertised h 


ei 

families. Mueller full-page 
advertisements in color appear every 
two weeks in The Saturday Evening 


MUELLER CO. 


arte Oe i 


This drain 


was bound to come 





It was inevitable. Someone had to perfect a pop-up 
drain that set new standards of dependable operation. 
And in this new Mueller Pop-up Drain you will recog- 
nize a distinct step in advance. 


Long, trouble-free service is at once apparent in 
utmost simplicity of design and in sturdy, substantial 
construction. The large water way is entirely free of 
obstruction. This and the large plug opening insure 
quick emptying of the bowl at all times. The water 
leaves with a rush that carries with it all lavatory 
accumulations. Opening and closing action is positive, 
and dependable. 


Installation is the work of a few minutes. The drain 
fits any make of vitreous or enamel lavatory. One set 
screw takes care of all necessary adjustments. The 
removable plug provides for keeping the drain in a 
perfectly ,sanitary condition. Cleaning is a simple 
matter—just pull out on the trip lever and lift out the 
plug. 


This Mueller Pop-up Drain is furnished with either 
china or brass escutcheons. It is made also in the 
popular “through the back’”’ style. 


Ask your jobber about Mueller Pop-up Drains G-3622 
and G-3624. If he cannot supply you with full partic- 
ulars, write _us direct. 


(Established 1857) Factories: Decatur, Illinois; Port Huron, Michigan 
Canadian Factory: MUELLER, Limited, Sarnia Branches: New York, San Francisco, Los Angeles 
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) immediate indication of a willingness to place the 
rsement of the conference on the records. 
fore adjournment was the passing of two motions, 
to establish a suggestion box department at the bu- 
for the receipt of suggestions from those in the in- 
ry regarding bureau service, and a second to the 
t that the secretary of the bureau appoint a commit- 
of three men to assist in the preparation of the pro- 
for the 1927 advertising and sales managers con- 
nce. 
s has been usual, the plumbing and heating contrac- 
were represented by a member of the trade in the 
on of C. D. Brownell, of Champaign, Ill. Mr. Brown- 
feeling that many of the men in the manufacturing 
ch were not familiar with the conditions surrounding 
work of the master plumber and heating contrac- 
, touched upon many of the difficulties encountered in 
retail field and explained some of the things which 
e it difficult for the merchant plumber to fall in with 
sales help offered by the manufacturer to the degree 
ch might seem desirable. 
He pointed out that the smaller the business, the 
ater its demand upon the master plumber, who must 
estimator, salesman, advertising man, superintendent, 
Yet he felt that the contractor is not given credit 
all that he is doing to build up the industry and cited 
» co-operative advertising campaigns in Illinois, as well 
the plumbing and heating research which has been 
en up by the University of Illinois due to the efforts 
the Illinois Master Plumbers’ Association. 
On the motion of Mr. Christie, of the Johns-Manville 
anization, the conference closed its two-day session. 
ha vote of confidence in Mr. Bergner. 


















List of Attendance 
The following gentlemen were in attendance: 
M. F. Davis, Inland Supply Co., Danville, Ill]. 
H. G. Wallis, The American Brass Co., Kenosha, Wis. 
Joseph C. Fitts, Heating and Piping Contractors National 
ssociation, New York City. 
Lee E. Donnelley, Lee E. Donnelley Co., for the Republic 
ass Co., Cleveland, Ohio, 
Oliver M. Byerley, Oliver M. Byerley Advertising Agency, 
w Hays Mfg. Co., Erie, Pa. 
Phillip L. Pritchard, Pacific Plumbing and Heating Journal, 
es Angeles, Calif. 
H. R. Northrop, B. O. T. Mfg. Co., Trenton, N. J. 
J.C. Ryan, Ross Mfg. Co., Kansas City, Mo. 
K. D. Jaquith and W. E. Jaquith, Chemical Toilet Corp., 


Hracuse, N. Y. 
William Diefenthaler, The Field & Shorb Co., Decatur, III. 
0. T. Carson, R. V. Sawhill, Fulton S. King, D. M. Kenney 


Ind L. W. Britton, Domestic Engineering, Chicago. 
Clarence S. Ruddy, Illinois Master Plumber, Aurora, Ill. 
D. E, McCabe and L. R. Taylor, Chicago office, and Clarence 


Wman, of the International Heater Co., Utica, N. Y. 

Albert J. Wilson, William F. Wilson Co., San Francisco, 
lif 

Cc. V. Christie and W. S. Lockwood, Johns-Manville, Inc., 


ew York City. 

C. A. Sawade, Continental Heater Corp., Dunkirk, N. Y. 

0. H. Theleen, The Frost Mfg. Co., Kenosha, Wis. 

George W. Wood, R. E. Doherty and W. K. Glenn, Crane Co., 
Phicago, Ill, 

Leslie N. Heatherton, R. G. Bookhout, Joseph W. Cannon, 
rand W illiam R. Brookman, Plumbers’ Trade Journal, New 
ork City. 

John T. Fitzsimmons, Plumbing Sales Co., Chicago. 

C. W. Helstrom, Globe Machinery & Supply Co., Des Moines, 
wa, 

McCollough Smith, The Southern Plumber, New Orleans, La. 
W. L. Wadell, Decatur Pump Co., Decatur, III. 

Howard J. Harvey, A. Harvey's Sons Mfg. Co., Detroit, Mich. 





Stuart G. Phillips and F. M. Thompson, Dole Valve Co., 
Chicago 
—— Weil and G. E. Mursh, of the Weil-McLain Co., Chi- 
ago. 
hy D. MeGill, Stockham Pipe and Fittings Co., Birmingham, 
la, 


Ellis F Phelan, The American Brass Co., Waterbury, Conn. 
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HUMPHREY 





Automatic Gas Water Heaters 





A type and size for 
every building from 
the skyscraper to 
the cottage. 





Write for catalog and 
installation data. 


HUMPHREY COMPANY 
(Div. Ruud Mfg. Co.) 
Kalamazoo ss 6 Michigan 
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A Real 


O-E Specialty 













Write for Bulletin ‘‘A’”’ 


Vacuum Valve 


The O-E Improved Air Exhauster and Vacuum Valve 
with the O-E Patent Return Fitting and O-E Packless 
Graduated Valve forms a positive and flexible Vapor- 
Vacuum-Pressure Heating System which is the last 
word in simplicity and economy. 
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10 Keefe Avenue Milwaukee, Wis. 

















SUPERIOR 


SOIL PIPE 


and FITTINGS 


SANITARY CO. OF AMERICA 


LINFIELD, PA. 












































Protection 
and 


Ask for Bulletin D 5. 


MSDONNELL & MILLER 


WRIGLEY BUILDING, CHICAGO 
Eastern Warchouse Stock, Bush Terminal, N. Y. 


Convenience 


PROTECTION because cracked sections and burned 
boilers are next to impossible with a McDonnell & 
Miller Duplex Water Feeder. 

CONVENIENCE because you can forget the water- 
line—manual control is eliminated. 

That’s why McDonnell & Miller Duplex Water Feeders 


are so popular with heating contractors. 


(3) 
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JUHU How are oa 
i i Stocks and Dies? 


If they are GENUINE ARM- 
STRONG tools we know that they 


are giving you the same day in and 


day out satisfaction that they gave 
when you first bought them. 


If they are not GENUINE ARM- 


STRONG, we would like an oppor- 
tunity to prove the value of these 
world-famous tools—their labor sav- 


ing qualities and sturdy endurance. 


MIM 


The Armstrong Mfg. Co. 


BRIDGEPORT, CONN. . - 
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Mention Domestic ENGINEERING when writing advertisers. 
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. B. Nash, Standard Sanitary Mfg. Co., Pittsburgh, Pa. 

C. W. Farrar, Excelso Specialty Works, Inc., Buffalo, N. Y. 

William Redieske, Imperial Brass Mfg. Co., Chicago. 

Cc. D. Brownell, Reliable Plumbing & Heating Co., Cham- 
paign, IDL. 

E. S. Storm, F. H. Gaylord and Guy Hutchinson, of the 
Hoffman Specialty Co., Chicago. 

G, G. Turner, C. B. Hayward, F. R. Jones and H. K. Hotten- 


stein, of Sanitary and Heating Engineering, New York City. 
John Graham, Pittsburgh, Pa. 
William J. Woolley, Wolff Mfg. Corp., 
J. A. Galloup, Galloup Pipe & Supply Co., Battle Creek, 
tobert T. Johnson, A. Y. McDonald Mfg. Dubuque, 
A. D. Guion, Bridgeport Brass Co., Bridgeport, Conn. 
W. L. Schaeffer and C. R. Texter, National Tube 
burgh, Pa. 
H. T. Enns and C, F, 
Ind. 
J. S. Malone, N. O. Nelson Mfg. Co., St. Louis, Mo. 
Claude W. Owen, E. G. Schafer Co., Washington, D. C. 
H. A. Colvin, Kaustine Co., Inc., Buffalo, N. Y 
Gustave Peterson and Cliff W. Presdee, Heating 
lating Magazine, New York City. 
B. R. Dardick, Chicago Pump Co., 


Chicago. 
Mich. 
Co., Iowa. 


Pitts- 


Laible, Bastian-Morley Co,, LaPorte, 


and Venti- 


Chicago. 


M. W. Smith, Duriron Co., Dayton, Ohio. 

George F. Gerlach, Union Prass and Metal Co., St. Paul, 
Minn. 

T. M. Black, Dunham Co., Berea, Ohio. 

Joseph Hirshstein, Josam Mfg. Co., Michigan City, Ind 

P. F. O'Donnell, Chicago manager for Goulds Pumps, Ine., 
Seneca Falls, N. Y. 

F. A. Lemke, Humphrey Co., Kalamazoo, Mich. 

R. M. Nelson, Sloan Valve Co., Chicago. 

R. P. Henderson, U. S. Radiator Corp., Chicago. 

E. B. Lane, Thomas Maddock’s Sons Co., Trenton, N. J 

Laurence Cornelius and R. E, Larson, Wolverine Brass 
Works, Grand Rapids, Mich. 

A. W. Buschmann, August Buschmann & Sons, Ine., Indian- 
apolis, Ind. 

KE. L. Flentje, William G. Bergner and H. E. Hulseman, Na- 
tional Trade Extension Bureau, Evansville, Ind. 

Cc. N. Wagenseller, Mueller Co., Decatur, Hl. 

Cc. W. Wanger, Woodward-Wanger Co., Philadelphia 

W. W. Hughes, Hughes Heating & Plumbing Co., Minne- 
apolis, Minn. 

Cc. PB. Connelley, Carnegie Institute of Technology, Pitts- 
burgh, Pa. 

John Heinkel and P. J. Shmitz, Blake Specialty Co., Rock 
Island, lll. 

NATIONAL TRADE EXTENSION BUREAU LECTURE 
DATES ANNOUNCED 

The National Trade Extension Bureau of Evansville, 
Ind., has announced the following itineraries for its lec- 
turers: 

W. G. Archer——Dec. 2-3, Ellwood City, Pa.; Dec. 6-7, 
Homestead, Pa.; Dec. 8, Pittsburgh, Pa.; Dec. 9-10, Wash- 
ington, Pa.; Dec. 13, Portsmouth, Ohio; Dec. 15, Cam- 
bridge, Ohio; Dec. 16, Columbus, Ohio; Dec. 17, Spring- 
field, Ohio. 

W. C. DeBold Dec. 2-8, Ft. Worth, Texas; Dec. 9-11, 
Ardmore, Okla.; Dec. 13-14, Okmulgee, Okla.; Dec. 15-16, 
Muskogee, Okla.: Dec. 17-2 *% Tulsa, Okla. 

J. O’Donnell—Dec. 1-4, Ft. Wayne, Ind.; Dec. 6, Lo- 
gansport, Ind.; Dec. 7-8, acon Ind.; Dec. 9-11, La- 
fayette, Ind.; Dec. 13-14, Hammond, Ind.; Dec. 15-16, 
Gary, Ind.; Dec. 17-22, South Bend, Ind. 


The Arthur McKinley Plumbing and Heating Company 
of Kansas City, Mo., has bought a 25-foot frontage adjoin- 
ing on the south its present quarters at 1012 Troost ave- 
addition to the 
is being erected and 


and basement concrete 


brick residence 


nue. A two-story 
rear of a two-story 
will serve as a machine shop and for storage purposes for 
the company. Improvements to the property will repre- 
sent an expenditure of nearly $40,000. 

The McKinley Company was started twenty-one years 
ago at 1103 East Twelfth street, five years later moving 
to 1012 Troost avenue. Its business has grown from 
about $30,000 a year to an average of $500,000 a year. 


ENGINEERING 


trertlot 


WATER HLATER 


+60 
*88 
*139 


O’CONNOR BROS., 
CHICAGO PLUMBERS, 
Say: 
“EverHot users are al- 
ways boosters. We sell 
EverHots because 
EverHots stay sold.” 
75) 


fverHot Heater Co. 


Detroit, Michigan 















































Father of all the other 
combination sink fixtures 
and far and away the 
biggest seller of the lot. 
You'll make no mistake 
to keep on selling Classics, 
how many 





no matter 
substitutes come hammer- 


CHICAGO ™""** 
FAL Cc ETS The Chicago Faucet Co. 


2700-22 N. Crawford Ave. 
Chicago, Il. 






































(Alberene Pattern) 
Plumbing jobbers—if you have 
heen looking for a good olace to 
buy the good old Alberene 
Pattern Laundry Tray Legs 
place your next order with us. 
Thoroughly seasoned and nicely 
finished castings make our tray 
legs preferred by most plumbers 


Dependable Products— 
Dependable Service 


RICHMOND 


RICHMOND, VIRGINIA 























Water is just as essential in a manufacturing 
ant, a mill, mine or factory as it is in the 
or ont farm, but oe consumption 
ing processes and sanitary uses 

necessitates auainn power pumps of greater capacity 


MYERS POWER PUMPS have long been known for their simplicity of construc- 
tion, installation and operation, and uniformity of service, and now that the = 





enclosed working parts and other ned features have been added, they head 
the for ome, economy, and dependability. As a quantity user of water, 
Pumps like the MYERS hold many sales nai for you of improving your 
water service as a dealer be it extensive or |i Catalog on request. 








The FE - MYERS & BRO.CO.Ashland Ohio 


— ASHLAND PUMP AND HAY TOOL WORKS -—— 
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HUB DRAINAGE FITTINGS 


Reduce Roughing-In Costs and Make 
Easier and Better Installations 


They climinate the annoying, time-consuming and 
expensive long-screw connections, unions or “‘R’”’ 


and “L” nipples, and therefore SAVE YOU TIME 
and MONEY. 


Illustration shows 
position of pipe in 
siceved hub after 


Sim screwed 
ame pie a tting. ” 


screw into top fit- 
ting, calk—and the NOTE: Oakum 
cannot possibly 


job is done. 
work thru joint, 
or pass end of pipe. 








Manufacturers of a com line of fittings for 
either CAST IRON or SCREWED PIPE instal- 
lations. We have fittings for any type operation 
—whether a skyscraper, hotel, apartment build- 
ing or small cottage or bungalow. 

Write today for catalog of modern and econom- 
ical plumbing -in systems. 


STRINGER BROS. CO., Inc. 


1100 W. 38th St. +: Chicago, Ill. 


Warehouses: Chicago, Ill., Gadeden, Ale. 
Factories: Gadsden, Ala 
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Heating 1 aa 
AND 


Small Buildings 


P Residences 





>nall Busing 5 


It takes a typical cottage, 
bungalow, two-story resi- 


step by step, the 
heating of cach of thew buildings by seam, vapor and 
t water 


All details of the systems are thoroughly described and 
illustrated. The la layouts are so simple t any steam- 
fitter can use them as 5 
Proper main and pipe connections, the proper connec- 
tions of details about vapor heating and many 
other important features are explained. 


Heating Residences and Small Buildings contains 
much practical information and will make a valuable 
addition to any contractor’s library 


Price, $1.00 Postpaid 
Published by 
Domestic Engineering 


BOOK DEPARTMENT 
1900 Prairie Avenue :: Chicago, Ill. 
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| Practical Problems—No. 14 
| $3 paid for acceptable ideas 














Screwing Flanges 


N SCREWING up flanges on a pipe when a bar cannot be 
I inserted between the flanges, a bolt can be inserted in 
the hole of one flange and a flat bar placed between the 


bolt and the hub of the flange. In this manner the flange 


may be tightened on the pipe very readily. A pipe wrench 


=e 
iit Wil 





























cannot be used in many such cases because the boss of the 
flange is not long enough and the fillet in the corner pre- 
vents the pipe wrench from gripping the boss of the flange. 





APPOINTED SAN FRANCISCO M. P. A. SECRETARY 


J. L. Young has been appointed secretary-business man- 
ager of the San Francisco Master Plumbers’ Association, 
succeeding J. A. Daugherty. Mr. Young assumed his new 
duties November 1. He will be assisted by Miss Lyons. 
The San Francisco M. P. A. headquarters are at 120 Page 
street. / 


RE-ELECTED TO OREGON STATE LEGISLATURE 


A. G. Rushlight, president of the firm of Rushlight, 
Hastorf and Lord, Inec., Portland, Ore., was again hon- 
ored with election as representative to the State Legisla- 
ture on the Republican ticket. Mr. Rushlight did some 
splendid work for the state plumbing code when he 
served two years ago at the legislative session, and it is 
anticipated that the plumbing industry will again have its 
interests safely guarded by this loyal member of the fra- 
ternity. 





MISSOURI ASSOCIATION TO SUBMIT NEW PLUMBING 
CODE TO LEGISLATURE 


Missouri, the ‘Show Me”’ state, is not waiting for any- 
one when it comes to securing a new state plumbing code. 
In accordance with a suggestion made at the 1926 con- 
vention of the Missouri State Association of Master 
Plumbers, a new state plumbing code will be submitted 
at the next meeting of the state legislature in January. 
Those who have been working on the code report that 
it is complete in every respect. 
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K-V Malleable Fittings 


help your pipe fitters make a good job 
at a good profit. 

















Their sharp, accurate threads go on 
the pipe easily and make a tight fit, their 
uniform high quality eliminates spoilage, 
and their clean-cut design makes an 
attractive appearance. 

















They are reasonably priced, and 
quickly obtainable in any size and quan- 
tity from your supply house. 


Try K-V Malleable Fittings on your 
next job, and ask your pipe fitters how 
they compare with others they have used. 


Send for the Kennedy Catalog 


THe KENNEDY VALVE 
Mpc. Co. Exsuma, N.Y. vw 














Branch Offices and Warehouses: Sales Offices: 
NEW YORK, 128-132 White St. Philadelphia Salt Lake City 
SAN FRANCISCO, Cleveland El Paso 
448-450 Tenth St. Kansas City Seattle 
BOSTON, 47 India St Atlanta Los Angeles 


St. 
CHICAGO, 228 N. Jefferson St. 














VALVES~PIPE FITTINGS~FIRE HYDRANTS 
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New Better 


“AVON’’ SEMI-VITREOUS 
PORCELAIN WARE 


Especiaily Adapted for Schools — 
No Boy too Small to Use This Stall 


Dimensions: Width, over all, 24 inches. Height, over all, 
45 inches. Height, floor line to top of stall, 411% inches. 

Has same capacity as two 18-inch regulation type urinal 
stalls. 

The first cost of these two Duplex stalls is 30 to 50% less 
than a two-piece battery of 18 inches or 24 inches old style 
regular stall urinals. 
Sanitary conditions 
are improved to the 
state of absolute per- 
fection through the 
elimination of unsight- 
ly, troublesome and 
unsanitary joints. 
The inlet spreader is 
made of earthenware, 
integral with the top 
of the stall, and flushes 
thoroughly every part 
of the surface to be 
flushed. 


Sold through 
jobbers 
of 
plumbing 
supplies. 


Plate 79E 
—Senior 






















We 
this type 
nal (Plate 794 


recommen 
of ur 













for all classes . 

Write us 
for 
descriptive 
circular. Plate 78E —Junior 


Wheeling Sanitary Mfg. Co. 


Wheeling West Virginia 
Branch Office and Show Room: 
315 Wrigley Building, Chicago, Illinois 


EDWARD H. SINN, Warehouse 119 Bergen St., Harrison, N. J. 
J. J. HICKEY. Office 185 Devonshire St., Boston, Mass., 

Warehouse, 240 Albany St., Cambridge, Mass. 

WHEELING SANITARY MFG. CO., Warehouse 

146th and Exterior St., me York City 

VITREOUS CHINA—Water Closet Bowls, Flush Tanks, Lavatories, etc 
SEMI-VITREOUS PORCELAIN —%3ath Tubs, Lavatories, Drinking 
Fountains, Kitchen Sinks, Laundry Trays, Urinal Stalls, etc 
Mh: ENAMELED IRON—-Bath Tubs on feet and on base, Lavatories and 


buildings wher 


men's toilets are 





installed 





Kitchen Sinks. 


en 


Mention Domestic ENGINEERING when writing advertisers. 
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Questions and Answers 


REASON FOR WATER HAMMER 
Editor, ‘“‘Domestic Engineering’’:—-Would you please 
tell us why there is a hammering in the tank coil? It is 
worst in the morning when a lot of hot water is drawn 
for the baths. 
This is an oil burning automatic plant, 
as five pounds of steam. 


carrying as much 


2" £ 





HOT WATER REGULATOR 

















WATER SUPPLY 


ie a He. 


Fig. 1 




















the vent of the tank which is as high as the top of the 
tank. The tank cannot be 
higher. 


San Francisco. Ty. Bs 


raised more than 5 inches 


The sketch indicates that the lower pipe of the coil is 
22 inches above the water line of the boiler, whereas it is 
generally conceded that the bottom of the tank should be 
at: least 30 inches above the water line of the boiler. In 
view of the fact that the tank cannot be raised more than 
5 inches higher, and this would not be sufficient, we sug- 
gest that the coil in the tank heater be replaced with a 
heater connected below the water line of the steam heat- 
ing boiler. A study of the exact conditions would deter- 
mine the selection of a proper heater. 

WHAT IS WRONG HERE? 

Editor, ‘‘Domestic Engineering’’:—I would like to have 
your opinion on the enclosed drawing. 

Pennsylvania. G. M. C. 

1. The sediment faucet is not at the lowest point. 

2. The tank supply at the bottom is not good, as a lack 












’ NO TUBE USED IN BOILER 











\ BOLER DRAIN 
3” FAUCET 









TO H. WwW. 


| COLD WATER FEED JO BOLER FAUCETS —- 





COLD WATER FEED 
FROM TANK 7O 
«_WATER BACK 


HOT WATER 
RETURN FROM 
WATER BACK 


























WATER 
BACK 
HEATER 
Split ae 
Fig. 1 
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The condensation comes out of 


















‘*CHICAGO”’ 


NO, 2 


Power Pipe Thread- 
ing Machine 


For 
Production and Precision 
Threading 


PORTABLE 


Capacity Y 34. te to ¥ Pipe 
14” Bolt 








FEATURING: 


Quick Die Change 
Automatic Die Head 
Three Speeds 
Perfected Oi! Control 


ere Send for Catalog. 


CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS., U.S. A 
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Here’s the 
and down and sideway adjustments. No 
accurate placing of anchor bolt necessary. 


For ANY wall—any type of rediator. 


HEALY-RUFF COMPANY 
770 Hampden Ave. - St. Paul, Minn 


“% —_ in to customers”’ 


hanger made with both up 


Write for 
Catalog 


Armstrong Bros. 
ADJUSTABLE 


PIPE DIES and STOCKS 


Improved Design—Cut Like Lathe Tools 
Dies are Alloy Tool Steel. Chasers are backed off making 
them easy cutting and long lasting. 
ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. Chicago, U. S. A. 




















Try the 
ESTABROOK 


Square Boston 
Grease Trap 


for installation under sinks 
where space is limited. A 
remarkable trap for the 
small restaurant, club or 





large residence. Depth, 
Write for catalog 10 inches. T op 12x12 
showing our complete inches. 
ine. 


R. ESTABROOK’S SONS 
204 First Street South Boston, Mass. 
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Simplu 
Constructed 





\ \ IMPLICITY is an outstanding 

characteristic of Common- 
wealth Lavigne Radiator Valves. 
In the hot water valve there are no 

springs, screws or sheet metal parts 
\ to get out of order—the working 

parts are made entirely from brass 
rod and castings. The stem, which 
is cast in one piece with the shell, is 
packed with an asbestos ring hav- 
ing a metal insert. When the han- 
dle is turned, an up-and-down 
motion} similar to that of a jack 
screw, is given the shell, providing 
a non-sticking feature which is 
absolutely positive. 


All Commonwealth Lavigne Radia- 
tor Valves are equipped with a 
forged brass tail nut, which will not 
crack or break. 









Your Jobber Can 
Supply You 


Mfd. By 


COMMONWEALTH 
BRASS 
CORPORATION 


Detroit 
































COMMONWEALTH BRASS CORPORATION 


wee RADIATOR VALVES 














of pressure might result in siphonage, with damage to 
both water-back and tank. 

3. If the supply is controlled by a “stop and waste,” 
there is danger that, with the water shut off, and the 
waste open, siphonage will result, and the tank will col- 
lapse. 

4. There being no provision for draining the lower pipe 
of the stove connection, there would be a constant circu- 
lation of rust, scale and dirt, resulting in dirty water, 

5. If the installation must be retained as shown, a 
vacuum valve should be installed to guard against Nos. 2 
and 3. 

There is no question but that the installation as shown 
will insure an ample supply of hot water, but the danger 
of damage to the tank and water-back is too great to risk 
its continued use. 





CALIFORNIA ASSOCIATION ORGANIZES SPEAKERS’ 
BUREAU 

Bruce Clark, secretary of the California Master Plumb- 
ers’ Association, has established a speakers’ bureau for 
the purpose of providing experienced and able speakers for 
the meetings of the various local associations of master 
plumbers which comprise the state association. This bu- 
reau now is functioning, and every local association apply- 
ing to the secretary will be furnished a speaker of ability 
to give a talk at any meeting, on some subject vital to the 
business education of the members. 

Secretary Clark designates the purpose of the bureau as 
educational, and in selecting the speakers for the different 
occasions he will choose such a man as will be able to 
present a business subject in the most entertaining and 
concise manner. Several speakers have placed their tal- 
ents at the disposal of Secretary Clark and every one is 
a leader in his particular business and has the ability to 
talk instructively on business topics. It is the intent of 
the secretary to outline a series of seven business talks, 
each one of which will deal with some business matter of 
importance to men in the plumbing business. The speak- 
ers will be drawn from among the successful business men 
of Los Angeles and in addition to having achieved success 
they must also have the ability to tell how they did it. 

Already three of the southern California local associa- 
tions have availed themselves of the speakers provided by 
the secretary, and in every case the speaker has been well 
received. So pleased have those locals been with what 
they have heard that every one is waiting impatiently for 
the next address on the program. 

The bureau recently sent Walter Van de Kamp as a 
speaker for a meeting of the Pasadena Association, and 
on Thursday night, November 4, it had Frank B. Guernsey, 
president of the Pasadena Advertising Club, as the speaker 
before the regular meeting of the San Gabriel Valley as- 
sociation. Mr. Van,de Kamp and Mr. Guernsey are typ- 
ical of the kind of successful business men the speakers’ 
bureau has secured. The attendance at both of those 
meetings was far above the average, 





Thomas P. McLoughlin, member of the board of gov- 
ernors of the Association of Master Plumbers, Manhattan 
Branch, and his son, Fergus, secretary of the same asso- 
ciation, were the principal speakers at the regular monthly 
get-together of the staff of the United Plumbers’ Supply 
Co., held at the Concourse Plaza Hotel, New York City, 
on a recent Monday evening. Wallace S. Hunter acted as 
chairman and toastmaster. 

H. G. Crutchens, electrical inspector of Gainsville, Fla., 
has been appointed ‘plumbing inspector for that city until 
such a time as a plumbing inspector is appointed in com- 
pliance with the state laws. 
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“U.S.” Maroon Ring Gaskets come in 12 
graduated sizes. Each gasket can be ac- 
curately adjusted by pulling off with the 
fingers, layers one-sixteenth inch wide. 


A Great Time Saver=— 
These New Maroon Ring Gaskets 


Here is the new “U. S.’’ Maroon Ring Gasket. tested up to 150 pounds steam pressure, and 
It is the result of an extensive study of actual will not melt down or blow out under any 
heating instaHation experience, combined with pressure up to this limit. 


years of manufacturing gaskets for every 
packing need. Mail in your order for 100 assorted sizes as a 


sample order. Ordinarily shipped in 100 


“U. S.” Maroon Ring Gaskets meet the each size. 


specifications of the Stationary Engineers **U. S.” Maroon Plumbing Supplies sold only to Licensed Master 
Association who require a gasket to lay flat Plumbers and Steamfitters and are Manufactured 
between bolt holes on the flange. The ‘‘U.S.”’ and Marketed Exclusively by 

process of cutting gaskets makes it possible IN 
to peel off the desired number of layers to 
increase the inside diameter or decrease 


United States (| US Rubber Company 





the outside diameter by sixteenths of an inch. 1790 Broadway “Qaeeggy = New York City 
TRADE MARK 

These adjustable “U. S.”” Gaskets are made These branch stores are Headquarters for the “U.S.” Maroon Line 

from a specially compounded Maroon stock "tine, ta SNew York City” 


"US" MAROON LINE 


of Plumber's Rubber Specialties 
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They Sell Fast! 


There are no ‘“‘shelf-warmers”’ 
among SNO-WITE Bathroom 
Trimmings. Everyone is a 
‘repeater’ in good demand. 
While in the shop or in the 
window they are ornamental 
and sell themselves. When 
installed in a bathroom the 
beauty of the room is imme- 
diately enhanced. Good 
profits are yours in handling 
SNO-WITE Fixtures. 


Write for Catalog 


AMERICAN ENAMELED PRODUCTS CO. 


Chicago 23 33 Illinois 





*~SNO-WITE-. 
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Convention Dates 


December 6 to 11.—Annual Power Show, at the Grand 
Central Palace, Lexington avenue, New York City. 


December 16 and 17.—The annual meeting of the National 
Association of Brass Manufacturers, at New York City. 





January 8, 1927.—-The general conference of the presidents 
and secretaries of the local master plumbers’ associations in 
California, at the Master Plumbers’ hall, Fresno, Calif. 

January 18, 19 and 20, 1927.—The third annual three- 
day institute for the plumbing and heating industry at the 
Carnegie Institute of Technology, Pittsburgh, Pa. 





January 18, 19 and 20, 1927.—The annual convention of the 
Illinois Master Plumbers’ Association, at Springfield, Ill., with 
headquarters at the Abraham Lincoln Hotel and meetings at 
the Elks Club. 

January 18, 19 and 20, 1927.—The annual convention of the 
Wisconsin Master Plumbers’ Association, at Milwaukee. 

January 25, 26 and 27, 1927.—The annual convention of the 
south Dakota Master Plumbers’ Association, at Aberdeen. 

January 25, 26, 27 and 28, 1927.—-The annual meeting of the 
American Society of Heating and Ventilating Engineers, in 
St. Louis, Mo. 

February 8, 9 and 10, 1927.—The thirty-sixth annual con- 
vention of the Ohio State Association of Master Plumbers, 
at Youngstown, Ohio. 

March 14, 15 and 16, 1927.—The annual convention of the 
Indiana Society of Sanitary Engineers, at Indianapolis. 

March 14-19, 1927. 
tilating Exposition, Twelfth Regiment Armory, 
City. 

March 21, 22 and 23, 1927.—The annual convention of the 
Missouri State Association of Master Plumbers at St. Joseph, 
with headquarters at the Robidoux Hotel. 








The Second National Heating and Ven- 
New York 





March 29 and 30, 1927.--The annual convention of the New 
York State Association of Master Plumbers, at New York City. 

April 5, 6 and 7, 1927.—The annual convention of the Amer- 
ican Oil Burner Association, at Buffalo, N. Y. 

April 14 and 15, 1927.—The annual convention of the Arkan- 
sas State Master Plumbers’ Association, at Little Rock. 

May 2 and 3, 1927.—-The annual convention of the Florida 
State Association*of Master Plumbers at St. Petersburg. 

May 2, 3 and 4, 1927.—The annual convention of the Asso- 
ciated Master Plumbers of Texas, at Ft. Worth, with head- 
quarters at Westbrook Hotel. 

May 9 and 10, 1927.—The annual convention of the North 
Carolina Association of Plumbing and Heating Contractors, 
at Asheville, N. C. 

May 10-11-12, 1927.—The eighteenth annual convention of 
the National District Heating Association at West Baden 
Springs, Ind. 

May 17 and 18, 1927.—The annual convention of the Penn- 
sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 

May 19, 20 and 21, 1927.—The annual convention of the 
Master Plumbers, at Klamath Falls, 





Oregon Association of 
Ore, 

May 27 and 28, 1927.—Annual convention of the Washington 
State Master Plumbers’ Association at a city to be determined 
later. 

June 2, 3 and 4, 1927.—The annual convention of the Vir- 
ginia State Association of Master Plumbers, at the Hotei 
Cavalier, Virginia Beach, Va., with the Master Plumbers’ 
Association of Norfolk, Va., as host. 





june 6 to 11, 1927.—The national convention of the Amer- 
ican Water Works Association in Chicago, with headquarters 
at the Hotel Sherman. 

June 8, 9 and 10, 1927.--The annual convention of the Utah 
State Association of Sanitary and Heating Engineers, at Salt 
Lake City, Utah. 

June 21, 22 and 23, 1927.—The forty-fifth annual convention 
of the National Association of Master Plumbers, in Min- 
nenpolis, Minn. Headquarters have not yet been chosen. 

December 4.-—The first annual “Bosses’ Night” of the Pitts- 
burgh, Pa., chapter of the National Association of Plumbing 
and Heating Salesmen will be held at the Henry Hotel. 
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NEW YORK JOBBERS' CREDIT ASSOCIATION MAKES 
MERRY AT SECOND ANNUAL PARTY 

The Jobbers’ Credit Association of New York City held 
its second annual party at the Hotel Commodore, New 
York City, Saturday evening, November 6. To the initi- 
ated, this bare statement of fact is almost sufficient, as 
those who attended the first annual dinner and ball of the 
association last year know it to be one of the kind that 
is long remembered with pleasure. Officials of the asso- 
ciation strove to have the finest party in the trade, in the 
East. There is no doubt that they came close enough to 
their goal to set everyone present talking about what hap- 
pened and testifying to another success. 

The committee, which was headed by E. Schwartz, and 
made up of Milton M. Goldsmith, Edward Basch, A. N. 
Mendelsohn, H. H. Nilsson, E. Smolka, J. Choyke, J. A. 
Hurley, Israel Zicherman and C. W. Mitchell, had the ex- 
perience of a year ago to guide it, and this accumulated 
knowledge aided it in bettering in almost every way last 
year’s event. ‘ 

The grand ball room of the hotel was the setting, and 
in such surroundings the dress was of course formal. 
Ladies had vied with each other in the beauty of their 
gowns, and these brilliant spots of color in a sea of black 
and white lent gaiety to the scene. Not that artificial aids 
to gaiety were necessary, as the 700 guests, representing 
almost every jobber in the metropolitan district and nearly 
every manufacturer doing business in this area, were well 
qualified to take advantage of their 
enjoy the evening to the fullest extent. 

When the guests had seated themselves after listening 


opportunities and 


to the inspiring strains of the “Star Spangled Banner,”’ 
whose notes welled out as twin searchlights picked ‘out 
waving American flags, ‘“‘stag’’ tables were found to be in 
the minority, a large percentage of the crowd being ladies. 
This feature was doubly appreciated when the lively notes 
: orchestra made themselves heard 
Before the fruit cups which consti- 


of ‘‘Jimmie’’ Caruso’s 
in the first fox trot. 
tuted the first course were entirely consumed the excellent 
dance floor was well covered with swaying figures, and it 
is feared that many diners neglected the excellent dinner 
because of the dulcet call of the saxophones. 

The entertainment provided by the committee compared 
very favorably with the balance of the evening. It was 
much like attending the very best of all-star vaudeville 
shows, with the added advantage of being able to pick 
your own seat, changing around as much as you desired. 
The acts were well balanced, with something for every 
taste, judging by applause, apparently going to 
Adam Carroll, the celebrated pianist, and to a four-year- 
old successor to Jackie Coogan, who danced well. 


honors, 


The souvenir programs were in good taste and a sur- 
prise, in the shape of a ship, that all the preliminary an- 
nouncements had featured, came off in good order. In 
fact, in every respect the affair was a success, and there 
among the 700 who did not 
enjoy him or herself. A genius, who during the week 
plumbing and heating equipment for the Pierce, 
Butler, and Pierce Mfg. Corp., and who prefers to remain 
anonymous, put on a dance that would have done honor 
to a professional dancer, which received with 
acclaim. 


was not a man or woman 


sells 


and was 


(Continued on next Page) 








The second annual banquet of the New York Jobbers’ Credit Association, 
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held at the Hotel Commodore, New York City 
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Besides the manufacturers and job- 
bers, dignitaries from other sections of 
the trade were present. Frank §S. Han- 
ley, secretary-treasurer of the Eastern 
Supply Association, was among the 
merrymakers, as was Fergus McLough- 
lin, secretary of the Manhattan branch 
Association of Master Plumbers of the 
City of New York. 

Midnight had long since come and 
gone when the last of the revelers 
turned homeward, and the weary musi- 
cians packed up their instruments which 
had provided so much amusement for 
the trade’s “700.” 





DURO SALES CONVENTION 
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AT CLEVELAND 


Water softener engineers of the Duro 
Co., of Dayton, Ohio, held a sales con- 
vention recently at the branch office 
of the company in Cleveland. The accompanying picture 
shows a group of those in attendance. 





WALWORTH-CALIFORNIA CO. IS NEW NAME 


The corporate name of the Walworth-Lally Company, 
San Francisco, Calif., has been changed to the Walworth- 
California Company. This concern conducts its plumbing 
supply business with branches in Los Angeles, Oakland, 
Sacramento, San Jose, Stockton and Fresno. 





MORGAN BRONZE CO. MOVES INTO NEW HOME 

The accompanying photograph shows the new home of 
the Morgan Bronze Co., Cleveland, Ohio., manufacturer 
of compression and built-in plumbing fixtures. The plant, 
which has a frontage of 210 ft., includes a foundry, com- 
plete with the latest equipment obtainable. It was con- 
structed with an aim toward ideal working conditions. 
The construction is of brick and glass type making the 
entire structure extremely light and cheerful. The build- 
ing is so planned that raw material comes in through 
one door, makes a complete circuit of the building on 
one floor and leaves the building as a completed product 
at the shipping door. 

The growth of this company which has made these 


new and enlarged quarters necessary has been accom- 
plished in a short period of time. In less than seven years, 


FP mORGAN BRONZE 











At the recent conference of the water softener engineers of Duro Co., of Dayton, 
Ohio, held in Cleveland, Ohio 


the Morgan Bronze Co. has been able to build this ideal 
plant. Among those contributing to the progress of this 
concern are: E. E. Golden, San Francisco., Calif., Pacific 
Coast sales manager; Thomas A. Glenn, Chicago, mid- 
western sales manager; William T. Hannegan, New York 
City, eastern sales manager; H. D. White, Buffalo, N. Y., 
east central sales manager, and Charles P. Sunkle, south- 
ern states sales manager. 





OPENS BRANCH AT MARION, OHIO 
The Dreher-Concklin Supply Co., of Columbus, Ohio, 
has opened a branch in Marion, Ohio, at 184 North Main 


street. Prior to establishing the new branch, a number 
of improvements were made on the building. 





CHICAGO OIL BURNER ASSOCIATION HOLDS 
MONTHLY LUNCHEON 


The Chicago Oil Burner Association held its monthly 
luncheon at the Allerton hotel, on Tuesday, November 9. 
During the course of the luncheon the members were 
entertained by a number of radio artists with music and 
songs. At the business meeting which followed a com- 
mittee was appointed for the purpose of ironing out sev- 
eral business problems. A good deal of time was given 
over to open discussion of problems of particular interest 
to the membership. The advertising campaign sponsored 
by the association is reported as progressing nicely. 











The new business home of the Morgan Bronze Co. in Cleveland, Ohio 
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ORGANIZE PORTLAND HEATING AND VENTILATING 
EQUIPMENT DEALERS 

An association of heating and ventilating equipment 
dealers of Portland, Ore., was organized the first week in 
November. Harry Mead of C. A. Dunham Company was 
elected permanent chairman and E. C. Turner of the 
American Blower Company was chosen secretary-treas- 
urer. The purpose of the new organization is primarily 
social in nature, for the purpose of promoting good fel- 
lowship. Meetings will be held each Friday noon as 
luncheon affairs, in the Chamber of Commerce dining- 
room in the Oregon building. 





BUYS OIL BURNER MANUFACTURING RIGHTS 

The J. E. Porter Corporation of Ottawa, Ill., has pur- 
chased the patents and the manufacturing rights for the 
oil burner which was invented and has for some years 
been ‘manufactured by Phillip Hoffman, of Minneapolis, 
Minn., and Mr. Hoffman has been appointed chief engineer 
of the oil burner division of the Porter Corporation. 





CONSOLIDATE UNDER NAME OF STACK HEATER CO. 

Effective December 1, the companies previously con- 
ducted as Ira I. Nelson, The Stack Heater Company, and 
The Nelson Company, all of 10 High street, Boston, Mass., 
will be consolidated under one name and will be known 
as the Stack Heater Co. The business will be conducted 
as before at 10 High street, Boston. 





BUILDING LARGE ADDITION 
J. C. Whitlam Mfg. Co., Wadsworth, Ohio, has started 
construction of an addition to its plant, and is remodeling 
its present place and rearranging its equipment. 





WILL BE IN NEW QUARTERS DECEMBER 1 

Announcement has just been made by the B and O 
Sales Corporation of Paterson, N. J., that the firm will 
after December 1 be located at 188-190 Lafayette street 
in that city. The firm recently purchased the building at 
that address which will give it approximately 20,000 sq. 
ft. of floor space. The officers of the corporation are P. 
Backman and William Overbeck. 





POSTPONE NORTHERN JERSEY GOLF PLAY 

Because of a heavy rain that made golf impossible, the 
organization meet of the Northern Jersey Trade Golf Asso- 
ciation, scheduled for November 9, was postponed. The 
tournament committee, made up of Fred Engleberger and 
Edward Robinson, are to set a date for the near future, 
providing the weather is not too cold. The meet will be 
held at the Shackamaxon Country Club, Westfield, N. J. 





MEMPHIS BRANCH OF N. O. NELSON MFG. CO. HAS 
CONFERENCE 

A meeting of the city and country sales staff and offi- 
cials was held by the N. O. Nelson Manufacturing Co. 
Memphis branch on Monday and Tuesday, November 8 
and 9. The concluding feature was a banquet Tuesday 
night at Hotel Peabody. A. B. Pierce, vice-president and 
general manager, was the special guest and made an ad- 
dress. The new branch to start at Jackson, Miss., in 
January was discussed. It will take care of some of the 
Mississippi trade formerly handled from Memphis. Geo. 
B. Jones, manager at Memphis, will be supervisor for all 
.the mid-south branches, but the one at Jackson, Miss., 
will have a local manager in the person of A. L. Wilding, 
now on the country sales staff at Memphis. Others at- 
tending the conference and joining in the talks and re- 
ports were: William McKinney, assistant manager, Mem- 
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Look these over and decide for 
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Our patented flashing 
rings can be furnished 
with any drain. These 
are so constructed that 
equal expansion is 
assured, We also 
facture the Universal 
Wall Closet fittings, 
which are without a 
doubt the best and 
cheapest on the market. 


Send for complete 
catalog. 


Can ship from Rock 
Island or Los Angeles 
plant. 
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yourself 





No. 15—Sizes 1}" to 4” 


manu- 


Blake Simplex Safety Waste Drains are the best 
for simplicity, service and ease of installation 


The only ones with safety port 
les in the head, and heads re- 
movable at any time after con- 
struction even after floor is fin- 
ished. All heads full size, with 
strainers Ly enough to equal 
the area of the trap. We make 
safety waste drains in a great 
variety to suit any job. 


All fittings of high quality. 
Smooth castings — accurately 
machined. 





No, 30—Sizes 1}" to 4” 


Ask any jobber to supply you. 


Blake Specialty Co. 


Rock Island, III. 


Canadian Service—All Crane Company Branches 
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AUTOMATIC 
FLOAT SWITCH 4 


Fig. 194-C. 


Midget Sump Pump 


Send for Bulletin 120-B. 
TABER PUMP COMPANY, Buffalo, N.Y. 


DISCHARGE 
TO SEWER 
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PNEUMATIC — STORAGE — SPECIAL 


Black or Galvanized 
The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 


Our 
Catalog 
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Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 


Water Closets for every type or class of 


service. 
Write for catalog. @) 2 


Frost Proof Closets. Direct flush 
or after flushing. 
Philip Haas Co., Dayton, O. 
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RANGE BVUILER? 
Riveted 
Rivet-Weld 
Welded 
Sure-Tite 
(Copper-Brazed) 

WM. B. SCAIFE & SONS CO. 
Founded ““* +2038 Pittsburgh 
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Ask your Wholesaler about 


VALVES 


they never need re-packing 


CAPITOL BRASS WORKS 


Manufacturers of Brass Valves, Boiler Trimmings and Plumbers’ Brass Goods 


2300 Franklin Street 


===DETROIT, MICh=S> 
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| $7,000,000 structure. 
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phis; Geo. B. Jones, Memphis manager; D. T. Griffith, 
credit manager; O. J. Williford, J. W. Cannon, J. p. 
Noland, R. W. Lamkin and L. V. Eberle, city salesmen; 
A. L. Wilding, S. F. Sewell, J. L. Conner, W. A. 
and J. 


Gillespie 
F. Whitaker, country salesmen. 





MASSACHUSETTS SANITARY CLUB HOLDS BIGGEST 
MEETING IN ITS HISTORY 
Massachusetts Sanitary Club broke all previous records 
at its annual meeting when 190 members, together with 
numerous invited guests, sat down to a dinner at the 
Boston City Club Wednesday evening, November 10. The 
largest attendance at any meeting prior to this time had 
been 166. Another record was shattered when it was 
announced that the membership of 372 had been increased 
by 12 additional members, and still another record went 
by the board when the treasurer reported balances of 
$1,129 in the checking account and a fund of $1,000 in 

the savings bank. 

President William H. McElholm of Lowell presided and, 
when an excellent chicken dinner had been dispensed with 
and a jazz orchestra and community singing had created 
good fellowship among strangers, presented the speakers, 
none of whom made a greater hit than ex-Mayor John 
F. Fitzgerald of Boston, who sang ‘‘Sweet Adeline,” de- 
livered a stirring speech on New England conditions and 
as he left the meeting, stood in the center of the floor 
and led in the singing of ‘’Till We Meet Again.’ Al- 
though it is a score of years since he presided at the helm 
of Boston, “the Little General’? has lost none of the fire 
nor enthusiasm of those active years. 

Philip J. Faherty, president of the Eastern Supply Asso- 
ciation, brought the greetings of that organization and 
spoke in glowing terms of the work of a Boston man, 
F. W. Hubbard, who was a former president, and of its 
present director from New England, Joseph A. Maynard, 
secretary of the Sanitary Club. Mr. Faherty declared the 
outlook for business for 1927 to be good, spoke of the 
1926 tonnage being greater than in any former year, and 
bespeaking for the industry better margins for the coming 
year. 

Ex-President Andrew McGlynn of the Sanitary Club, of 
Taunton, the new executive secretary of the State Board 
of Plumbing Examiners, declared that since taking charge 
of the office 80 per cent of the boys who applied for 
examination came poorly prepared. He urged master 
plumbers to take more interest in instructing their ap- 
prentices and urged that they give the boys the trade 
papers to read. He said there were 12,000 licensed 
plumbers in Massachusetts of which 4,500 are masters. 

Clarence H. Blackall, one of Boston’s leading architects, 
spoke on “The Building Situation.’”’ Mr. Blackall traced 
the rapidly changing methods of carrying on business 
since the war days. He pointed out that the first steel 
frame building in Boston was not built until 22 years ago, 
that at the outbreak of the war all the big buildings in 
Boston were under individual ownership of wealthy men 
or their heirs. Today wealthy men no longer own build- 
ings. They are stockholders and bondholders in the big 
buildings. Then a few men controlled practically all of 
the large mortgages, today money for construction pur- 
poses is supplied by financial companies. He pointed out 
Boston buildings in which the actual owners had very 
little invested capital; one in which the owners had but 
$8,500 in a $3,000,000 structure; another $100,000 in a 
More than $18,500,000 worth of 
new buildings were erected in Boston last year on that 
| plan. But last year Boston did over $70,000,000 new 

construction against $25,000,000 as a record year prior 
| to the war. 
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Mr. Blackall had no fear of the outcome of this kind of 
construction, however. He declared that because of the 
nature of the financing, better buildings were being put 
up and better supervision and management were being 
given them to permit a return to be paid on the capital 
invested. He believed New England is in for a long 
period of advance and as an example of still further 
changes in conditions to come, he cited the advance of 
labor to the rank of capitalists through the establishment 
of the Locomotive Engineers’ Bank. 

Mr. Blackall asserted that water in bonds was a good 
thing for the building industry because it started the 
project with a handicap to overcome and resulted in better 
methods constantly being evolved for greater efficiency. 

Ex-Mayor Fitzgerald spoke on ‘‘The Industrial Future 
of Massachusetts.””’ The New England Council, which 
holds its annual meeting in Hartford this month, is the 
most. hopeful thing that has happened for Massachusetts 
in a generation, he declared. New England will never get 
anywhere until it gets together and works collectively 
for New England. He beiieved labor should be given a 
place in the directorship of the Council, where it could 
thresh out its problems with the other groups. He de- 
clared he did not represent labor but he recognized its 
importance to development and that when industrialists 
blamed labor, labor should be on hand to defend itself 
or better conditions. 

He said credit must be given to installment business for 
part of the development which had come and for part of 
the wealth developed. Remove all installment business 
and see what would happen, he said. In concluding he 
pointed out the tremendous amount of new construction 
which the automobiles had brought, pointing out great 
areas in Boston which had been demolished and rebuilt 
with the expenditure of many millions primarily to pro- 
vide more room for the automobiles. 

Apprenticeship Commissioner J. Preston Perham, who 
holds that position under the Sanitary Club, gave a report 
on the progress being made in apprenticeship schools, the 
most important of which is located at Beverly, where this 
year’s work is just commencing. Others are in Fall River, 
Holyoke, Worcester, Springfield, New Bedford, Lowell, 
Boston and several other cities. At Beverly, of the 58 
boys enrolled last year, 33 had again enrolled for a second 
year and time for enrollment had not yet expired. 

He spoke of the need of equipment in every unit and 
told of the co-operation which he was receiving on all 
sides when the needs for this equipment were pointed out. 
The pupils want information about the equipment which 
they daily use on the job, both in tools and materials. 
Every different make of tools should be supplied so they 
may be familiar with all. Beverly supplied him a list of 
equipment desired and while it was a long list, 75 per cent 
of it had already been supplied. 

The Trade Extension Bureau had prepared a text which 
had been worked over to suit Massachusetts conditions. 
Delegates from the Massachusetts State Board of Educa- 
tion, the journeymen, the master plumbers and the school 
Officials had spent eight days compiling a text which would 
soon be published and be ready for use. 

Election of officers followed, R. D. A. Thompson for 
the nominating committee, which included R. E. Sargent, 
F. W. Hubbard, George E. Ryan and Andrew McGlynn, 
reported the following directors, who were unanimously 
elected: Master Plumbers, Andrew McGlynn, Taunton; 
William H. McElholm, Lowell; Richard V. Worthen, 
Leominster; George E. Ryan, Lynn; Daniel H. Loan, Wor- 
cester; Edwin W. Cox, Boston; Wallace T. Wordell, Taun- 
ton, and J. Preston Perham, Boston. Wholesalers, F. W. 
Hubbard, of W. B. Hubbard & Sons Co.; H. W. Thorndike, 
F. W. Webb Mfg. Co.; F. W. Allison, Braman, Dow & Co., 
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Forget the Guarantee— 


remember “BADGER!” 


The name “‘Badger”’ on a copper boiler is all the guaran- 
tee the most exacting user need ask. 


This confidence in Badger copper boilers has been 
established not on expected performance or on any 
agreement that might have influenced the terms of sale. 
Confidence in Badger products is the direct result of 
performance records established over a period of many 
years and under every condition of operation. 


Such records—the tangible proof of value so easily 
proved in the service of the thousands of Badger copper 
boilers in service—are a safe guide to follow when vou 
ask yourself the question, ‘‘What copper boiler shall I 
specify?” 


Forget the guarantee and buy the ultimate satisfaction 
assured in Badger copper boilers. 


Have you a copy of Bulletin explaining how years of 
service are built into Badger boilers? If not, send for it. 





E. B. BADGER & SONS CO. 


75 PITTS STREET BOSTON, MASS. 
New York: 101 Park Ave. Toledo, Ohio: Ohio Bldg. 
Tulsa, Okla.: Mid-Continent Bldg. 
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and R. D. A. Thompson of Thompson- 
Durkee Co. Manufacturers, Joseph A. 
Maynard, Boston Brass Co., and Robert 
E. Sargent, Standard Sanitary Mfg. Co. 


After adjournment, the _ directors 
elected these officers: President, Daniel 
F. Loan of Worcester, former president 
of the Massachusetts Master Plumbers’ 
Association; vice presidents, Wallace T. 
Wordell, president of the Massachusetts 
Master Plumbers’ Association; R. D. A. 
Thompson and Robert E. Sargent; sec- 
retary, Joseph A. Maynard, re-elected; 
treasurer, J. Preston Perham, re-elected. 

On motion of Daniel L. Hanson, sec- 
onded by Joseph J. Crotty of the Cen- 
tral Foundry Co., the club unanimously 
voted for a committee of three to be 
appointed by the president, to report 
at the next meeting a tentative program 
to secure more comfort stations in 
Greater Boston. With the authoriza- 
tion of a committee to select a gift for 
retiring President McElholm, the meet- 
ing closed. 





PROMINENT MEN CALLED 
BY DEATH 


Henry Winner 


Henry Winner, general manager of the Garlock Pack- 
ing Company, of Palmyra, N. Y., died unexpectedly on No- 
vember 12, while vacationing at Atlantic City, N. J. Mr. 
Winner had been general manager of the Garlock company, 
He was born in Brooklyn, N. Y., 


since August 6, 1923. 
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Photograph taken at the dinner given in connection with the central sales con- 
ference of the EverHot Heater Sales Co., held recently at the Sherman House, 
Chicago.—Reading from left to right around the table are: John V. Baer, Peoria, 
Il, distributor; L. S. Damon, Kansas City branch manager; George S. Sustad, 
Minneapolis distributor; L. H. Letts, St. Louis branch manager; Earl W. Hopper, 
Cincinnati branch manager; S. M. Youngblut, Milwaukee distributor; Robert J. 


Shank, Des Moines distributor; Elmer E. Ledbetter, sales manager; Frank W. 

Schuell, president; R. E. Schuell, Louisville branch manager; Walter I. Vallett, 

general manager of branches; Lindell P. Eaton, Chicago branch manager; W. H. 

Nelson, Chicago office manager; L. C. Seott, Chicago manager of service depart- 

ment; Homer Schuell, assistant manager Louisville branch; A. L. Celig, manager 

west side district, Chicago office; E. P. Sego, manager north side district, Chicago 
office; J. Silhanek, manager northwest branch, Chicago office 


in 1879, and all his life had been identified with the 
steam packing industry. He was a member of the Masonic 
fraternity and of several clubs in New York City and 
‘Rochester, N. Y. He is survived by his widow, his mother 
and several brothers and sisters. 
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16-20 Nassau St. 








BRASS WORKS, Inc. | 


Standardize! 










Standardize on the HUD- 
SON Line of Brass Plumbing _ 
Goods—the logical choice of o 
hundredsof master plumbers. | 
The HUDSON Line com- | 
prises a remarkable variety . | | 
of Bathroom Fixtures, Show- mare | 
ers and Brass Plumbing Fix- | 
tures. Prices are low enough 
to remove sales resistance 
and allow a handsome profit. 
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James P. Ballou 

James P. Ballou, president and treasurer of the Dealers 
Steam Packing Company of Palmyra, N. Y., died at his 
home at Newark, N. Y., on Wednesday, November 11. 
Mr. Ballou had been ill for the past year, but apparently 
had recovered. He came to Palmyra in 1897 to take charge 
of the interests of the late Edna Crandall Nichols in the 
Garlock Packing Company. Later he went to Phila- 
delphia, Pa., where he organized the Dealers Steam Pack- 
ing Company, removing the plant to Palmyra, N. Y., in 
1903. His wife and a daughter survive him. 


Personal Mention 


E. W. Wise, treasurer of J. B. Wise, Inc., Watertown, 
N. Y., was in New York City on November 6. He attended 
the annual ball of the Jobbers Credit Association while 
in that city. . 

W. L. Mayne, manager of the Cincinnati branch office, 
American Radiator Co., has been admitted to membership 
in the Cincinnati Chamber of Commerce by the board of 
directors of that organization. 

Thos. A. Glenn has been ap- 
pointed middle western divi- 
sion sales manager for the 
Morgan Bronze Company, of 
Cleveland, Ohio. His head- 
quarters will be in Chicago. 
Mr. Glenn was formerly with 
R. T. Lawrence Company, of 
New York. 

S. P. Hackley, sales man- 
ager of the plumbing depart- 
ment of the Bridgeport Brass 
Co., Bridgeport, Conn., stop- 
ped off in Chicago for several 
days this week on a business 
trip through the Middle West. 

Thomas A. Glenn Samuel Skner, 511 Fifth 

avenue, New York City, has 

been appointed Metropolitan district representative for the 

Will and Baumer Candle Co., Syracuse, N. Y. Mr. Skner 

is also sole agent for the United States for the Comet Im- 

porting Co., Inec., selling porcelain products direct to 
manufacturers of plumbers’ brass goods. 

A. J. Westerfield, whose 
likeness is shown herewith, 
has opened the Birmingham, 
Ala., offices for the United 
States Radiator Corporation 
in room 519 American Trust 
and Savings Bank Building. 

R. T. Hatch, general man- 
ager of sales for the Reading 
Steel Castings Company of 
Bridgeport, Conn., who has 
been spending a week in San 
Francisco, left November 5 
for the East, returning by 
way of Los Angeles. 

S. F. Sewell has joined the 
sales force of the N. O. Nelson A. J. Westerfield 
Mfg. Co., of Memphis, Tenn. 

He was formerly engaged in the plumbing and electric 
business in Jackson, Tenn. 

i. W. Aubinger, sales manager of the seat department, 
Brunswick-Balke-Collender Co., Chicago, Ill., has been 
calling on the trade in New York City, going from there 

































































A sure satisfaction awaits the 
plumber who installs this drainer on 
any or all jobs. Low priced and 


efficient. 


Automatic Electric Cellar Drainer 


is sure to meet the strictest requirements of your 
customers. Sell RATHBUNS for bigger profits. 
Factories, stores, schools, garages, power plants or 
residences are in the market for cellar drainers. 
They want a combination of economy and positive 
action which only the RATHBUN can supply. It 
will be well worth your time to further investigate 
the merits of this product. Your jobber will be 
glad to tell you about it. 





te JYathbun Co 


3429 E. Jefferson Ave., DETROIT, MICH. 
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to Boston, and thence to Philadelphia before returning to 
his home. . 

C. M. Peter, formerly connected with the Kansas City, 
Mo., branch of the Black & Decker Mfg. Co., Towson, Md., 
has just returned from England, where he went a year 
ago to establish Black & Decker, Ltd., at 79 and 79A Great 
Queen street, Kingsway, London, W. C. 2. After having 
completed this task, Mr. Reter has been placed in charge 
of the export business of this concern at Towson, Md. 

Frank L. Boyd, of R. J. Letcher & Sons, Jersey City, 
N. J., has been spending a few days on a hunting trip. 

Colonel W. V. Franklin has been appointed managing 
director of Black & Decker Ltd., London, England. He has 
just completed a three months’ visit to this country, spend- 
ing most of the time at the Black & Decker Mfg. Co.’s 
plant at Towson, Md., familiarizing himself with the com- 
pany’s manufacturing and merchandising methods. 

Wallace T. Wordell of Taunton, Mass., president of the 
Massachusetts Association of Master Plumbers, is recover: 
ing from an operation performed in his home city and 
expects to be about again inside of the next two weeks. 
His convalescence prevented his attendance at the annual 


meeting of the Massachusetts Sanitary Club in Boston 


last week. 

W. C. Hunter has been appointed general manager of 
the Ross-Willoughby Co., of Columbus, Ohio, succeeding 
C. E. Davis. Mr. Hunter was formerly manager of the 
Springfield, Ohio, branch of that company. 

Matt Camitsch, manager of the Fargo, North Dakota, 
branch of Cochran-Sargent Co., was in Chicago early in 
the week on his way to Kewanee, Ill. This was the first 
visit to Chicago Mr. Camitsch has made in many years 
and his friends in the trade were greatly pleased to see 
him. 
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New Trade Literature 


American Brass Company’s Circular 
“Working with the Plumbing Contractor’ is the title of 
a circular recently issued by the American Brass Com- 
pany, of Waterbury, Conn. The circular refers to the 
national advertising of this company and calls attention 
to the sales helps furnished to the contractor. 
Macleod Company’s Folder 
The Macleod Company, of Cincinnati, Ohio, is distrib- 
uting its Bulletin No. 315, containing information con- 
cerning the Macleod-Keeney new ‘everlasting exhaust” 
fans. A diagram and several illustrations, as well as 
tables of sizes, are given. 


Speakman Company’s Folder 
Speakman Company, of Wilmington, Del., has just 
issued a leaflet descriptive of its new transfer combination 
and new pop-up bath waste. The folder contains an illus- 
tration of a built-in shower and tub filler with transfer 
valve, china escutcheons and handles. 


‘“‘Mother’s Helper” 

A wall-hanger, 20 by 28 inches in size, is being distrib- 
uted by the Standard Sanitary Manufacturing Co., of Pitts- 
burgh, Pa. A large illustration, artistically colored, shows 
a young woman standing at a sink, “yard-stick high,’ and 
washing dishes, while a small child stands on a chair by 
the sink and assists mother. The title of the picture is 
““Mother’s Helper.”’ 

“The Small Town Market” 

“The Small Town Market” is the title of a pamphlet 
just issued by ‘“‘Domestic Engineering” of Chicago. This 
pamphlet furnishes statistics which will give some idea of 
the possibilities awaiting exploitation in America’s small 
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town market, and emphasizes the fact that the total pop- 
ulation in cities and towns up to 10,000 is 29,000,000, 
and that 46.5 per cent of the homes in these towns are 
owned by the people living in them. Ways and means of 
helping the plumber to develop this small town market 
are considered and distribution and selling problems also 
receive attention. The desirability of sales helps for the 
plumber from the manufacturer and wholesaler is another 
point stressed. 
The New A. S. H. & V. E. Guide 

Each year additional information has been provided by 
the American Society of Heating & Ventilating Engineers 
on the subject of heating and ventilation. This, together 
with data in previous guides, is incorporated into the new 
book of that society, which is known as the 1926-27 
Guide,-—the fifth annual edition which is recently off 
the press. 

This is a 580-page book with 56 pages additional in 
the back, giving a list of members and officers of the 
national body and of the various chapters. 

There appears for the first time in this issue of the 
Guide, a recommended standard set of symbols for draw- 
ings, also chapters on greenhouse heating, hot blast heat- 
ing, drying, mechanical draft, use of ozone in ventilation, 
data on building insulation and brief references to new 
radiator developments. Extensive revisions and additions 
have been made in the sections on steam heating, watér 
supply systems, gas heating, oil heating, insulation, the 
ventilation section, etc. 

The guide publication committee consisted of Perry 
West, chairman, consulting engineer of Newark, N. J.; 
A. R. Acherson, professor of mechanical engineering, 
Syracuse University, Syracuse N. Y.; J. E. Bolling, East 
Orange, N. J.; L. A. Harding, L. A. Harding Construction 
Co., Buffalo; C. V. Haynes, Hoffman Specialty Co., New 
York; E. V. Hill, Chicago; Samuel R. Lewis, Chicago; 
W. J. McConnell, Pittsburgh; C. L. Riley, Clark, Mac- 
Mullen & Riley, New York; A. C. Willard, head of the 
department of mechanical engineering, University of IIli- 
nois, and C. P. Yaglou, Harvard School of Public Health, 
Boston. 
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November 17, 1906. 

The United States Sanitary Manufacturing Company, 
of Pittsburgh, Pa., is making an addition to its plant at 
Monaca, Pa. A warehouse of brick is being constructed 
200x60 ft. 





1906 
The Beaton & Corbin Manufacturing Company, of 
Southington, Conn., has added new buildings to its manu- 
facturing plant. 
———1906 
Philadelphia Pipe. Bending Company, of New Bruns- 
wick, N. J., has been incorporated with a capital of 
$50,000, to manufacture and bend pipe and to manufacture 
valves and fittings. 
1906 
H. G. Nye, of the Nye Tool & Machine Works, of Chi- 
cago, has just returned from a hunting trip in the north- 
west. 
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Obituary 


Roy Spencer 
Roy Spencer, plumbing contractor in Salt Lake City, 
Utah, died recently in that city, following a long illness. 
He was an active association worker, having served as 
secretary of the Salt Lake City Association and as a mem- 
ber of the board of governors of the Utah State Associa- 
tion of Sanitary and Heating Engineers. 


John I. Gorman 
John I. Gorman of 5719 Franklin avenue, Cleveland, 
Ohio, died recently. Mr. Gorman was a member of the 
firm of Gorman-Lavelle Co., with offices at 1634 B. of 
L. E. Bank Building. Mr. Gorman had followed the 
plumbing business for 32 years. He acted as superin- 
tendent on many large buildings in Chicago, Pittsburgh, 
Cleveland and New York. 
John McQuillan 
John McQuillan, a member of the Master Plumbers’ 
Association of St. Paul, Minn., died at his home in that 
city on November 1, after an illness of nine months. He 
was in his seventy-second year and had conducted his 
plumbing business under the name of McQuillan Brothers 
for more than 40 years. Five members of the St. Paul 
association acted as pall-bearers at the funeral. 


William H. Bywater 
William H. Bywater, who was engaged in the plumbing 
business in Salt Lake City, Utah, approximately forty 
years ago, died recently. He had been associated with 
Midgley & Sons Company. Since severing his connections 
with that firm, he has spent practically all his time as a 
member of the Salt Lake City Fire Department, being 
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chief for many years and resigning only a short time 
before his death. He was one of the best known fire 
fighters in America, having served as president of the 
National Association of Fire Engineers, and was con- 
sidered an authority in that line of work. His son, W. A. 
Bywater, is a national director and president of the Utah 
State Association of Sanitary and Heating Engineers. 


Frederick W. Smith 

Frederick W. Smith, general manager of advertising for 
the Plumbers Trade Journal Publishing Co. of New York 
City, died at his home in that city on November 10, fol- 
lowing an attack of heart disease, an ailment from which 
he had been suffering for some time past. Mr. Smith 
was born on March 17, 1869, in Buffalo, N. Y. In 1900, 
Mr. Smith was made general manager of the Standard 
Radiator Mfg. Co., of Buffalo. A year later, when the 
American Radiator Co. absorbed the Standard company, 
Mr. Smith was made manager of the branch. In 1902, he 
accepted the position of vice-president and general man- 
ager of the United States Radiator Corporation of Dun- 
kirk, N. Y., which position he occupied for seven years. 
Mr. Smith then became district sales manager of the 
eastern area for the American Radiator Co., resigning in 
1912 to become general manager of the Shirley Radiator 
Co., at Shirley, Ind. When this plant was destroyed by 
fire two years later, he became manager of the Richmond 
Radiator Co.’s plant at Reading, Pa. In 1917, he took 
over the Richmond company’s New York office as sales 
manager. He held that position until 1920 when he joined 
the staff of the Plumbers Trade Journal Publishing Co. 





A salt water swimming pool will be built at Warrens- 
burg, Pa., the water to be supplied from a nearby oil well 
which has turned to salt water. 
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THE TRADE 


WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








St. Louis ~—— Hear National Officers 


(Report of business sessions of National Directors’ 
meeting will be found on page 55) 


Members of the St. Louis association showed their appre- 
ciation of the opportunity offered Nov. 8-10 in having the 
National Board of Directors meet in that city, by generously 
providing for entertainment. On the first night, a ban- 
quet in honor of the visiting officials was given by the St. 
Louis association, and nearly 200 master plumbers took 
advantage of the opportunity of meeting and hearing the 
officers. A theater party was also given to the visitors, 
as well as a luncheon and a tour of inspection of the David 
Ranken Jr. School of Mechanical Trades, in which plumb- 
ing is one of the studies. Generous provision was also 
made for sight-seeing trips, while the wives of the officers 
were cordially entertained. 

W. L. Clucas, president of the St. Louis association, was 
toastmaster at the Monday evening banquet, and at the 
speakers’ table with him were the four national officers, 
Albert J. Wilson, president; Thomas F. Nolan, vice presi- 
dent; Alexander Coleman, secretary, and Alfred C. Eynon, 
treasurer; eleven national directors—Bywater, Cassedy, 
Kelly, Lang, Longley, Murphy, Sheehan, Troutwine, 
Tweedie, Vogelpohl and Samuel F. Wilson; national com- 
mittee chairmen Quinn, Orriss, Holt, Fee and Drake; past 
national presidents Hornbrook and McNamara: W. M. 
Daly, president of the Missouri state association; Dean 
Connelley of the Carnegie Institute of Technology, and 
William G. Bergner, secretary-manager of the National 
Trade Extension Bureau. 

In his introductory remarks, Mr. Clucas outlined the 
activities of his association, which has just decided to es- 
tablish a quantity survey service on December 1. He felt 
that this would be of direct advantage to all of the mem- 
bers in preparing their estimates. 

President Wilson called the attention of the contractors 
to the fact that no business is superior to the plumbing in- 
dustry in the opportunity it offers. The amount of money 
invested classes it definitely as one of the country’s prin- 
cipal industries and if those engaged in the business do not 
make money, he felt it was largely their own fault. He 
told of the necessity of organizations, of the class of lead- 
ers who had organized the National Association of Master 
Plumbers, and the caliber of the present board of direc- 
tors, which takes in leading contractors from Massachu- 
setts to Oregon. Mr. Wilson felt it was fortunate for the 
Plumbing industry that it had a group of men who were 
willing to give up much of their time to assist in the prog- 
ress of the industry. 

Vice President Nolan told of attending national conven- 
tions for 25 years and still seeing many who continue to 
work for the advancement of the industry. He asked for 
the assistance of all of the members in enabling the Na- 
tional Board to function to best advantage. 

Secretary Coleman spoke of the gathering as a unique 
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meeting, since the officers at the table were in a position 
of seeking advice and suggestions from the members. He 
called attention to the fact that business has changed rap- 
idly and that association work also must be handled dif- 
ferently to meet these changed conditions. He pointed 
out that officers of local organizations are sometimes se- 
lected in a haphazard manner, despite the fact that local 
officers have an important influence on the progress of 
not only their own but the state and national organiza- 
tions. He asked for a businesslike administration by the 
local and state officers, so that the full value of uniformity 
of action could be secured. In the judgment of Mr. Cole- 
man, the plumbing industry is a splendid business with a 
great future. 

National Treasurer Eynon recalled that during his ad- 
ministration as national president he had held his mid- 
winter’s meeting of the Board of Directors in St. Louis. 
He spoke of the splendid work done during many years by 
the late Jeremiah Sheehan, Sr. Mr. Eynon believes that 
the National Association is doing a greater work than 
ever before. 

Mr. Longley complimented St. Louis on its success in 
being selected as the city to which the National Trade 
Extension Bureau will be moved. He feels that the Bu- 
reau is not properly appreciated, as many contractors have 
not visualized the good it could do in making them better 
business men. He said that St. Louis had a splendid op- 
portunity to assist in winning greater appreciation of the 
Trade Extension Bureau, 

Mr. Longley felt that there were too many jobber sales- 
men and not enough plumber salesmen. He has just em- 
ployed such a salesman himself and felt that all master 
plumbers should make a greater effort to become better 
salesmen. He suggested that the Trade Extension Bureau 
could be most efficiently operated by centering its activi- 
ties along three lines: apprenticeship training, advertising 
and sales help service, and accounting. The master 
plumber, in his judgment, is the most versatile man in the 
building business, is the contact point between the pro- 
ducers and the consumers, and must work with the idea in 
mind of continuing as that contact point. 

Mr. Murphy spoke of the outstanding achievements of 
the industry as being, in his judgment, the writing of and 
putting into practice of plumbing rules and legislation. 
He outlined the growth of the plumbing business in the 
last 40 years, in which the mechanical improvements 
brought about by the master plumber have made possible 
the splendid types of homes which so many millions now 
enjoy. He feels that the master plumber has brought 
about those changes which architects and engineers had 
not visualized, so that the master plumber has done more 
for humanity than any other group in the building indus- 
try. He believes that the members should work through 
their associations to protect the codes and legislation 
which are so essential for safeguarding the health of the 
American public. P 

Mr. Fee talked of the work of the Scholarship commit- 
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tee an xpressed hope of some day enjoying the privi- 
lege of working side by side with the young men who are 
now of warn an education which will fit them to start 
in business better equipped than were most of the men now 
at the head of the industry. He hopes that in two years 
each state will give at least one scholarship each four 
years at state expense, so that the work of the National 
Association along scholarship lines will be assisted by the 
states as well. As a result of the scholarship work in the 
past two years, a fund of $100,000 is now available, the 
interest on which pays the expenses of a professor at Car- 
negie Institute of Technology. In the treasury is $32,000 
collected in two years and Mr. Fee’s committee hopes to 
report to the Minneapolis convention next June that a 
fund of $100,000 is in the treasury for this work. 

Samuel F. Wilson called attention to the fact that the 
National Association can only be as strong as its weakest 
local. He spoke of the work of the Trade Extension Bu- 
reau, which he believes is a great institution. While all 
of its activities are not applicable to all master plumbers 
and heating contractors, some of them are applicable to 
each one. 

Mr. Kelly spoke of the Oregon association, which has 
met with considerable success in securing legislation de- 
signed to protect the health of the citizens of the state. 
He told of the work of this association in cleaning up the 
logging camps and in providing better automobile camps 
and stated that Oregon is just beginning to come into its 
own in sanitation. 

Mr. Lang pointed out that the national officers have fur- 
nished an organization and the locals must do the rest. 
From his experience in holding every position in the Chi- 
cago and Illinois associations, he stated that organization 
work is a genuine education to those who participate in it. 
He urged every master plumber to endeavor to secure 
work on some committee, as the best method of teaching 
himself more about the business. He urged master plumb- 
ers to realize the quality of the service they are giving and 
that they are as good as the man for whom they work. 
He told of Chicago’s success in establishing an estimating 
bureau, which at first some of the larger contractors felt 
would permit more bidding by smaller and less qualified 
operators, but which in practice had proved that each man 
finds the level for which he is best adapted. 

Mr. Sheehan told of the gratification and pride felt by 
the St. Louis association in having the National Board 
meet in that city, and expressed his appreciation of the 
loyalty of the local members who were in attendance. 

Dean Connelley sketched the development of the Ran- 
ken School of Mechanical Trades, which is located in St. 
Louis. He stated that in four to eight years, this country 
will have something which no other nation has, but which 
all the world has wanted and needed—that is, a trained 
group of sanitary engineers. 

Mr. Vogelpohl told of his previous visits to St. Louis 
and of his own activities in association work, having just 
been elected president of the Cincinnati association for the 
fourth time in 25 years. 

Mr. Hornbrook pointed out that master plumbers could 
not exist in their business today if it had not been for the 
work done in earlier years by the national and other asso- 
ciations, work which has been so successful in safeguard- 
ing the public health. 

Mr. Cassedy joined with several others in paying a sin- 
cere tribute to the association work done by Jeremiah 
Sheehan, Sr., and pointed out that the impress of his char- 
acter and work will remain with the national organization 
for many years. He pointed out that Mr. McNamara was 
vice president during the time that Mr. Cassedy was presi- 
dent and that to Mr. McNamara should go the credit for 
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initiating the Trade Extension Bureau. His confidence in 
such a Bureau led the National Board of Directors in its 
St. Louis meeting at that time to vote in favor of the eg- 
tablishment of the Bureau. 

Mr. McNamara, who, as past national president, had 
listened to discussions at the National Board meeting, told 
of the impression he gained of the efforts being made to 
elevate and advance the plumbing business. Each na- 
tional president in his turn has sincerely striven to build 
up the business and he urged each contractor to think and 
act along constructive and larger lines. 

Mr. Bywater pointed out his pride, as a new member of 
the National Board, in being associated with so many men 
who had given years of service to the National Associa- 
tion. He told of his great pride in being a master plumber, 
and felt that criticism which may be directed at the 
plumbing contractor is a reflection of that individual’s 
lack of confidence in his own business. The plumbing 
business has done so much for the world that the words 
“sanitation” and “civilization’’ have become synonymous. 

Mr. Holt, after pointing out that each one learned by 
following a good example, said that the men at the head of 
the National organization serve as examples of what the 
plumbing business and what association work has. done 
and can do. In the same way, every master plumber must 
realize that he is an example to some one else and he has 
the responsibility of so conducting himself before the 
public that he reflects credit upon the craft in which he is 
engaged. 

Mr. Quinn called attention to the work of the appren- 
ticeship department of the Trade Extension Bureau, and 
told how this subject had always been one for study by the 
National Association. He said that there were now 6,400 
apprentices in 25 states and 2,000 journeymen studying 
the apprenticeship training courses, in addition to commu- 
nity part time schools and home study courses. He felt 
that the progress of the plumbing business has been such 
that trained men are now more essential than ever if suc- 
cess is to be won. 

Mr. Tweedie said that everyone should recognize the ne- 
cessity of organizations. He said that the south needs or- 
ganization work more than any other section and that it 
is only during the last few years that the men in the south- 
ern states have awakened to the need of such work. To 
better conditions, he felt that organizations were neces- 
sary, and at the same time recognition should be given to 
the fact that others in the industry will organize. 

Mr. Troutwine told of his experience in first watching a 
local organization and later becoming a member and an 
officer of that association. His experience in that type of 
service had made him welcome the opportunity to serve 
on the national Board of Directors. 

Mr. Daly said that the Missouri state association is 
working hard to increase its membership, and at its next 
year’s convention hopes to have definite proof of such a 
gain in membership. 

Mr. Drake told of the work of the standardization com- 
mittee, calling attention to the plumbing symbols and also 
to the simplification standards for the manufacturing and 
grading of sanitary earther:ware, which were approved by 
the makers in September. 

Mr. Orriss felt that the program developed for the con- 
ference committee offered it an opportunity and a respon- 
sibility for helpful service. Mr. Bergner discussed briefly 
the proposed removal of the Trade Extension Bureau to 
St. Louis. 

During the meeting, moving pictures taken at the Louis- 
ville convention by a St. Louis contractor, G. Schaller, 
were shown and ‘Hef’? Callahan, veteran member of the 
St. Louis organization, spoke. 
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Group picture of those attending the annual clambake of the Mohawk Valley Master Plumbers’ Association 


MOHAWK VALLEY MASTERS HOLD ANNUAL OUTING 

Over one hundred master plumbers, jobbers and manu- 
facturers attended the annual outing of the Mohawk Val- 
ley Master Plumbers’ Association held at Miller’s Grove, 
Schuyler, N. Y., recently, and every one voted it the 
best ever. The weather man was exceedingly kind, with a 
day that was made to order. 

Charles Nagle served launch at noon. Knowing his abil- 
ity from a culinary standpoint, many were on hand early. 
He is not only a good plumbing and heating contractor, 
but is very adept at putting on clambakes. The luncheon 
menu contained the following: clamchowder (some chow- 
der), Mexican hots, cheese sandwiches and raw clams. 

At two o’clock the ball game attracted the attention of 
the assemblage, Wholesalers and Manufacturers vs. Master 
Plumbers. The score as reported was, Wholesalers 13, 
Master Plumbers 14, but there have been such conflicting 
stories since that it was decided to place the matter in 
the hands of the Trade Relations committee and let them 
decide the winners. 


The high spots in the game were furnished by Louis 
Scharff, who took the mound for the Masters, pitching a 
very masterly game; Timothy O’Shea of Rome (not Italy), 
whose batting was the marvel of the spectators (struck 
out three times); Charles Schaub, and his ability to run 
back punts from left field, and many other laughable and 
interesting situations too numerous to record. The game 
lasted for five hectic innings and furnished plenty of good 
fun. The athletic events which followed the ball game 
were as follows: Time race, box of cigars, won by James 
Knight of Chas. Millar & Son; 25-yard dash (backward), 
box cigars, won by John Jilson of the Hart & Crouse 
Company; balloon race, pen and pencil set, won by Robert 
Griffith of the International Heater Company; shoe race, 
bottle of boiler liquid, won by Timothy V. O’Shea, con- 
tractor, of Rome, N. Y.; broad jump (backwards), pair 
hip boots, won by Joseph Lewendowski of the Utica Plumb- 
ing Supply Company; fat men’s race, bottle of boiler 
liquid, won by Timothy V. O’Shea. 


(Continued on next Page) 











Food for Thought 


When you can get a high 
grade Pressed Steel radiator 
hanger, with the most liberal 
adjustments and adaptable 
to all kinds of radiation, 
why accept an inferior 


hanger? 


The Moore Hanger will suit 
your every requirement. 
Made in 7 different styles. 


Easy to install. 


Ask your jobber 
Bottom 5 Hung 


Single x Carty & Moore Eng. Co. 


(Incorporated) 
611 W. Larned Street 


DETROIT, MICH. 











1926 


= 





F=51897 [ EHNSANIGAR 













Water 
Softener $333 
and 


—_ mE 


Scale 
Remover 


LENGTH OvER ALL 


Fig. 118 
No. §—%-inch Compound In- 
a atented in U 8.. .. Can 
Foreign Countri 


NO.6- 2° =14" | 








Wherever there is a possibility of lime, magne- 
sia and other mineral deposits accumulating 
in water back and heater coils, this Compound 
Injector will prove a profitable investment. 
Let us send you full particulars—NOW 


COMPOUND INJECTOR & SPECIALTY CO. 


419-421 D No. Laramie Ave. Chicago, Ill., U. S. A. 
Originators, designers and sole manufact d 


1926S 








THE QUALITY GOODS 











84 DOMESTIC ENGINEERING November 20, 1926 





A 


Practical 
Manual 


Gives not only the details 
of the methods of con- 
struction, design and 
installation Fof heating 
systems, but also com- 
pletely explains the prin- 
ciples upon which [they 
are based—so clearly 
that any heating ,man 
can understand it. 


A Few of the Many 
Things It Explains 


The Practical Manual explains all the funda- 
mental laws governing boiler and radiator heat. 
It begins with the chimney, an important item 
in the successful operation of a plant, and ex- 
plains all the elements that affect the draft. It 
gives various methods of figuring radiation; ex- 
plains what causes heat loss and how to deter- 
= the amount of radiation to counteract this 





It explains and illustrates in detail the construc- 
tion of boilers, showing the evolution of heating 
boilers. It explains the different effects ob- 
tained by using coal as fuel and how to figure 
the results to be obtained from a given boiler 
with a given quality of coal. 


It explains the heating value of various kinds of 
fuel. It contains a valuable chapter on radia- 
tors. Vapor heating systems are described in 
detail. The fundamental principles on which 
all vapor systems are based, are given. Vapor 
pump heating systems and Vapor-Vacuum Sys- 
tems are analyzed and described. 


The book is illustrated throughout. In some 
cases, in order to illustrate the subject, an entire 
layout of a house has been made. It states so 
simply the reason for each step and explains it 
so clearly that any steam-fitter or plumber can 
properly measure up a house for heating. It is 
the only complete book on vapor and vacuum 
heating. 


Price $3.00 Postpaid 
Published by 


Domestic Engineering 


BOOK DEPARTMENT 


1900 Prairie Ave., Chicago, III. 




















Others winning prizes were: James Larkin, contractor, 
of Rome, N. Y.; A. C. Nelson of the Lincoln Radiator 
Company; George Dale of the Standard Plumbing & Heat- 
ing Company of Little Falls, N. Y.; Harry Harper, con- 
tractor, of Utica, N. Y.; A. Conover of Malone & O’Rourke, 
contractors, of Little Falls, N. Y. 

Charles Nagle pulled the bake and had it ready for sery- 
ing at 5 o’clock, and never did chicken, sweet corn, sau- 





Some of the prize winners at the Mohawk Valley Master 

Plumbers’ clambake.—From left to right, Joseph Lewendow- 

ski, Timothy O’Shea, Jack Jilson, Robert Griffith and James 
Knight 

sage, clams, sweet potatoes and many other articles of 

food disappear so rapidly. 

Owing to a heated argument between Timothy O’Shea of 
Rome and Theron.Allen, district representative for Crane 
Company, over who was the better man over a distance of 
a hundred yards, a special 100-yard dash was arranged 
just at twilight. Charles Nagle held the prize high over 
his head in plain sight of the contestants as they came 
down the stretch. Mr. O’Shea kept his eye glued on that 
trophy, which acted like a magnet pulling him in ahead of 
Allen. 

R. E. Seannell, executive manager of the Utica Asso- 
ciation of Master Plumbers, was in charge of the event, 
and was assisted by A. M. Obernesser, W. EH. Stradling, 
T. V. O’Shea, James Larkin and Charles Nagle. 

The sports events were handled by Executive Manager 
Scannell, assisted by James Larkin, Ralph Pomeroy, James 
Critelli and Frank Scharf. 





RECEIVES TWO MILLION DOLLAR PORTLAND 
CONTRACT 

J. F. Shea & Co., Portland, Ore., was awarded one of 
the most important contracts ever let by the city when 
on November 3 that firm was officially authorized to con- 
struct the seawall, pumping station and intercepting sewer 
along the Willamette river harbor line from Glisan to 
Jefferson streets, for a price of $2,191,089.97. 

The Shea company is allowed 500 working days after 
signing the contract, for the completion of the work. The 
project includes approximately 5,000 lineal feet of con- 
crete wall resting on timber crib; 15,000,000 board feet 
of lumber; 56,000 cubic yards of concrete; approximately 
5,000 lineal feet of sewer pipe, ranging in size from 30 
inches in diameter to a section 78x84 inches; and a pump- 
ing plant having five units with a total capacity of 110,000 
gallons a minute. 





TO GIVE FEATHER PARTY 
The East Side Educational Club, Detroit, Mich., will 
give a Feather Party at its club rooms, 7949 Mack avenue, 
Monday evening, November 22. 
The Entertainment Committee in charge of the affair is 
doing everything possible to make the affair a success. 
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Women’s Ai uxiliartes 


Buffalo Auxiliary to Hold Card Party 
The Ladies’ Auxiliary of the Master Plumbers’ Associa- 
tion of Buffalo, N. Y., will hold a card party and hop at 
the association meeting rooms on the third floor of the 
Jackson Building, Thursday, December 9. 








(2° SAN-EQUIP 
SEPTIC TANKS 


enable unsewered subur- 
ban areas to have com- 
plete sewage disposal. 
East Side Auxiliary Observes Anniversary ina Sun Coup se Magra pgp = 
The third anniversary of the East Side Ladies’ Auxiliary rye A ty 
was held November 4 at the Hotel Statler, St. Louis, Mo., ice requirements. 
at 1 o’clock, followed by a theater party for members, at 
the Orpheum Theater. This is an annual affair and the 
expenses are paid from the treasury. The affair was most Chemical Toilet Corp.’ 
successful. 928 Free Street, Syracuse, N. Y. 
Card Party Planned by Jersey City Auxiliary 
The Women’s Auxiliary of Jersey City, N. J., is planning 
to hold a card party on December 9. This auxiliary is 
very active socially, and is also interested in the national 
scholarship fund, and is planning to contribute to it. The 
committee in charge of the recent enjoyable Hallowe’en 
party consisted of: Mesdames J. J. Corcoran, C. Werner, 


T. Komoski, T. Kull, and Miss F. Werner. 


Wichita Auxiliary Enjoys Hallowe'en Party 

“A splendid success’ was the verdict of those fortunate 
enough to be present at the Hallowe’en buffet supper 
given by the Women’s Auxiliary of Wichita (Kansas) to 
the Master Plumbers’ Association and their wives. Thirty 
guests participated in the bounteous supper, which was 
followed by games, fortune telling’ and other diversions. 

W. A. Gittrich and Charles Smith won the prizes for 
being the best blindfolded artists in completing the draw- 
ings of a couple of Hallowe’en cats. 

The cordial spirit of hospitality shown by the auxiliary 
encouraged general good feeling and merriment through- 
out the evening. 

The party was held in the association rooms, which were 
sileaaeaiie + anne with streamers of orange and black  - O N V E N I E N & E 
crepe paper forming hangings over the large windows, is the middle name of Stark Auto- 
while black cats and witches held sway in the dim lights matic Electric Basement Drainers. 
of the jack o’lanterns, giving a wierd atmosphere to the Just attach the cord to any elec- 
frolic. tric socket and the Stark starts 

The Wichita ladies were excellent hostesses and suc- operating — at a 1500- -gallon-an- 
ceeded admirably in making the evening a most delightful hour rate. Write for details. 
one for their guests. 


North and Northwest Side Auxiliary Entertained ™ , 
On Thursday, October 28, Mrs. Frank Pearson, past 

president of the Women’s Auxiliary of the North and tal 
Northwest Side Master Plumbers’ Pleasure Club of Chi- : 
cago, entertained auxiliary members at her new home, PUMP COMPANY 
2873 Logan Blvd. After a short business meeting, the 17128 Mt. Elliott St. Detroit, Mich. 
guests played bridge, 500 and bunco. After the games 
refreshments were served. On Tuesday evening, November 
23, at 8 p.m., this auxiliary will play cards and bunco. 
The party will be held in the Logan Square Athletic Club 
hall, 2615 Milwaukee avenue. 





Write today for details 
























































USE A 


CROWN 
POST VISE 


(Patented) 


And Save Time on the Job 


Detroit Auxiliary Gives Hallowe’en Party 
The Women’s Auxiliary of the Detroit Association of 
Sanitary and Heating Contractors held a Hallowe’en party 
for members and friends. Games were played and typical 





Hallowe’en refreshments—cider, coffee and sandwiches, It does away with abench. _It has no lag screws. 

as well as doughnuts were served. Everyone thoroughly It wraps around any post. It has no hooks to break. 

enjoyed the party. It has a hole jn center to keep It ha€ no bolts to fasten. 
The second meeting each month is open to visitors and it solid. It is an ever handy tool. 

friends of the organization, and in that way the auxiliary Order one today through your local jobber 

has been successful in securing many new members. For CROWN DIE & TOOL CO. 

the benefit of the newcomers, the “Story of the Bath” is 2636 North Keeler Ave., CHICAGO 

Tread at the meetings, and members are busy sewing for the CROWN PIPE DIES CUT PERFECT PIPE THREADS 


bazaar which will be held the first week in December. A 
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DEARBORN BASIN SUPPLIES 
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Our C-58 is 3% I. P. to wall 
and ;; O. D. upright, with 
union connection on stop. 
This makes an easy and 
quick installation. 


Furnished with solid wheel, 
4 Ball index or solid china 
cross handles. 





BUILT RIGHT AND 
SOLD RIGHT 





Sold through your Jobber. 
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DEARBORN BRASS CO. CEDAR RAPIDS, IA. 


WOE ORESODOS ORCC RES ERESE CESSES SESESESECESESESSSERESEEDESESESSORSECESSEERORSESEREESRSSSSSFESSEDSRESSES RSE CESERESEES! 













there are features which 
mean a great deal to 
the satisfaction of the 
owner. PLUMBERS 
who recommend this 
boiler either for furn- 
ishing a constant sup- 
ply of hot water for 
schools, hospitals, 
apartment __build- 
ings, etc., or as a 
Qennematiesite heater for bungalows, 


n arages, stores or 
feeds itself for pn <n i 
24 hours. find that many repeat 
a orders will result be- 
—. of the extreme 
meteeted satisfaction it gives. 
coal. - ~ ent fet 
umbers’ Specia 
ows Catalog a 
Prices 
oa water _— 
ply is constant. K 
er S. WIL Ss 
. Manufacturing 
apacities 40 
to 1,400 gallons Company 
per hour. Established 1857 


3521 Shields Ave. 
CHICAGO, ILLINOIS 
E. W. Sedgwick, Pres. 


H. M. Sodqutck, 
Secretary and Treasurer 


ew 


Heating 200 to 
1,200 square 
feet. 
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dinner for the master plumbers and friends will be given 
on the day of the bazaar. 

An important business meeting was held at the asgo- 
ciation headquarters on November 3. 


Memphis Auxiliary Meets 

The Ladies’ Auxiliary of the Memphis, Tenn., Associa- 
tion of Master Plumbers held its regular November meet- 
ing on the fourth of the month in the regular assembly 
hall in the Builders Exchange building, 63 South Third 
street, Memphis, Tenn. After the regular business meet- 
ing which began at 2 p.m., the ladies had a social session, 
playing cards the rest of the afternoon. 

Mrs. Emily V. Hornbrook, of Kansas City, Mo., presi- 
dent of the Women’s Auxiliary to the National Association 
of Master Plumbers, was in Memphis at the time of the 
meeting, but was unable to attend on account of the 
serious illness of her sister, Mrs. Du Vall, of Memphis. 
Mrs. Du Vall has been ill for some time and Mrs. Horn- 
brook has been at her bedside in a Memphis hospital. 

At the meeting, plans were made to entertain the 
master plumbers of the association at a bunco party 
November 23. The party is to be held at the home of 
Mrs. R. H. Lloyd, 1824 Tutwiler street. The auxiliary is 
also making plans for a Christmas party to be held some 
time during the holidays. Mrs. J. L. Evans is president 
of the auxiliary, which has been in existence only a few 
months and has shown a remarkable growth and spirit 
during its short existence. 

Pasadena Masters Given Dinner by Ladies’ Auxiliary 

In order to get their appetites properly whetted in 
preparation for Thanksgiving Day feasts, the Ladies’ Aux- 
iliary of the Pasadena Master Plumbers’ Association 
spread a turkey dinner for the master plumbers in the 
Merchant Plumbers Hall in Pasadena on Tuesday eve- 
ning, November 2. About forty members of the master 
plumbers and of the ladies auxiliary were present, as was 
also State Secretary Bruce Clark and Walter Van de 
Kamp, of the Los Angeles Advertising Club. 

The latter gave a talk on the subject, “Coolidge Says 
Advertise,’”’ in which he extolled the virtues of keeping 
the business light burning brightly and laying the prover- 
bial bushel away in the back yard. He emphasized the 
fact that the plumbing profession was essentially, almost 
a public utility and advised the assembled plumbers to 
be so meticulous in their operations that their work would 
always be of a high grade and of permanent worth. In 
this way they might safely advertise their services and 
make for themselves not only a prominent place, but a 
permanent one in the business world of Pasadena and vi- 
cinity. 

Secretary Bruce Clark also spoke briefly upon the 
growth of the association work and especially praised the 
Pasadena master plumbers upon their avowed intention 
of enlisting the active interest of the Ladies’ Auxiliary by 
making every meeting of the association a ladies’ night, 
and in putting the social activities upon a par with its 
business activities. 

As a matter of fact the members of the Pasadena Master 
Plumbers’ Association, led by President George Richard- 
son, see in the influence of the ladies, and in the enjoy- 
ment of the amenities of social intercourse with them 
a mighty factor in arousing interest in the organization 
and in attracting to it those plumbers who still remain 
on the outside. 

So impressed was Secretary Bruce Clark with this idea 
that henceforth he intends to urge every local association 
to follow the example of the Pasadena association in en- 
listing the active co-operation of the ladies in every pos- 
sible way in order that the combined influence of both 
business and pleasure may be felt by the industry. Secre- 
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tary Clark says that if the regular meetings of the locals 
can be made social affairs as well as business affairs, the 
power and influence of the plumbers in their respective 
business communities will be much enhanced. 

Thus, in Pasadena at least, henceforth every meeting 
of the association will be a social affair. 


Montclair-Bloomfield Auxiliary Has Masquerade Party 

The Ladies Auxiliary of the Montclair-Bloomfield, N. J., 
Master Plumbers’ Association was host at a highly suc- 
cessful masquerade party, held Friday evening, November 
5, at the Elks Club hall, Montclair. The success of the 
affair can be gauged when it is learned that approxi- 
mately 225 people were present, including guests from 
the auxiliaries of North Hudson, Orange and Jersey City. 
Dancing was the main diversion of the evening, a lot of 
merriment being caused by the clever and unusual cos- 
tumes displayed. Prizes were given for the prettiest, most 
original and funniest costumes. Mrs. James Fitzgerald 
was chairlady of the committee, being assisted by the 
Mesdames Walter Galloway, Harry Burnett, John Gardner 
and Alfred J. Hoffman. Following the unmasking, re- 
freshments were served. Mrs. Henry Williamson is presi- 
dent of the auxiliary and Mrs. J. L. Hutchings is secretary. 

New Members Added to San Francisco Auxiliary 

At the regular meeting of the Ladies’ Auxiliary of the 
San Francisco Master Plumbers’ Association, held on 
Thursday, November 4, the names of three new members 
were added to the roster. They are Mesdames W. Rowe, 
O. Anderson and R. Buckley. Following the initiation 
ceremonies a delightful hour or two was spent at cards, 
after which refreshments were served. Mrs. J. J. McLeod, 
president of this organization, states that there is a very 
noticeable reawakening of enthusiasm in auxiliary affairs, 
with the approach of the winter months. 
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ADDRESS DETROIT A. S. H. C. 

Washington H. Chapman, a member of the Detroit As- 
sociation of Sanitary & Heating Contractors, was the 
speaker at the regular meeting of the association, held 
recently. Mr. Chapman had for his subject ‘‘Cost Find- 
ing.’’ His talk was given in a masterly way and was well 
received. Mr. Chapman particularly emphasized the abso- 
lute necessity of knowing costs if a business is to be 
operated intelligently. He paid special attention to the 
importance of accurately determining unit costs and their 
value in making estimates. 

Mr. Chapman has devised a plan of cost finding that 
is particularly efficient and is without doubt a valuable 
contribution to the cost finding methods now in use by 
the industry. 

The association extended Mr. Chapman a rising vote of 
thanks for his splendid address. 





MISSOURI ASSOCIATION PREPARING FOR 1927 
CONVENTION 

Those in charge of the 1927 convention of the Missouri 
State Association of Master Plumbers are looking forward 
to next year’s meeting with much enthusiasm. Tentative 
plans have already been made, and an instructive program 
is assured. The convention is to be held at St. Joseph on 
March 21, 22 and 28. Headquarters will be at the Robi- 
doux Hotel. 





J. Lyons & Sons, 20 Central row, Hartford, Conn., have 
the plumbing and heating contracts for the A: W. Jacobs 
residence at 132 Terry road, Hartford. 

E. H. Friedrich Co., Holyoke, Mass., has been awarded 


the plumbing contract as well as the roofing contract for 
the new bank of the Hadley Falls Trust Co. 
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“LUCKY STRIKE” 


Bevelled Bibb Washers are popular 


because like other Lavelle products “They never 
disappoint.”” They are made from a rubber-asbestos 
compound which will stand up under extreme heat or 
severe cold. Packed 100 in a box—all sizes 14 inch 
to linch. Order from your jobber. 


LAVELLE RUBBER COMPANY 


320 W. ILLINOIS STREET - ~ CHICAGO, ILL. 
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Acid Leaking or Licking? 


— sort of job does your customer want in an acid waste 
ine? 

If he wants leaks, don’t sell him Duriron. If he prefers a 
line that will last practically forever, and never need repairs, 
then he wants Duriron acid-proof drain pipe; and your 
profit is far better than if’ you sell him a material that 
never will be satisfactory. 

Complete stocks of Duriron drain pipe and fitting always 
available for immediate shipment. 


Duriron is produced 


me DURIIRON COMPANY 































Positive Action 


with the Peters “Sure-Tite” 
combined foot-valve and strainer. 
Positively eliminates pump 
trouble. Poppet seats firmly— 
ample waterway. Made in four 


sizes. 
Write for particulars. 


PETERS PUMP CO., Kewanee, III. 


Manufacturers of 


“SURE-TITE” 


Combined Foot-Valve and Strainer. 








































YOU TRY IT! 


You'll never have occasion 
to prove the strength and 
balance of a Martin Port- 
able Vise Stand and Pipe 
Bender that way—but 
there’s the proof. Try it 
yourself! 


Our 10 days’ free trial 
offer is open— Write. 


H. P. MARTIN 
& SONS 
626 E. 42nd St., Owensboro, Ky. 
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Tix &°T hat, Here & There 


The W. S. Duggans Plumbing and Heating Co., of 
Fayetteville, Ark., has been awarded the plumbing and 
heating contracts for equipment in two new factory build- 
ings, to be located in Festus, Mo., and Salem, Mo. 

C. W. Herold Co., of Kansas City, Mo., was awarded 
the plumbing and heating contract on the new Junior 
High School in Joplin, Mo. 

Plans have been completed for the erection of a dormi- 
tory and a mother house for the faculty, Nazareth Col- 
lege, Rochester, N. Y., the work to begin as soon ag 
ground can be broken in the spring. 


Bids for the plumbing and heating of the gymnasium, 
auditorium and swimming pool at the Utica Free Academy, 
Utica, N. Y., will be received by the board of education, 
up until November 29th. Edward O. Folsom is the secre- 
tary of the board. Bagg & Newkirk, Utica., N. Y., are the 
architects. 

W. D. Garrison, Portland, Oregon, has several new resi- 
dence contracts, among which are two for A. H. Ackerson 
at 724-728 East Fourteenth street, North; and two for 
A. C. Miller at 800-804 East Sixty-third street, North. 


A new $750,000 pulp mill will be built at Boston Har- 
bor, on Puget Sound, according to announcement of Lester 
W. David, financier of Seattle, Wash., who will have one- 
third interest in the proposed project. The corporation 
will be known as the Olympia Pulp and Paper company. 


DeTemple Plumbing company, Portland, Oregon, is in- 
stalling the plumbing in a structure at 27 North Third 
street. 

Architect Orville Clark, 1418 Chapman Building, Los 
Angeles, Calif., has been commissioned to prepare plans 
for a two-story class C beach club building at Venice, 
Calif., for the Los Angeles Surf Club. John Simpson Co., 
701 Antonio street, Los Angeles, has been awarded the 
contract at $200,000. Plans are to include gymnasium, 
swimming pool, steam heating system, club rooms, and 
cafe. 


The plumbing, heating, and ventilating contract for 
the new 400-room, 12-story, reinforced concrete hotel 
building at Hollywood Boulevard and Orange Drive, Los 
Angeles, Calif., to be known as the Roosevelt Hotel, has 
been awarded to the firm of J. G. Morgan, of that city. 


Coker and Taylor, 209 S. Brand avenue, Glendale, Calif., 
have been awarded the contract for the plumbing of the 
5-story, basement brick and concrete apartment building: 
being built at 2500 S. Hobart Boulevard, Los Angeles. 

Alaska Plumbing and Heating company will install the 
plumbing and heating in the new theatre to be built at 
Third and Lincoln streets, Portland, Oregon. The cost 
of the building will be $47,000. 

Nelson & Johnson, Aberdeen, Washington, have started 
construction on a two-story business block to cost $23,- 
600. 


J. A. Bernardi, of Salem, Oregon, was low bidder for 
plumbing in the new junior high school in that city. 

Charles A. Power of Spokane, Washington, received 
the contract for installation of cast iron water mains for 
the city of Wenatchee. The figures on the job are $45,- 
689.50. It is expected that the work will start soon and 
be completed by April 15, although this contract time 
may be extended if unusually bad weather interferes to 
any extent. 

The Standard Plumbing company, Portland, Oregon, 
will do the plumbing work in the new Errol Heights 
grade school in that city at a bid of $10,383. 
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Display of Northern Orange County Merchant Plumbers’ Asso- 
ciation of California at recent annual Orange County Fair 


The Campbell Heating Company, 6229 Delmar avenue, 
St. Louis, Mo., has been awarded the heating contract in 
the erection of the $85,000 Maplewood Baptist church at 
Marshall and Marietta streets, Maplewood, Mo., and James 
Wilsenholme, 500 Bldg., Bend road, Webster Groves, Mo., 
has been awarded the plumbing contract. 


A. Getman, 1804 Lee avenue, Birmingham, Ala., has 
been awarded the plumbing and heating contract in the 
erection of the fire station at 4120 Avenue B, Birming- 
ham, Ala. 


J. H. Cameron, 402 N. Quannah street, Tulsa, Okla., 
has been awarded the plumbing and heating contract in 


the erection of the apartment building for N. B. Fleming, 
Bliss Bldg., Tulsa, Okla. 
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Todd & Ray, Marion, Va., have been awarded the 
plumbing and heating contract in the erection of the new 
5-story General Francis Marion Hotel at Marion, Va. 

D. B. Darton, 1118 Fourth street, New Orleans, La., 
has been awarded the plumbing and heating contract in 
the erection of the dog pound and office building for 
Society for Prevention of Cruelty to Animals at Lowerline 
street and Washington avenue, New Orleans, La. 

Charles D. Loring, 7 Water street, Boston, Mass., has 
drawn sketclKes of the proposed new school building to 
be erected on Conant street, Danvers, Mass., at a cost 
of $275,000. 

Bids are to be refigured at once for the new theater 
and stores building to be erected at Broadway and .Pros- 
pect avenue, Revere, Mass., for John A. DiPesa, 20 Pem- 
berton Square, Boston. William W. Drummey, Boston, 
drew the plans. 

Wenzel and Henoch Co., Milwaukee, has been awarded 
the heating and plumbing contract for the University Club 
which is under construction at Juneau place and Oneida 
street, Milwaukee. 

Breuggemann and Ziebell, Milwaukee, have been 
awarded the plumbing contract and the E. P. Knoll Heat- 
ing Co. has been awarded the heating contract for the 
animal home which is under construction for Miss Lenore 
Cawker at 3606 Grand avenue, Milwaukee. 

The Sanitary Plumbing Co., of Altus, Okla., has been 
awarded the plumbing and heating on the Walker hotel 
building in Shamrock, Tex., at $12,621. 

Otto A. Waskow, Milwaukee, has been awarded the 
plumbing contract; Wenzel and Henoch Co., Milwaukee, 
has been awarded the heating contract; and the Milwau- 
kee Vault and Cabinet Co., Milwaukee, has been awarded 








Why Jou Means Better Drains 


Josam Products. 


the conditions that must be met. 


other Josam Products. 


4904 EUCLID AVE., CLEVELAND, OHIO 


aaa hci etenamammi neem enlemiamensinia east snail ene 


Back of every Josam Drain, there is the specific knowledge of 
design, manufacture and application which only years of experience 
can bring. There are 35 such years back of Josam Drains and other 


To you the foregoing means that when Josam Drains are used, 
your customer will receive the satisfaction that can only come from 


the use of a guaranteed product, backed by practical knowledge of 


There is a Josam Drain for every possible need, and they are 
sold by all Plumbing and Heating Supply Jobbers who also sell 


Write for Ready Reference Folder No. 2 


The Josam Manufacturing Company 


Factory: Canal Road, Michigan City, Ind. 


*¢There are no substitutes for Josam Products” 
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the contract for the metal toilet partitions for the new 
Milwaukee police station. 


Wenzel and Henoch Co., Milwaukee, has been awarded 
the plumbing contract in an $18,800 residence to be 
erected at 515 Crescent Court, Wauwatosa, Wis. 

P. Schneider and Sons Co., Sheboygan, Wis., has been 
awarded the plumbing contract and the Campbell Heating 
Co., Des Moines, Ia., has been awarded the contract for 
the heating in the Christian Reform church at Sheboygan. 

N. W. Sohns, Milwaukee, has been awarded the steam 
heating contract, and Neis and Brechtl Co. has been 
awarded the plumbing contract, for an automobile sales 
building under construction at 1815 North avenue, Mil- 
waukee. 

J. W. Buttery, 965 Hope street, Springdale, Conn., is 
installing the plumbing and heating system .in the new 
residence under construction for Emma Wycoff on Arling- 
ton street, Stamford, Conn. 

The L. & G. Plumbing Company, 75 Temple street, 
New Haven, Conn., has recently listed the following 
plumbing contracts: a large apartment house on Dwight 
street for Louis Resnikoff, garage on George street for 
Napoleon DeFrancesco, and an apartment house on Barnett 
street for Alexander Wright. 

Theodore A. Appel has prepared plans for an addition 
to the Roxbury School, Inc., on Main street, Cheshire, 
Conn. The new section will be used as a gymnasium and 
will have showers. It will be two stories high and 
measure 105x110 feet. 

Bids are now being asked for the construction of a 
nurses’ home at Southampton, Mass., for the Plymouth 
County Hospital. J. William Beal Sons, 185 Devonshire 
street, Boston, Mass., has prepared the specifications for 


November 20, 1926 


The Jennison Co., 17 Putnam street, Fitchburg, Mass., 
is installing heating and plumbing systems in the factory 
building for the United Shank & Finding Co., at Whitman, 
Mass. 

Chas. Law, St. Petersburg, Fla., secured the contract for 
the big hotel plumbing job in Gainesville, Fla. 

Tom Boyd, Jacksonville, Fla., was given the plumbing 
job in the Clayton apartment house, San Jose road near 
Jacksonville. 

Nilson Bros., 3222 North Halsted street, Chicago, Illi- 
nois, have been awarded the contract for the plumbing 
and heating installations in a seventeen-story apartment 
building on Fullerton parkway, that city. 

The Dallas, Texas, County Commissioners’ Court has 
approved a contract for the enlarging and reconstruction 
of the heating plant in the County Convalescent Home. 
The work will be started soon. 

Vaad Haskashris has awarded contract to Max J. 
Richter, Providence, R. I., for construction of a brick 
building, 45x55 feet, on State street, to be used as a 
Russian-Turkish bath establishment. Page & Page pre- 
pared the plans for the work. 

The School Plan Service Bureau, Inc., 363 Main street, 
Middletown, Conn., is preparing plans for a new school 
for the town of Shrewsbury, Mass. The building will 
have two stories and a basement, 65x100 feet, to cost 
$125,000. 

The R. E. Greene & Son Co., of Cleveland, Ohio, has 
been awarded the plumbing contract on a new building 
being erected for the Kroehle Estate of that city. 

The Barber Plumbing Co., of Houston, Tex., has been 
awarded the plumbing on the addition to Alexander Ham- 
ilton school in that city. Heating on this work went to 
Lee Rogerson, also of Houston. 
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the project. 
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Ask your jobber for 
SMITH BROS. NIPPLES 


—He'll supply you with these high-grade nipples in 
cartons of assorted sizes. 


They're made in either black or galvanized—sizes from 
1%" to 12”. 


sii one accurate—made from new pipe—threads 
sharp and clean. They make up tight the first time. 


SMITH BROS. NIPPLE WORKS 
Hamburg Pennsylvania 
H. J. Kleinman, District Sales Mor., 810 Morris Bldg., Philadelphia, Pa . 














PIPE FITTINGS 


IRON BODY GATE VALVES 


Screwed 
Flanged 


Sizes 
2” to 12” 
Inclusive 


ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 
GENERAL OFFICES: 1801 DIVERSEY PARKWAY 
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Ben Kahn & Company, of Cleveland, Ohio, have been 
awarded the plumbing and heating contracts on the addi- 
tion to the Griswold Hotel, a twenty-seven suite apart- 
ment building, and the new Walnut Improvement Co. 
puilding, all of that city. 

Plans are being prepared by H. D. Frankfurt, Los An- 
geles, for a 12-story, basement and sub-basement, steel 
frame office building to be built in Hollywood for the 
International Medical Societies, Ltd., the project being ex- 
pected to cost approximately $2,000,000. A steam heating 
system is to be installed. 

Plumbing contract for the new Palm school building in 
Riverside, Calif., was awarded to the Stansell Company of 
Riverside. 

Plumbing contract for the addition to the San Pedro 
street school was awarded to Hickman Brothers of Los 
Angeles, Calif., on a bid of $5,778. 

Stoneman and Walker were low at $7,660 for plumbing 
work for the addition to the Palms school at Los Angeles, 
Calif., and Emerson and Keeler were low at $9,883 for 
the heating and ventilating for the same project. 

DeLucca Brothers, contractors of Utica, N. Y., were 
awarded contracts on four sewer projects in that city, by 
the Board of Contract and Supply-on November 5. The 
contracts total $5,790. 








4 _— p WHERE IT STOPS 


_A STORE AT YOUR DOOR, 





Float of the Enterprise Plumbing Co., of Little Rock, Ark., at 
recent State Fair in that city. The girls handed out thousands 
of patented coat hangers 


The plumbing in the recently remodeled Elks home in 
Syracuse, N. Y. is the work of F. Group & Son, 607 North 
Salina street, that city. The cost of remodeling the club- 
house was $150,000. 

Curtiss Plumbing Co., Memphis, Tenn., are installing 
plumbing in the Jackson Daily Sun building in Jackson, 
Tenn. They are also doing the plumbing work on a large 
addition to the Beare Coal and Ice Co. plant in Memphis. 

J. L. Graham, Clearwater, Fla., has been awarded the 
heating and plumbing contract in the erection of the new 
$93,000 Palm Harbor Junior High School building at 
Clearwater, Fla. 

Chalkley Brothers, 218 Romana street, Falfurrias, Tex., 
have been awarded the heating contract in the erection of 
the new $50,845 school building at Falfurrias, Tex. 

Ralph A. Keyes of 246 Cranston street, Providence, 
R. I., has the contract for the plumbing and heating of the 
nineteen apartment house being built by the Rogers 


Realty Co. on Linwood avenue, Providence, R. I. 
H. H. Persons of Amarillo, Tex., has been Awarded the 


plumbing and heating on the hotel building for J. W. Ross 
of that city at $19,000. 
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16 Years Experience 
in mncing Water Pumps 





This long experience has 
ain taught us to make only 
INTAKE Zood water pumps as is 
evidenced by the thou- 
my sands of KALAMAZOO 

=} which give satisfactory 
service everywhere. 
Write us for details now! 


NATIONAL 
WATER LIFT CO. 


KALAMAZOO MICH. 


Our 
) Catalog 














Reliable — Economical 


OVERTON 


roof flashings make a 
reliable air-and - water 
tight joint on any angle 
roof from flat to half- 
pitch, for the least pos- 
sible installation cost. 
Adaptable to both 
standard and extra 
heavy pipe. 
‘ AK 
Butler Manufacturing <Q 
Company : 
Minneapolis, Minn. 





Did You Ever Use a 























UE ee 








x E UREKA’”’ 
SMOKE TEST MACHINE 


f not, you have 
yet to learn how 
easy it is to detect 
leaks in a —— 
system. 
“Eureka” is the 
simplest, most com- 
pact and most reli- 
able device of its 
kind on the market. 
Let us prove it. 





Full dotafhe clad fs furnished. 
Write taday! 
BAILEY-FARRELL 
MANUFACTURING CO. 


Pittsburgh, Pa. Huntington, W. Va. 
harleston, W. V. 
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Seat No. 1—Hinge No. 70 








Every Knott “Atlas” Seat is guaranteed — and 
there’s a complete line: a type for every job. 


Your Jobber Will Supply You 


KNOTT MFG. CO., Tell City, Indiana 
KNOTT TOILET SEATS 
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Genuine! 


Every genuine Pabst Nipple 
is stamped “PABST.” That's 
assurance to you of the good 
new pipe they're made from 
—and of the workmanlike 
quality that’s put into them. 


You know that Pabst Nipples make up quickly 
and tight—and you know they'll stay that 
way. Order from your jobber 


FRED PABST CO., Mfrs. 
917 Chestnut St. Milwaukee, Wis. 


The same old name since 1844. 


rAR SD Tf 


GOOD NIPPLES 














The new “‘Rainbow’’ is now fitted with 


NowoB 


BASIN FAUCETS 


PATENTED OCT. 20, 1925 










I 
[/ 








( 
; . 


: D-477 ‘“‘NEW MODEL" 

A decided improvement that makes them practically everlasting. 

The Basin faucets have bronze removable seats, hard vulcanized Rubber 
Seat Washers, non-rising, stem-direct pressure. “Principal * of stem, against 
seats, no grinding or twisting and very smooth working. The body of the 
faucet is not threaded to engage the slem and (outside of the Bronze Re- 
movable Seat) the body of these faucets are absolutely everlasting. 

Removable seats will be appreciated by users and in the **NOwoB’ 
construction not only the seat but all wearing parts are renewable, 

Rainbow fixtures have always been in demand—the ‘*NOWOB’’ con- 
struction makes them better than ever. 

LIST PRICE $18.00 each Write your jobber for prices 


STREET & KENT MFG. CO. 
1954-64 Clybourn Avenue : CHICAGO, ILL. 





Manufacturers in Chicago since 1888 
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Bath a Day —Movement 


Have you ever read “The Story of the Bath?” Once you have 
read it you will understand why master plumbers, manufacturers, 
wholesalers, and educators have been 
so enthusiastic about this fine little 


booklet with its 32 pages of fascinat- 
ing reading matter, profusely illus- 
trated. In those cities and towns— 
161—where “The Story of the Bath” 


has been placed in the schools as sup- 
plementary reading, it was the result of a reading of “The Story.” 
It is a fine piece of educational literature. 


Story of the Bath’”’ to an association secretary who 

wrote what seems to us to be the correct view of 
the matter. He was glad, he said, to be able to furnish 
the school in question with copies because he felt that 
every time the booklet was read those reading it would 
think more favorably of the master plumber, and, since 
the association was furnishing the copies, would think 
favorably of association members. 


R ‘story ot: we referred an inquiry for a copy of ‘‘The 























We have many inquiries here from school teachers de- 
sirous of having copies of “The Story of the Bath” for 


class room use. 


If your city is listed below, write us and 


we will give you the name of the person making inquiry. 


Alabama: Massachusetts: North Carolina: 
Hartselle Holden Elizabeth City 
Rockford Missouri: Ohio: 

Florence Parnell Deersville 

Arkansas: Holliday Oklahoma: 
Marshall Montana: Millerton 
Carlisle Grandview Pennsylvania: 
Hermitage Great Falls Donora 

Arizona: Nebraska: Dillsburg 
Fort Apache Emerald Galeton | 

California: Lincoln Red Hill 
Redlands Sutherland South Carolina: 
Martinez Albion Greenville 
Oakland Wallace Piedmont 

Colorado: New Hampshire: Fairforest 
Walsenburg Peterboro Tennessee: 
Brighton Hanover Prospect Station 
Galatea New Jersey: Texas: 

Illinois: Vineland Paris 
Chicago Matawan Farmersville 
Grayslake Sewell Utah: 

Indiana: Freehold Fillmore 
Staunton Butler Virginia: 

‘Lowa: New York: Harrisonburg 
Emmetsburg Fort Plain Roanoke 
Orient Nyack West Virginia: 

Kenense Round Lake Follansbee 
Arkansas City Ballston Spa Shegon 
Goodrich Brighton ~ Largent 

Kentucky: Walworth Washington: 
Glasgow New Mexico: Bellingham 

Maryland: Black Lakes Wisconsin: 
Taylor's Island E. Las Vegas Oshkosh 





The country club of Scotts Bluff, Neb., is discussing 
plans for construction of a club house and swimming 


pool. 


The town council 
construct a municipal swimming pool. 


City Clerk. 


of Estherville, Ia., has decided to 


A. O. Peterson is 


Plans have been prepared for a Y. M. C, A. building in 
Redlands, Cal., to include a swimming pool. 

Los Angeles county, Cal., has let the contract for con- 
struction of a swimming pool in the county park. 

A. J. McColl of the Manor Development Co., of McAllen, 
Tex., is completing plans for opening a new subdivision 
including the construction of a swimming pool. 




















November 20, 1926 


DOMESTIC ENGINEERING 














SHERWOOD BRASS WORKS 


Jefferson & Mt. Elliott Aves. 





- Detroit, Michigan 
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Water Waste Avoided 


W. E. Blair, Jr., c/o Coronado Hotel 


R. J. Shank, 724 Grand Ave. 
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“‘Top-Floor’” Troubles Eliminated 
With the 


atrous 
~~ 
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Clogging Prevented 








The duration of each flush is determined by a regulating screw (A in diagram) which is 
easily adjusted so as to supply the exact quantity of water needed for a thorough flush— 


and no more. 


This accurate regulation assures the saving of water at every flush, and it 
may be made with every type of bowl. 


Every time a flush takes place, the spring plunger (B), is lifted off the seat (C). This 
clears away any grains of sand, etc., that might otherwise become lodged in the port. 


Even under low water pressure, the Watrous flush valve functions 
perfectly. The diaphragm area in its control chamber is 25% larger than in other types; 
therefore the total area gathers sufficient force—even from a weak flow—to insure 
faultless operation. 

Owing to low water pressure and small supply pipes, the volume 
and power of the flow delivered to the valve is often insufficient to produce proper bowl- 
action with many types of valves. But the Watrous valve has a larger water-way per 
second of opening, and therefore delivers water with sufficient volume and “‘punch”’ to 
effect a perfect flush. 


PLUMBING DIVISION 


Watrous Flush Valves—Luojet Closets—Self-Closing Pasin Cocks—Combination 
Lavatory Fixtures—Fop-Up Wastes—Liquid Soap Fixtures, etc. 


BRANCH SALES OFFICES 
Chas. S. Anderson 
6614 Minne Lusa Ave. 
Omaha, Neb. 


Continental Sales Co. 
924 Metropolitan Life Bidg. 


Detroit, Mich. San Francisco, Cal. 


St. Louis, Mo. Los Angeles, Cal. 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 West Harrison Street 


H. D. Tuck, 404 Marquette Bidg. 


CHICAGO 


Wm. P. Horn Co., 237 Rialto Bldg. 


L. C. Coombs, Rm. 506,110 W. 11thSt., 


Wm. P. Horn Co., L. C. Smith Bldg. 


Des Moines, Iowa Minneapolis, Minn. 





Seattle, Wash. 
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BEWARE THE SILO 
Between the alcoholic kick in silo liquor and the carbon | 
dioxide gas that accumulates in the silo, agriculture is be- | 
coming what the insurance men call a special hazard occupa- | 
tion—A News Item. 
See that silo, son? 


Well, it isn’t one 

Bit as innocent as it would seem to be; 
For within it are 
Being made the car- 

Bon dioxide gases, bad for you and me. 
Also, so they say, 

When it’s time for hay- 

Making, and a heavy thirst is in the land, 
At the silos, thick, 
For a potent licq- 

Uor, the field hands cluster round—a thirsty band. 





THE DIPLOMAT 

Very few people know how to speak a word of sympathy 
in a tactful way. However good their intentions, whenever 
they open their mouths, they say the wrong thing. Witness 
this: 

‘I’m going over to comfort Mrs. Brown,” said Mrs, Jackson 
to her daughter, Mary. “Mr. Brown hanged himself in their 
attic a few days ago.” 

“Oh, mother, don’t go; you always say the wrong thing.” 

“Yes, I must go, Mary. Ill just talk about the weather. 
That's a safe enough subject.” 

Mrs. Jackson went on her visit of condolence. | 

“We've had very rainy weather lately, haven't we, Mrs. 
Brown,” she said, by way of opening the conversation. ] 

“Yes,” replied the widow. “I haven't been able to get the 
week’s washing dried.” 

“Oh,” said Mrs. Jackson, “I shouldn't think you would have 
any trouble. You have such a nice attic to hang things in.” 

K. B. G., Mt. Morris, Il. 


HOW TO GET SOMETHING OUT OF YOUR EVE 

First, wink the eye rapidly. 

When this fails, pull the lid down over the eye, roll the | 
eye upwards, and wait for a minute or so, Then remove 
fingers from eyelid. Repeat. 

When this fails, hold the nose and cough After three 
coughs sneeze, still holding the nose 

If this fails, close the other eye and rub the lid gently 
toward the nose. This will set up a sympathetic motion in 
the other eye and automatically remove the offending cinder 
or horseshoe. 

When this fails—as it will—try rolling the eye rapidly | 
around in circles, saying, “Ah,” at the same time, This is | 
interesting to all who may happen to be watching you. | 

If and when this fails, try tapping the forehead immediately 
above the eye with a small tack hammer. 

As a last resort, go to a doctor. Pelican, California. 

EPITAPH | 
Here lies a man 
Who with life was bored, 


He went to heaven 
Backing in a Ford. 





“SY” SEZ 

She (at dinner table): “For goodness sake, Gerald, don’t | 

wash your silver in the finger bowl. What will people say?” 
He: “Well, it’s a cinch I’m not going to put it into my | 
pocket dirty.” 
| 
| 
| 
| 





What a difference in the speed of a man’s car when he is 
bragging about it to a friend or lying about it to a judge. 
“SY” MARTIN, Owensboro, Ky. 





Signals, 2, 3, 4, 5, 6, 7, 8, 9, Shift. 9, 8, 7, 6, 5, * * r 1. 
That line’s filled. 
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ARCH 
Pumps 


“Outin Front” 


Two Pole Auto- 
matic Switch an 
outstanding 
improvement 





The proper action of an automatically controlled pump 
depends upon the reliability of the switch which controls 
the starting and stopping of the motor by means of the 
tank pressure. If the switch fails to act on either the 
predetermined low or high pressure the system is 
unreliable. 


This has never happened and cannot happen, to a Monarch 
pump because the special new Two-Pole switch employed 
with the Safety Circuit Breaker working independently 
of other mechanism—guarantees against failure to func- 
tion. Learn more about this—and other—patented 
features. 
Ask for Catalog DE-11 


Also makers of Monarch Single Valve Water 
Scfteners. Full range of sizes and prices. 


The Monarch Engineering Co. 


230 East Ist St. Dayton, Ohio 











GOULDS PUMPS 





Goulds Automatic Cellar Drainer 
Easy to Install—No special pit required. 
Use standard 18 inch sewer tile. 

Automatic — Economical — Reliable — Noiseless —Inexpensive 

WRITE FOR PRICES AND LITERATURE 

GOULDS PUMPS, Inc., Seneca Falls, N. Y. 


Chicago, <—J Houston, Tex. Philadelphia, Pa. Atlanta, Ga. 
New York, Boston, Mass. Pittsburgh, Pa. Tulsa, Okla. 
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Order the 
C&S SHower SHIELD 
(Patented) 
from your jobber 
OR all installations where the 
shower is not in a separate com- 
partment. The gleaming nickel and 
| plate glass of the C &S Shower Shield 


improves the appearance of the fin- 
est bathroom. Does away with the 
old-style curtains. Hinged to swing 
from either end. 


Details, of course, on request 


CRIST & SCHILKEN CO. 
500-508 37th St. | PITTSBURGH, PA. 


/ door that opens way to bigger pri fits 
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OU have often noticed how shop- 

pers in the evening will congre- 

gate around store windows which are brightly 
lighted. It seems that bright lights, or beautifully col- 
ored soft lights attract attention at night more particu- 
larly than they do in the daytime. Perhaps that is because 
the lights form such a contrast to the dark places, and that 





| the lighted places show up so much more prominently. 
| Whatever the reason, it is certain that the places of busi- 
ness which draw the crowds are the ones that have win- 
| dows that attract attention and make people stand and 


look. 
One of the best ways to have an attractive window is 
to place in it something that is sure to catch the popu- 


| lar fancy and hold the attention of the public. The win- 


dow should be changed frequently so the display will not 
become old and commonplace. The ideal situation is to 
have the publie pass by your store every day so that noth- 
ing new in the window will be missed. If people get into 
the habit of passing your store, and always look into 
your window, they will think of you when they require 
some plumbing or heating advice or help. 

Why not a snappy, new, blackboard epigram every 
day to keep the public interested in you? This is the 
age of the slogan and the catchy phrase, and every one 
of us is continually on the look-out for some new witty 
saying which we can repeat to our friends who will think 
us clever. Every epigram will catch the fancy of some per- 
son who reads it, and that person will repeat it any 
number of times, each time unconsciously thinking of 
your place of business. Thus each epigram will create 
at least one potential customer, and one new, and real 
live customer each day means a very steady increase in 
business, 

‘Here are seven epigrams for the following week. Every 
week you will find seven more in this column. 


Women do not need as large a stock of words as do 
men, because of their rapid turnover. 
* * cm 
When the baseball season opens the Mormon office boys 
have a snap.—They can bury the most grandmothers. 
* 7” o 
You don’t have to be crazy to do the Charleston.—But 
it helps. 
* * * 


A man may wear a red necktie and bright yellow shoes, 


, and still be a gentleman. 


* ~ 7 
Every time the bottom drops out of the stock market 
another class graduates from the school of experience. 
* * * 
All things come to him who orders hash. 
. 7 * 
Never trifle with a grass widow unless you want to 
get caught in the weeds. 








_—— 
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PATENTS | DART 
Heating Department | UNIONS 


1,604,084. Oil Burner. Floyd L. Stafford, Republic, | 
Kans. An oil burner comprising a base ring, an oil ring a 
: * ° “ J S é 4 ade 
surmounting the base ring, means for feeding oil to the | to give long, satisfac- 
bottom of the oil ring, distributing means in the bottom | tory service. Despite 
their slightly higher price, 
Dart Unions are cheaper after 
all. Low cost merchandise 
cannot compare with Dart 
Quality. 
| ROVIDENCE 
| E. M. DART MFG. Co. OCODE yet 


The Fairbanks Co., Sales Agents. Canadian Factory: Dari Union Ltd., Toronto 




























1,604,084. 
of the oil ring, vaporizing means in the top of the oil ring, Tank Fittings of Quality 
a spreader disk arranged in slightly overlapping relation 


to the central portion of the oil ring, and an overflow 1856 ‘“SMcSHANE’”’ 1926 


pan secured beneath the base ring and having draft open- | 
ings in the sides thereof for the admission of air for pas- 


sage upwardly through said base and oil rings. 
oe + * 


| 
1,604,955. Oil Burner. William L. Baker, New Or- | 
leans, La. An oil burner comprising a tube for conduct- | 
ing oil under pressure, said tube having an internally | 
| 

} 





The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves 


McSHANE 
BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 


beveled delivery end, a beveled valve co-operable with | 
said end, and means for moving said valve toward and 










































1,604,955. 


The 
dependable fastening 


Every Phillips Self-Drilling Ex- 
pans‘on shell is a drill. They 
never work loose or pull out. 
Made in all sizes for strap 
hangers and rod hangers. 

Our circular sent on request 


PHILLIPS DRILL COMPANY 


1537 CORTLAND SI. CHICAGO, ILL. 


ILLIPS DRILL COMPANY | 


a 
from said end; a hub at the outer side of said valve and 
rotatably mounted on the latter, pitched webs radiating | 
from said hub, a sleeve surrounding and secured to said 
webs, said sleeve having open ends, one of which is dis- 
posed around said valve, additional webs radiating from | 
said sleeve, and means for directing fluid under pressure 
against said additional webs. 

* * * 





1,605,177. Oil Burner. Frank S. Diener, Lancaster, | 
Pa. An oil burner of the class described including a shell 
having a longitudinally extending bore, a tube mounted 
in the bore of the shell and having a portion thereof 

























PIPE CUTTING AND THREADING MACHINES 
ECONOM Y— SPEED — RELIABILITY 

Curtis Machines give maximum economy because of the low first cost and 

small operating cost. Several automatic features save the operators’ time. 

The floor to floor time on a threading job is the minimum because these 

machines are not only rapid in threading and cutting but the simplicity and 

ease of operation saves time. 


Reliability is assured as this is the product of 50 years of PROGRESS in 
building and designing pipe machinery. 


COMPLETE LINE — HAND - BELT - ELECTRIC Ranges 14-2” to 8-16" 
THE CURTIS & CURTIS CO., 318 Garden Street Bridgeport, Conn. 
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| spaced from the interior of the bore to provide a well 
| for the reception of oil, said shell being provided with 
| an opening permitting the ingress of the oil to the well, 
the inner end of said tube being closed and provided with 











Saves | I /kectihet tofu itl o 
Gas | oh lay 
} 
and | 
Prevents 





1,605,177. 
Explo- 
s10ns a relatively small coaxially arranged orifice, and a nipple 
in the end of the shell and adjacent the closed end of 
the tube and having radially extending orifices in a closed 
end, and a cap threaded over the closed end of the nipple 
and provided with a cone-shaped interior surface on its 
end wall, said end wall having an orifice extending co- 


in which the SENTINEL AUTOMA- axially with the first mentioned orifice and through the 
TIC TIMER keeps watch over a Gas | |] | apex of the cone-shaped inner surface. 
Water Heater. i | :- * 


. : . ree 1,604,638. Oil Burner. Thomas B. Ferguson, St. Louis, 
The Sentinel will require no servicing Mo. An oil burner comprising a supporting base, a burner 


after installation. Can be attached to pan located thereon, said pan having an integral centrally 
any heater in ten minutes. | located frusto conical extension, a spreader located in the 
| pan and separated therefrom forming an air passage be- 























PATENTED 








Your customer will appreciate the way 


The price and profit should be an in- 


centive to you. Write for particulars. 


THE OVEN EQUIPMENT & MEG. CO.| |] | 
New Haven, Conn., U. S, A. 


THE | 
“GOOD” BIG SIX 


me 
. tween the pan and spreader, said spreader having wings 
coov PROVEN FOR THIRTY YEARS : I P I & 


Aves SOO nal for directing the air to the upper edge of the pan, a mani 
° TANK BuLb BETTER THAN ANY OTHER fold supported on the pan, and a manifold covering placed 
over the manifold forming an air passage between the 
outer surface of said manifold and the covering, directing 
the air to a central discharge above and over the frusto 


: conical extension. 

Cut Time Cost on Contracts ‘ ‘ . 
No “Comebacks | 1,605,488. Oil Burner. Miles J. Votava, Chicago, III 

An oil burner including in combination, a plate, a pre 


heater mounted above said plate, means for directing 























Satisfy Customers 


Insure Profit on Every Job 





Perr rTerL eee eee 


USE “GOOD” GOODS EXCLUSIVELY 


They Place You and Your Work in a Class by Itself 
ORDER TODAY! 








1.605.488. 


Oo, NEW YORK | the flow of air through said plate and against said pre 
. INC. ne Pa | heater, means for supplying oil to said pre-heater, mean: 
for delivering oil from said pre-heater to said plate, and 


means on said pre-heater for regulating the flow of air 
| over the surface of said plate. 


™ -_ ' ae - - 


ee PLOT ETT LT eer 
ree 


The Best Workman's Value is Only Equal to the Material He Uses — Use “Good” 
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1,604,842. Oil Burner. Dominick Caswell, Watertown, 
N. Y. In an oil burner, a hollow base having a rectang- 


ular top formed with an annular recess surrounding a 
nozzle adapted to be filled with fuel oil, and having 
openings near its four corners, an X-shaped hollow mani- 


fold rising from said top, the arms of the manifold adapted | 
to receive air from the openings in said top and to dis- | 


charge the air above said nozzle, and a conical deflector 
interposed between the manifold and said nozzle adapted 
to regulate the flow of fuel oil toward said recess and to 


control the spreading of the flame. 
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1,604,842. 


1,604,728. Radiator Truck. 
ings, Nebr. A radiator truck comprising a frame having 
a face adapted to bear against the end of the radiator 
and having a central opening to clear the coupling flange 
at the end of the radiator, means at the lower edge of 
the frame for engaging underneath the end section of 
the radiator, and caster wheels swiveled to the outer 


George Rutherford, Hast- 


side of the frame, so that the weight of the radiator will | 


force said frame against the end thereof. 


Plumbing Department 


1,605,621. Water Heater. Frank W. Shuell, Detroit, 
Mich. A water heater comprising cylindrical inner and 
outer casings in spaced relation providing a passageway 
for gases of combustion therebetween, the inner casing 
being adapted to contain water, a heating chamber at 
the bottom of the inner casing, an exhaust chamber sur- 
rounding the same into which the passageway between the 
casings discharges, flues extending through the water 
chamber from the heating chamber and discharging to 
the cylindrical passageway at the top, a cylindrical cor- 
rugated member contacting adjacent walls of the inner 
and outer casing and holding the same in spaced relation, 
and a discharge flue in the side of the exhaust chamber. 

” - + 

1,605,765. Faucet. Oscar Carl Papin, Dubuque, Iowa. 
A faucet having its body provided at its top with an 
exteriorly threaded cylindrical chamber and having a 
pipe extension connected with its inlet portion and dis- 
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BECATOR 


This Combined Foot Valve and 
Strainer is an absolutely tight valve 
with a strainer of perforated brass. 
Accurate workmanship and the 
best materials make it the finest 
thing of its kind obtainable. Stan- 
dard equipment with jobbers 
throughout the country. 





Decatur Pump Company 
632 E. Cerro Gordo St., Decatur, II. 











Usea PERKINS 
INSERT 
for Performance 
The Perkins Insert can be 


installed in less time with 
less labor but that’s not all. 


} 





CEILING LINE 





3° HORIZONTAL 
ADJUSTMENT 






1Y2" VERTICAL 
ADJUSTMENT. 


WOOD SCREWS 

TAPERED 
KEYSTONE 

CONSTRUCTION 





Once in place, the Perkins In- 
sert cannot be accidentally 
jarred out of place by work- 
men pouring cement — it 
leaves no nails or screws to 
be cut off — and will never pull out. Prices on application. 


JOHNSON - WASHBURN CO. 
| 91 Haverhill St. 3 33 Boston, Mass. | 


Four Sizes; 
uy’ 4” by Bye 
8e/23+/8s 4 






































a 
oe Order Torches NOW a te 
se . t 
a for Winter Use hs 


-% 
Insist on the ‘ALWAYS RELIABLE” 
torches and furnaces so your men will 
receive the best and longest service. 





Made in all sizes and grades. 





Fitted with several patented improvements. 





Most ‘jobbers stock this line. Cthers will 


No. 79 Qt. No.8) Pt. gladly order. 
Gasoline— Kerosene 
% 


4, OTTO BERNZ CO. Newark, N. J. 
> “7 Stocks in Newark, N. J., New York City, Chicago and 
P25 San Francisco vy 
4 Offices in Newark, N. J., New York City, Chicago, rr 
Co% Fort Worth, Denver, Helena, Mont., San Francisco, *.5 
Los Angeles, Seattle and St. Thomas, Ont. i) 


my 
od 
Ow’ 














| Reichert “Toledo” 


solderless Floats are made of pure copper ard guaranteed 
to stay tight as long as the metal lasts. Carefully 
tested before packing. Write for quotations 
| REICHERT FLOAT & MFG. CO. | 
2238 SMEAD AVE. TOLEDO, 0. | 





“Home is where the Hart is’”’ 


HART OIL BURNER 
HART ELECTRIC ICER 


LY 
W. B. WILDE CO., Peoria, Illinois 
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PLOMB HAND F — TOOLS 


er Sai STANDARD 
FOR 


DOMESTIC’ ENGINEERING 


November 20, 1926 


| posed centrally in the chamber and terminating in a plane 
| with the outer edge of the chamber, a disk valve seated 
| on the outer edge of the chamber, a bonnet having an 
| inner concaved wall screwed on the chamber to contact 
with the periphery of the valve to hold the same posi- 


tioned, and a handle operated plunger screwed through 


























You Pay for Tools Only 
Order Today 





Plomb Tool Co. 
LOS ANGELES 
Chicago— 


(Complete Stock) 
627 W. Washington Blvd. 











No. 3 Display Board 





500 ROOMS— RATES | 


Room without Bath — $2.00 and up 

Room with Bath — $2.50 and up iT 

Double Room with Bath — 1 | 
$4.00 and up 


Gow 


| 

| 

Marble Coffee Shop 1} 

TABLE D'HOTE | | 
ee 

| 


Dinner . 
also A la Gens petit 





















































(44 Pieced aS 
PLUMBERS Aria 
wv 
He 7 ("| ‘Mm 
Attractively “7 J 2 = . 
Displayed— e ie 2 
increase your al mi i 
Sales without || Le 
increasing a ET We 
your Sales 2o- vA eral 
Cost. an 9 
FD 
O'\90 @ Gti 2'f 
Board nn Soong wil i se0n.een. 
6 605.691 


| 


the bonnet for contacting the valve to hold the same seated 
on the pipe extension when the faucet is closed, and said 


valve, when opened, designed to rest on the concaved 
inner face of the bonnet and on inner end of plunger. 
* + ” 

1,604,751. Blowtorch. Lester L. Lasher, Beachmont, 
Mass., assignor to Lasher-Peerblow Company, Boston, 
Mass., a Corporation of Massachusetts. A wick holder 
for a torch comprising a member including a tubular por- 


| tion having a bore of sufficiently less cross-sectional area 
than the normal cross-sectional area of a wick adapted 
| to be held within the member, to cause part of a wick 
| arranged within the member to be maintained sufficiently 

compressed prevent leakage of fuel from the torch 

barrel when the torch is inverted, said member also in- 
| cluding another tubular portion having a bore of greater 
cross-sectional area than the bore of said first mentioned 
| portion and which normally receives the flame end of the 
| wick, and means on said last mentioned tubular portion 
for detachably securing the member within a torch barrel. 


to 



































1,604,810. 
Shower Shield for Bathtubs. John H. Crist, 
Pittsburgh, Pa., assignor to Crist & Schilken Company, 
Pittsburgh, Pa., a corporation of Pennsylvania. A protect- 
| ing shield for bath-tubs consisting of a rectangular frame 
having an enclosed light, a supporting L-shaped base mem- 
ber secured to a wall surface and provided with an inner 
rectangular flange, and supporting hinges connecting the 
shield thereto behind said flange. 


1,604,810. 
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Classified Advertisements 


8 cents for each word including heading and address. 
Cash must accompany order. 


One inch $4.00. 


insertion. 





Situations Open 


WANTED: HIGH-CLASS SALESMAN 

to represent wholesale distributor of 
plumbing, heating and power plant sup- 
plies. Missouri, Kansas and Nebraska 
territory. Address Key 704, ‘“‘Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
caro. 


WANTED: SEVERAL EXPERIENCED 

alesmen actively engaged at the 
present time selling the plumbing trade 
to handle a_ side line of SHOWER 
BATH CURTAINS on a commission ba- 
sis. Excellent opportunity with manu- 
facturer. Give full details. Union Can- 
vas Goods Co., Ine., 1016-18 Hamilton 
St., Philadelphia, Penna. 


WANTED: EXPERIENCED SALES- 

man for Detroit district by estab- 
lished low pressure heating boiler man- 
ufacturer. Splendid opportunity for 
ambitious man. Address Key 706, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 


WANTED: BY JANUARY FIRST COM- 

petent sales representative for Buf- 
falo and vicinity for low pressure heat- 
ing boiler. Address Key 707, ““Domes- 
tic Engineering,” 1900 Prairie Ave., Chi- 
CagkO, 


SALESMEN AND DEALERS WANTED. 

$100 per week. Handling best radio 
proposition. Act quick. Box 602-C, 
Cedar Rapids, Iowa. 


WANTED ROOFERS. JAMES OD. 
Walsh's Sons, 40 Sheridan Ave., Al- 
bany, N. Y. 


A MANUFACTURER OF HIGH GRADE 

_Stillson wrenches desires a commis- 
sion representative in South Eastern 
States. Preferably one calling on and 
thoroughly acquainted with plumbing 
and heating supply trade. Address Key 
703. “Domestic Engineering,” 1900 Prai- 
rie Ave., Chicago. 





For Sale 


FOR SALE: HEATING SPECIALTY 

manufacturing business in Chicago. 
Good line. Easy terms to right party. 
Address Key 692, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 


FOR SALE: A GOOD PLUMBING AND 

heating business in small town. Not 
_ money required. Box 253, Ohio, 
ll. 








Situations Wanted 


YOUNG MAN, TYPIST-BOOKKEEPER, 

plumbing and heating experience. 
Desires position. teference. Address 
Key 705, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 














Miscellaneous 
The Most Reliable 
PIPE COUPLING BUYERS 
in The Country 


Write us about your surplus 
pipe couplings. 


CAPITOL MFG. & SUPPLY CO. 
550 Nicholas St., Columbus, O. 


PLUMBERS’ BIN LABELS 


@ Li; 
RED. ELLS 


Send for samples and prices and free booklet; 
*“*How to Simplify the Work in the Plumbing Shop. 
Haddon Bin Label Co., Haddon Heights, N. J. 














ESTIMATE AND CONTRACT BLANKS, 
time cards and job tickets, illustrated 
stationery, etc. Prompt delivery. Send 
for samples and prices. Address Ger- 
mantown Duplicating Co., 5839 German- 
town Ave., Philadelphia, Pa. 
The following used Oster Pipe Machines: 
306-A Oster 6-in. belt driven, 


complete .....ccese cece eees + + 8550.00 
304-A Oster 4-in. belt driven, 

OGMRMESOD ccccccccccccece «eee. 350.00 
304-B Oster 4-in. motor driven, 

COMAMECCR cc cccccccccccecccocs A 


2-in. Oster motor driven machine 350.00 

The above Oster Machines are all in 
excellent condition, and complete with 
regular equipment. 

Are You Interested? 

The O’Brien Machinery Company 
113 North Third St. Philadelphia, Pa. 

Cable Address: “OBRIEN” PHILA- 
DELPHIA 
Long Distance Telephone: Market 0727. 


ESTIMATING BLANKS, JOB TICKETS, 

weekly time sheets, contracts, illus- 
trated stationary, etc., for plumbers our 
specialty. Reasonable prices, good 
work, prompt service. We pay postage. 
Samples and prices by return mail. 
Fink & Sons Co., School Building, 
Laurel Springs, N. J. 1-31 

= Excellent Plant for 
Heating and Plumbing Equipment 
250,000 sq. ft. for sale or lease; all or part- 
New York district. Modern mill construction 
814 acres, 1300 H. P. Power and heating plant; 
special ventilating and humidifying equip- 
ment. Sprinklered. Low insurance. Lacka- 
wanna R. Other R. R.s nearby. Excellent 
highways. Good labor. 

HARRISON S. COLBURN CO. 

30 Church St. New York City Cort. 3909 


Books for Your Trade Library 


PRACTICAL METHODS OF SEWAGE 

DISPOSAL. By H. N. Ogden and H. 
B. Cleveland. Covers in detail the 
problem of sewage disposal for resi- 
dences, hotels and institutions where 
connections to city sewers are not 
available. Size, 5%x9% in. 132 pages. 
Cloth. Price, $1.50. 





Count seven words for keyed address. 
Copy should reach us eight days in advance. 














Minimum $2.00 for each 


SANITARY SEWERAGE OF BUILD- 

INGS. By Thomas §8. Ainge. Begin- 
ning with a study of outside sewers, 
this book goes fully into the best prac- 
tice in inside connections, proper loca- 
tion and size of soll, waste, and vent 
pipes and the roughing-in test up to 
the filling in of the trenches. 40 pages 
are devoted to the important subject of 
traps. Sewage disposal for country 
homes is also given full consideration. 
Size 56%x8 in. 200 pages. Cloth. 
Price, $1.50. 


QUESTIONS AND ANSWERS ON. THE 

PRACTICE AND THEORY OF 
STEAM AND HOT WATER HEATING. 
By R. M. Starbuck. Fifth edition. A 
ready reference, dealing practically 
and briefly with the different phases 
of Steam and Hot Water Heating, 
Vacuum and Vapor Heating, Acceler- 
ated Hot Water Heating and Pipe Fit- 
ting in connection with Refrigerating 
Plants. A valuable work for the heat- 
ing man. Covers all the points on 
these subjects he should be familiar 
with. Size 5x7% Inches. 160 pages. 
Price, postpaid, $1.50. 


JOHNSON’S HANDY MANUAL IN TWO 

volumes, one on plumbing, one on 
heating. By John W. Johnson. The 
author is a practical plumbing and 
heating man, having spent many years 
in workshops and has_ superintended 
the installation of plumbing and heat- 
ing systems of all descriptions. Twelve 
editions of this popular book have been 
exhausted. The thirteenth is just off 
the press. Size, 4x6%. Cloth. Price 
$2.00 per volume. 


MERCHANDISING THE PLUMBING 

BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 
small your business, you need this 


book. Size 4%x6% inches. Over 100 
pages. Price, postpaid, $1.50. 
OVERHEAD EXPENSE AND PER- 


CENTAGE METHODS. By Henry F. 
Baillet. .Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business’ experience. Shows 
how to figure properly the cost of 
doing business and the correct per- 
centage of profit on any contract. A 
book worth many times its cost. Size, 
4%x7 in. 128 pages. 24 tables. Cloth. 
Price, $1.50. 


Books Sent Parcel Post Prepaid 
Domestic Engineering 
1900 Prairie Avenue, Chicago 











(ALWORT 


23,000 different items, each designed for a specific duty. Your supply house can get yours 
through the nearest Walworth sales unit. 


EASTERN DIVISION, Boston 
Plants at Boston, Greensburg, Pa., Kewanee, Ill., and Attalla Ala 


WALWORTH COMPANY, BosToNn, MAss. 
BAYONNE BUFFALO CHICAGO CINCINNATI PHILADELPHIA PITTSBURGH PORTLAND SBATTLE 
CLEVELAND ERIB KBWANEE, ILL. NBW YORK SAN FRANCISCO YOUNGSTOWN GLASGOW LONDON 


Valves, Fittings, Tools for Steam, 
Water, Gas, Oil and Air 


WESTERN DIVISION, Kewanee 
Walworth International Co., New York, Foreign Representative 






































Your Prospects Are Asking Us © 


School authorities in every town listed on this page 
have asked us where they can obtain ““The Story of 
the Bath” for distribution among their pupils. 
This is your opportunity to enlist the aid of the 
youngsters in your drive for more business. Let this 
sink in—the boys and girls of your town are asking 


for 


“THE STORY 
OF THE BATH” 


This Coupon Brings Full Details 
MAIL IT NOW! 


DOMESTIC ENGINEERING secres Iilinets 
My town is marked X 


Alabama: Kansas: New Jersey: Galeton 
| Hartselle Arkansas City Vineland Red Hill 
Rockford Goodrich Matawan . ., a 
| et Sewell South Carolina: 
Kentucky: Greenville 
| Arkansas: Glasgow Freehold Piedmont 
| Marshall M ae d Butler ' Fairforest 
Carlisle Maryland: = 5 Ps 
| esaiiase Taylor’s Island ge A ig ennery: 
_ . : ’rospect Stati 
| Arizona: Massachusetts: Nyack rospect Station 
| Fort Apache Holden Round Lake Texas: 
California: a Ballston Spa Paris 
| Redlands M ete Brighton Farmersville 
- : arne ’ : 
| Martinez Holliday Walworth Utah: 
Oakland ; New Mexico: Fillmore 
| 
l 


. ‘ s Montana: on akea 
Colorado: . pee Blac k Lakes Virginia: 
Walsenburg KE. Las Vegas : 
Reighton Great Falls Harrisonburg 
ne , North Carolina: Roanoke 
Galatea Nebraska: Elizabeth Cit , rs — 
Illinois: Kmerald ‘ West Virginia: 
Chicago Lincoln Ohio: Follansbee 
Grayslake Sutherland Deersville Shegon 
Indiana: : Albion Oklahoma: Largent 
Staunton Wallace Millerton Washington: 
Iowa: New Hampshire: Pennsylvania: Bellingham 
Emmetsburg Peterboro Donora Wisconsin: 
Orient Hanover Dillsburg Oshkosh 


My Name Is 











